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Propose Changes In 
Fire Insurance To 
Canadian Dept. Heads 


Fire Marshal Scott Argues for 
Written Applications for Fire 
Insurance Coverage 


CONVENTION IN MONTREAL 


Agency Balance Committee Asks 
Balances Be Termed Overdue 
After Sixty Days 


Several suggestions for changes in cur- 
rent fire insurance practices were sub- 
mitted for consideration at the annual 
meeting of the Canadian Insurance Su- 
perintendents’ Association this week in 
Montreal. One was that written applica- 
tions for fire insurance coverage should 
be required, in order that insurers may 
obtain more detailed information about 
risks; another that agents’ balances 
should be classified as “overdue” when 
sixty days have passed, rather than nine- 
ty days, and others concern extension of 
fire coverages, resident agency law, per- 
sonal floaters, etc. Separate articles on 
some of these proposals will be found 
on Pages 16 and 24. 

Fire Committee Report 

The fire insurance committee of the 
Canadian Superintendents’ Association, 
of which Superintendent Fisher of Sas- 
katchewan is chairman, presented a 
lengthy report dealing with several sub- 
jects of interest both in Canada and the 
United States. Regarding repeal of the 
one year term limitation on mercantile 
and manufacturing risks—which subject 
was an important item on the program 
last year—several provinces have already 
acted to permit longer term contracts 
and the committee recommended that 
these provinces make these changes ef- 
fective by proper proclamation. In each 
of those provinces a new provision makes 
it clear that a fire policy may be re- 
newed by a renewal receipt. 

Statutory Conditions 

As to application of the statutory fire 
conditions to other contracts which in- 
clude fire within their covering; the 
committee reported: 

“It has become obvious that there is 
a growing demand for insurance which 
does not fall within the strict confines 
of fire insurance. If it is advisable to 
have fire statutory conditions it is argu- 
able that the insured in these other 
classes should have a similar protection 
by statutory conditions. The fact that 
we have statutory conditions for fire, 

(Continued on Page 22) 
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Only 32% of all property owners carry Extended Coverage protec- 
tion. This indicates that probably two out of every three in your 
community are not insured. The lesson of the New England hurri- 
cane is still fresh in their minds. Why not capitalize on this in- 
formation before another storm strikes? 
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Achilles Widow Called 


Here is an “objecting wife” story, told by the under- 
writer himself :— 


“Will tell you the story of Achilles Rinaldo. He was a successful 
farmer and had a country store. I commenced to write him 20 and 


odd years ago. 


“His wife hated me, used to say to me, ‘You came down here 
to get my husband’s money away from him.’ Impossible to talk in 
her presence, so we would adjourn to the batture, where he would 
sign an app and then come here, eight miles away, to be examined. 
A batture, in case you don’t know, is the land lying between the 
levee and the river. It hid us from his wife’s view. 


“He built his insurance up to $20,000. Then hard times came 
and he had to let go,—all except two policies, one to protect the 
wholesale grocery firm, to which he was indebted, and the other, 
about $5,000, for his wife. 


“Two weeks after he was dead I came into the office and was 
told that a lady wanted to see me. It was Achilles’ widow. She said, 
‘I came in from the country for one purpose only, and am returning 
home as soon as I have said what I have to say, which is that 
I am sorry I was so rude to you when you used to come to see 
Achilles. If it had not been for you I would not have a penny in 


the world.” 
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Lapses Pictured As 
Gain In Monopoly 
Committee Study 


Hearings On Industrial Insurance 
Stress Terminations; Analyze 44 
Stock Industrial Companies 


COIN NEW CATCH - PHRASE 


Agents and Managers to Be Heard; 
To Go Into Management, Costs 
and Policy Terms 





Groundwork for the TNEC’s (Monop- 
oly Committee) study of Industrial in- 
surance and the Industrial companies 
was laid in a resumption Wednesday of 
insurance hearings by a sub-committee 
composed of Garland S. Ferguson of the 
Federal Trade Commission as chairman; 
Representative Joseph E. Casey, Massa- 
chusetts, vice-chairman; Judge Ewin L. 
Davis, Federal Trade Commission; and 
Joseph J. O’Connell, Jr., assistant to 
general counsel of the Treasury Depart- 
ment. As in previous hearings examin- 
ing counsel was Gerhard Gesell. Dr. 
Isador Lubin of the main committee, 
commissioner of labor statistics, also at- 
tended the sub-committee’s sessions. 

The material put into the record Wed- 
nesday was statistical dealing with the 
concentration of 80% of Industrial in- 
surance in the three largest companies, 
Industrial lapsation which in a majority 
of companies, it was claimed, amounts to 
75% of the number of new policies writ- 
ten, and purporting to show that some 
$26,000,000 entered in the gain and loss 
exhibits of three companies represented 
gains for those companies but without 
any explanation going into the record 
as to the bookkeeping significance of 
this so-called “gain” item. 

Catch-Phrase Technique 

Each insurance session of the com- 
mittee when Dr. Donald Davenport has 
presented results of SEC’s insurance sta- 
tistical studies, some picturesque phrase 
has been coined to create a coup de 
theatre in what would be a dry recital 
of figures. At the first hearing early in 
the year Dr. Davenport came through 
with “policyholders’ frustration” as a 
synonym for policy terminations. Later 
“velvet” was applied to asset increases. 
The tops to date is Wednesday’s gift to 
newspaper headline  writers—“squirrel 
cage operations,” which in SEC staff 
lexicon means the sale, lapse, and resale 
of Industrial policies to the same policy- 
holder. When at a previous session Sen- 
ator King of Utah took exception to the 
use of “frustration” as not warranted 
by the facts, Dr. Davenport stated that 
the word had been chosen with great 
care, which nobody doubted. No mem- 
ber of Chairman Ferguson’s sub-com- 
mittee raised any question about “squir- 
rel cage” as applied to life insurance. 

Analyze Stock Companies 

The only other witness Wednesday 
was William S. B. Lacey, SEC staff 
economist, whose task it was to analyze 
forty-four stock life companies writing 
Industrial insurance, to show their cap- 

(Continued on Page 8) 
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These men have re-inforced the foundation of their life insur- 
ance careers through the Atna’s intensive five-week Life Insur- 
ance Course. 


Embracing a thorough study of the life insurance contract and 
its application in the field of life underwriting, the compre- 
hensive curriculum emphasizes 7Etna’s exclusive Estate Control 
Plan. 


The fall session of the 2tna Life Insurance School will begin on 
October 2, 1939 and continue for five weeks. 


4ETNA LIFE INSURANCE SCHOOL 
HARTFORD, CONNECTICUT 
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Annuity 


The SEC has sent to life insurance 
companies a supplemental investment 
questionnaire based on real estate mort- 
gages owned, and asking numerous ques- 
tions about foreclosure expense, default, 
interest, taxes, real estate valuations be- 
fore and after mortgage was taken. 

Of considerable interest to the com- 
pi inies is a list of questions asked rela- 
tive to reserves required for annuity con- 
tracts in force December 31, 1938. 

Reserve Revaluation Requirements 

Among other items of information 
wanted by the SEC are these: 

State the estimated amount of reserves 
which would be required for annuity con- 
tracts in force on December 31, 1938, 
if all of the declarant’s annuity contracts 
involving life contingencies (including 
original and supplemental annuity ben- 
efits, but excluding disability contracts) 
were revalued on the basis of the mor- 
tality, interest and other assumptions un- 
der which the declarant is now issuing 
annuity contracts. In the event the de- 
clarant now writes only participating an- 
nuities but also had non-participating an- 
nuities in force as of December 31, 1938, 
calculations with respect to non- partici- 
pating annuities should be shown sep- 
arately, computed on the basis of the 
Standard Annuity table and interest at 
3% stepped back one year for males and 
6 years for females. 

State the amount by which such re- 
serves after such revaluation would be 
greater than the amount of reserves actu- 
ally shown for such annuity contracts in 
the declarant’s annual statement as of 
December 31, 1938. 

State fully the basis upon =, the 
revaluation of reserves was made, includ- 
ing the mortality table, interest rates, 
and other assumptions used. In the 
event that as of December 31, 1938 the 
declarant’s statement of liabilities con- 
tains a contingency or other special vol- 
untary reserve established for the pur- 
pose of supplementing annuity reserves, 
indicate the precise designation in the 
statement in which such additional re- 
serve appears, the amount thereof De- 
cember 31, 1938, and state the manner in 
which such reserve was arrived at. 

In the event that the declarant had 
participating and non-participating busi- 
ness in force on December 31, 1938, state 
for each year 1929 to 1938 the methods 
used in allocating income and expenses 
between participating and non-participat- 
ing business and furnish the reasons for 
the employment of such methods. (If 
the amount of either participating or 
non-participating insurance or annuities 
is less than 10% of total insurance or 
annuities in force on December 31, 1938, 
the information need not be supplied.) 

Net Sum Subject To Withdrawal 
State the estimated-gross sum which, 
as of December 31, 1938, under the pro- 
visions of the declarant’s outstanding 
contracts, was subject to withdrawal in 
cash with or without advance notice or 
tight of deferment. State also the net 
sum subject to withdrawal as of Decem- 


ber 31, 1938 after deducting policy loans 
and other similar advances of cash 
values. 


State in general terms the rights of 
defermeii included in the company’s pol- 
icies, indicating the date on which each 
such right of deferment was adopted and 
the types of business or states to which 
such rights of deferment apply, and with 
respect to the declarant’s policies, con- 
tracts, deposits, or other funds as_ of 
December 31, 1938, indicate the estimated 
gross amount subject to withdrawal on 
Policies issued since the right of defer- 


eserves Data Asked 
In SEC Mortgage Questionnaire 


ment was provided for in the company’s 
policies and the gross amount subject to 
withdrawal on demand without advance 
notice or right of deferment on policies 
issued prior to that date. 

General Questions About Mortgages 

In the general questions about mort- 
gages the SEC asks the companies to 

(a) Explain the practice of the declar- 
ant during each year from 1929 to 1938 
inclusive, with respect to accounting for 
defaulted interest, or interest which ac- 
crued on mortgages during the period 
after default had taken place and/or also 
after the time for payment of interest 
had been extended, but prior to the date 
of securing fee simple title, making spe- 
cial reference not only to all related 
items designated in the annual statement, 
including the gain and loss exhibit, but 
also to memorandum accounts which the 
declarant may have maintained. 

(b) Explain the practice of the de- 
clarant during each year from 1929 to 
1938, inclusive, with respect to inclusion 
or exclusion from its annual statement, 
capital capitalizing, or otherwise account- 
ing for, or dropping all unpaid interest 


on mortgages at the time of transfer of 
the mortgage security to real estate on 
the books of the declarant. 

(c) In the event that the unpaid 
amount of any mortgage owned by the 
declarant as of December 31, 1938, has at 
any time been increased by amounts 
representative of mortgage interest due 
the declarant, or taxes, insurance or 
other charges pertaining to the mort- 
gaged property, either by the operation 
of any provisions contained in such mort- 
gage instrument or by the execution of 
any new mortgage by any supplemental 
agreement, so that in the unpaid princi- 
pal amount of such mortgage as of De- 
cember 31, 1938, there is contained any 
balance representative of such increases, 
supply the following aggregate amounts: 

Total unpaid amount of such mort- 
gages on December 31, 1938. 

Gross amount of the increases clas- 
sified as interest capitalized or taxes, 
insurance and other charges. 

Gross amount of payments received 
and applied on the principal amount of 
the increased mortgages subsequent to 
the date of the increase (one amount) ; 


S. S. Voshell Dies In Harness 


At Age 84 Was Writing Insurance; Long Prominent in Brook- 
lyn With Metropolitan Life; Once President Life Under- 


writers Association of New York City 


Samuel S. Voshell, former manager of 
the Metropolitan Life in Brooklyn, died 
last week. Although 8&4 years old he 
was on the job of writing 
when he saw a doctor 


business until 
two weeks ago 
who told him to go to a hospital as he 
was suffering from a severe kidney con- 
dition. He not only kept up his interest 
in insurance until a fortnight ago, but 
in nearly everything else which’ had 
enlisted his interest. He was frequently 
seen at conventions, meetings and ban- 
quets. 

His most intimate friend was Conrad 
V. Dykeman, for years superintendent of 
the Prudential in Brooklyn, and both of 
them were guests of honor at a num- 
ber: of celebrations on their fiftieth an- 
niversaries in the business which were 
in the Fall of 1929. They retired Janu- 
ary, 1930, but Mr. Voshell simply could 
not retire from life insurance activities. 
Furthermore, a short time before he 
entered the hospital he had been at a 
golf tournament at the Lido Country 
Club at Long Beach with a crowd of 
New York managers and general agents 


Noted Men Among His Alumni 


Mr. Voshell was a former president 
of the Life Underwriters Association of 
the City of New York and he also head- 
ed the Brooklyn Association of Life Un- 
derwriters. He was proud of his alumni 
as Vice-President Elbert H. Brock of 
the John Hancock started under him in 
Boston as did the late Walton L. Crocker, 
president of the John Hancock. He was 
held in high esteem by the late Haley 
Fiske, president of the Metropolitan, and 
bv Mr. Fiske’s successors, Frederick H. 
Ecker and Leroy A. Lincoln. At the 
time of his fiftieth anniversary it was 
stated that more than $50,000,000 of busi- 
ness was placed upon the Metropolitan’s 
books from Mr. Voshell’s district alone. 
His brother was the late Jonathan K. 
Voshell of Baltimore, former resigent 
of the National Association of Jn- 


derwriters and manager of the Metro- 
politan Life in Baltimore. 
Early Career 

Sam Voshell was born in Dover, Del., 

in 1855, completed school at 16 and went 

on his father’s farm. 


He later became 


{grit me 


—— 


a 


Photo by W. L. Hadley 
R. to L. Late S. S. Voshell at golf 


tournament of New York managers in 
June; E. W. Allen, New England Mutual; 
George A. Kederich, N. Y. Life. 


a salesman in a country store. Then he 
started-a store of his own. In 1880 he 
started from Smyrna, Del., to Philadel- 
phia to buy goods for his store. Read- 
ing a newspaper on the way, he saw. an 
ad inserted by H. T. Culver, then Phila- 





and net balance of the increases re- 

maining at end of 1938. 

The declarant in determining the mort- 
gages to be included in the response to 
above question is asked to proceed upon 
the assumption that any payments re- 
ceived to apply on the principal amount 
of the increased mortgage have been ap- 
plied first to the amount of the increase 
until such amount has been entirely 
liquidated. 

Unpaid Principal Sum 

(d) Were all real estate mortgages 
owned by the declarant as of December 
31, 1938, taken into the declarant’s ad- 
mitted assets at the unpaid principal 
amount thereof. If the answer to this 
question is “no” state the amount of the 
unpaid principal of all real estate mort- 
gages owned by the declarant on De- 
cember 31, 1938, and account for the 
difference between such unpaid principal 
and the amount at which such mortgages 
were taken into the declarant’s admitted 
assets as of December 31, 1938, under 
the following classifications: foreclosure 
expense, interest, taxes, other charges. 

(e) State amount of the following types 
of due and accrued interest on mort- 
gages which was included in admitted 
assets as of December 31: Due and/or 
accrued interest on mortgage loans in 
process of foreclosure; on foreclosed 
liens subject to redemption; on mort- 
gages with respect to which some inter- 
est is overdue or has been extended 
more than six months (excluding loans 
in foreclosure); on mortgages with re- 
spect to which some interest is overdue 
or extended; on mortgages where some 
interest was overdue and has been ex- 
tended more than eighteen months, (ex- 
cluding loans in foreclosure). 

Information is also asked in the ques- 
tionnaire respecting decreases by adjust- 
ment which have been made at any time 
in arriving at book value of real estate 
and foreclosed liens owned as of De- 
cember 31, 19. 

The questionnaire also asks for infor- 
mation with respect to amounts included 
in not admitted assets of real estate and 
foreclosed liens. 

Detailed information is wanted regard- 
ing mortgages on farm real estate, urban 
real estate, foreclosed liens subject to 
redemption on farm and urban real es- 
tate, farm and urban real estate acquired 
in satisfaction of debt, both inclusive and 
exclusive of real estate under sales con- 
tract. 





delphia manager of the John Hancock, 
and who later became superintendent of 
agents. He answered the ad and became 
an agent of the John Hancock. In 1882 
he was made a superintendent for the 
company in New Haven. Eighteen 
months later he was assigned to Boston 
territory. In 1894 he went with the 
Metropolitan Life, taking charge of the 
Brooklyn district. He soon became one 
of the leading insurance men in Brook- 
lyn. 

His son; S. Howard Voshell, was one of 
the leading amateur tennis players of 
Brooklyn and who was associated with 


his father, died in November, 1937. Sur- 
viving are a daughter, Mrs. J. Luman 


Riley of Long Beach, and a son, Walter 
L. Voshell of New York City. 

Funeral services at Fairchild Sons’ 
Chapel in Brooklyn Monday afternoon 
were attended by many representatives 
of the Metropolitan and other insurance 
men, including some members of the 
Round Table, a group of New York 
managers and general agents. 
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Luther Guests See Tennis Stars 


The K. A. Luther general agency of 
the Aetna Life picked an interesting 
time to hold its recent tournament at 
the Westchester Country Club, Rye, 
N. Y., as during the afternoon there was 
held at the club the Eastern Grass 
Court National Lawn Tennis champion- 
ship. Many of those attending, includ- 
ing Morgan B. Brainard, president of 





L. to R.: K. A. Luther, M. B. Brainard, 
Louis Sechtman 


the Aetna Life, saw in action some of 
the most famous tennis players in the 
world, including Alice Marble. Among 
Aetna Life officers who were guests of 
the Luther agency for the day were 





Uniform Policy Assignment 
For Bank Loans Proposed 


The Association of Life Insurance Coun- 
sel and the Bank Management Com- 
mission of the American Bankers Asso- 
ciation has agreed upon a form of as- 
signment of life insurance policies in 
connection with bank loans. Generally 
life insurance companies do not regard 
with favor the practice of putting up 
policies as collateral security for loans 
but the advantages of uniformity in such 
practice has been recognized and for 
some time the committee of the Associa- 
tion of Life Insurance Counsel has been 
cooperating with the Bank Management 
Commission, the result of which collab- 
oration is a lengthy proposed standard 
form of assignment. 





Aetna Passes Four Billions 


The midyear statement filed by the 
\etna Life with the Georgia Insurance 
Department discloses that the company 
has now passed the four billion dollar 
point in outstanding insurance. Exact 
figure on June 30, 1939, was $4,035,269,541. 


D. F. GIVENS DEAD 

D..F. Givens, special agent for North- 
western Mutual Life, died in Des 
Moines last week of heart disease, age 
79. Although Mr. Givens did not enter 
the insurance field until he was 55 years 
old, he wrote more than $5,500,000 busi- 
ness during his twenty-four years with 
Northwestern Mutual. He was a mem- 
ber of the Application-a-Week Club 
for 679 weeks. 


WUERTENBAECHER CHAIRMAN 
Owing to the sudden death of Eugene 
B. Stinde, Northwestern Mutual, Harry 
E. Wuertenbaecher, Penn Mutual Life, 
has been appointed to head the St. Louis 
committee on the Million Dollar Round 
Table, in connection with the National 
Association of Life Underwriters con- 
vention in that city in September. 


Vice-Presidents S. T. Whatley, E. E. 
Cammack and William H. Dallas. Mr. 
Whatley and Mr. Dallas spoke at the 
banquet. 

The outing was held in connection 
with the “Force of July” campaign of 
the agencies of the Aetna Life, the 
Luther agency exceeding its quota by 
30%. Mr. Whatley congratulated the 
agency, also Major Milton A. Lowen- 


Luther Outing at Rye, N. Y. 





Front row, |. to r.: W. H. Dallas, K. A. 
Luther, M. B. Brainard, John Luther 


berg, its leading writer, who was the 
first man to qualify for the 1940 re- 
gional meeting of the company. The 
regional year starts July 1 and Mr. 
Lowenberg qualified on July 25. 

In the golf tournament A. O. Krebs, 
manager of the Group life department, 
Greater New York, won the low gross. 
Among the dinner guests were John 
Luther, new editor of Life Aetna-Izer. 








° OPEN TERRITORY - 
In Michigan, Ohio, Indiana and Illinois. 


FOR MEN WHO CAN PRODUCE 
AND 
ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 
Philadelphia, Pennsylvania 








William Hastie Dead, 
Manager Canada Life 


AUTHORITY ON INVESTMENTS 





Born in Scotland, Attained Prominence 
in Canadian Banking, Entered Life 
Insurance in 1923 





William Hastie, general manager Can- 
ada Life and widely known as an in- 
vestment expert, died suddenly at his 
home in Toronto August 19, age 53. 

Born in Greenock, Scotland, he was 
educated at Hermitage School, and 
started his career with Colin Scott & 
Co., ship owners of Glasgow in 1902. 
Going to Canada he joined the Canadian 
Bank of Commerce in 1906 and spent 
thirteen years in western Canada, occu- 
pying the position of manager at East 
Calgary and Milestone, Saskatchewan. 
In 1915 Mr. Hastie was appointed assist- 
ant inspector with headquarters at Win- 
nipeg. In 1920 he removed to Montreal 
as assistant manager of the bank’s main 
office. 

Joins Canada Life 

Mr. Hastie joined the Canada Life in 
1923 as manager of the Montreal invest- 
ment department and became supervisor 
of the eastern investment branches with 
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headquarters at Montreal in 1925. In 
1928 he was appointed assistant general 
manager and treasurer and two years 
later became general manager, a post 
he held until the time of his death. 

Mr. Hastie was well known in financial 
circles and was regarded as an authority 
on investment matters. He was a mem- 
ber of the Toronto Hunt Club, Toronto 
Golf Club and the Canada Club, the last 
named being in Montreal. He was also 
a member of the Toronto Board of 
Trade. He was an anglican and a mem- 
ber of the St. Andrew’s Society. 





Pratt Made Comptroller 


By Travelers Companies 


Carl E. Pratt has been appointed comp- 
troller of Travelers companies succeed- 
ing the late C. Donald Rarey. In this 
capacity Mr. Pratt will have under his 
direction the cashiers and all clerical 
employes in the companies’ branch offices 
throughout the United States and Canada 
and the accounting departments in the 
home office. 

Mr. Pratt was born in Breckenridge, 
Mo., in 1889 and attended North Mis- 
souri Institute at Salisbury. In 1909 he 
entered insurance as an employe of the 
Turner & Nichols agency in Kansas City, 
and in 1913 became a direct employe 
of the Travelers companies as cashier 
in the Kansas City branch. In 1915 he 
was transferred to St. Louis as cashier. 
He went to the home office in the comp- 
troller’s department in 1920 and in 1931 
was appointed assistant comptroller and 
since the death of Mr. Rarey has been 
acting comptroller. 


EDGAR WITH PITTSBURGH ASS’N 
Ross S, Edgar, for thirty-five years 





» connected with the Berkshire Life at 
. Pittsburgh as agent and office manager, 


has been appointed executive secretary 
of the Pittsburgh Life Underwriters 


. Association succeeding Ted Aiken who 


has resigned to go with the Steacy E. 
Webster agency of the Provident Mu- 
tual. Mr. Edgar brings to his new 
position a long background of successful 
life insurance experience and a wide ac- 
quaintance among Pittsburgh insurance 
people. 


52 IN WOMEN’S ROUND TABLE 


With fifty-two already qualified and 
other applications for admission_ still 
pending, the Women’s Quarter Million 
Dollar Round Table of the National As- 
sociation of Life Underwriters has brok- 
en all membership records in its three 
years history, it was announced _ this 
week by Helen Summy agent forthe 
Equitable Society at St. Joseph, Mo., 
and chairman of the round table. Eigh- 
teen of this group will receive life mem- 
berships, signifying three consecutive 
years of qualification. The previous high 
mark, in 1938, was forty-three. 


HEYMANN RUTGERS PROFESSOR 

Dr. Heymann, author of “Property 
Life Insurance,” has been appointed re- 
search professor of economics at Rutgers 
University by its president, Robert C. 
Clothier. 


WELL’S BUSINESS WELL AHEAD 

Edward C. Wells, Los Angeles, man- 
ager Southwest division of Ohio  Na- 
tional Life, reports new paid business 
for the first seven months of 1939 at 
24% ahead of the same period last year. 
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New England Mutual 
Makes Winslow G. A. 


HEADQUARTERS AT PROVIDENCE 
Succeeds C. Sarwey Stull Who Goes to 
San Francisco for Company; Changes 
Effective September 1 





New England Mutual Life announces 
appointment, effective September 1, of 
Winthrop Winslow as general agent at 
Providence, R. I., succeeding C, Harvey 





WINTHROP WINSLOW 


Stull, who becomes the company’s gen- 
eral agent at San Francisco. 

Mr. Winslow is a graduate of the 
United States Naval Academy, Class of 
1915. After five years of active service 
in the Navy he resigned his lieutenant’s 
commission in 1920 to enter life insur- 
ance. He was an underwriter with the 
Massachusetts Mutual from 1920 to 1934, 
when he was appointed general agent for 
that company. In 1938 he joined New 
England Mutual as associate general 
agent with Mr. Stull at Providence. 





Ordinary Insurance in Force During Six 
Months of 1939 Shows More In- 
crease Than in 1938 
In the first six months of 1939 Ordi- 
nary life insurance in force in the 
United States increased at an annual 
rate of slightly more than 2% in com- 
parison with an increase of approxi- 
mately 1% in the like period of 1938, 
according to figures collected by the 
Life Insurance Sales Research Bureau 
and released by the Institute of Life 
Insurance. Ordinary insurance in force 
June 30, 1939, aggregated approximate- 
ly $76,370,000,000, exclusive of Group 

and Industrial. 

“This improvement is cccasioned not 
by an increase in new sales as much as 
by a decrease in terminations of all 
kinds,” John Marshall Holcombe, Jr., 
manager of the Research Bureau, said 
in commenting on these figures. “Of 
particular significance is the decrease 
for the six months’ period in lapses. 
Such decrease is a heartening indication 
of the result of better selling methods 
by the sales forces of life insurance 
companies.” 


PLAN MANAGEMENT PROGRAM 
Among those on the program planning 
eroup for the office management confer- 
ence of the American Management As- 
sociation to be held October 25-26 at 
Hotel Pennsylvania, New York City, are 
Dr. Marion A. Bills, assistant secretary 
Aetna Life, and E. H. Conarroe, director 
management service, Metropolitan Life’s 
Policyholders Service Bureau. 

















TIME FOR TAKE-IT-EASY 


Work is no longer good fun for 
a man in the sixties who is 
shackled to his job by necessity. 


There are many such who must 
earn to live because they did 
not learn to save for old-age 
reserves. 


How much better to start in 
early years to prepare financially 
for when the let-down comes. Life 
insurance can be used to build a 
desirable competency. 


A good topic for a talk 
with almost any prospect. 
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Connecticut General 
Makes Changes in N. Y. 


LARKIN AND HOLMES AGENCIES 
Sabin Sunevvieinn Full Time Men; 
Tompkins Handling Brokerage; Mc- 
Knight Goes to 42d Street Office 





C. W. Sabin, who has been Connecti- 
cut General Life’s brokerage manager in 
the Larkin agency, 225 Broadway, New 
York, has been made an assistant man- 
ager supervising full time men. H. R 
Tompkins has taken Mr. Sabin’s old 
place as brokerage manager. E. B. Mc- 
Knight, who has been assistant mana- 
ger to Mr. Larkin, has been transferred 
to the Forty-second Street office to act 
in the same capacity under Manager 
Philip B. Holmes. 

Mr. Sabin has been active in broker- 
age and supervisory circle in New 
York for a _ considerable time. Mr. 
Tompkins has an outstanding record in 
personal production in addition to his 
management duties. Mr. McKnight has 
been an assistant manager in the Larkin 
agency for several years. 

Both the Larkin and Holmes agencics 
has been making steady growth in num- 
ber of agents and in premium income, 
and the new arrangement is expected to 
accelerate development in both offices 








General Agents’ Section 
Plans St. Louis Program 


Emphasis on recruiting, training and 
stimulation of agents will form a major 


part of the annual meeting, vene-al 
agents’ and managers’ section, National 
Association of Life Underwriters, in St 


Louis September 26 as a part of the 
golden anniversary convention, 

The session will open with a welconik 
by President Holgar J. Johnson, Nation 
al Association. John Marshall Holcombe, 
Jr., manager Life Insurance Sales R 
search Bureau, will deliver the first ad 
dress, on “Better Selection of Agents,” 
followed by a general agent’s discussion 
led by George E. Lackey, Massachusetts 
Mutual, Detroit. 

Dr, Frederic A. Russell, University of 
Illinois, will speak on “Hiring the Cc 
lege Graduate” and Henry Minor Faser, 
Jr., Penn Mutual, Boston, will talk on 
“Practical Experiences with the Young 
College Graduate as an Agent.” Cha'r 
man Philip B. Hobbs will present to 
each registrant a management kit. 

Methods of stimulating the older agent 
will be examined closely during the af 
ternoon session. John A. Ramsay and 
Edward H. Dieckhoff, Connecticut Mu 
tual at Newark and Denver, respectively, 
will outline a “Personal Conference with 
the Agent,” and Henry W. Florer, Aetna, 
Grand Rapids, will discuss “Successful 
Methods of Reviving the Older Agent.” 
Presentation of the Managers’ Maga- 
zine Cup will be made by Isadore Sam- 
uels, New England Mutual, Denver. Dr. 
James Shelby Thomas, president Chry- 
sler Institute, will speak on “New Fron 
tiers for American Business.” 


NEW OCCIDENTAL POLICIES 

The Occidental Life at its Leading Pro 
ducers Club convention this week an- 
nounced a new Family Group policy, 
new Family Protection policy and also 
revision in settlement options which will 
take effect when new forms are placed. 
New options will be based on 3% inte: 
est with the exception of the deposit 
rider which will use a guarantee of 214% 
interest. 





O. D. Heise has been appointed man 
ager of the Acacia Mutual’s Detroit of 
fice. He has been a leading producer 
of the company in Washington. 

Ralph J. Walker, actuary Aetna Life, 
has been appointed to faculty of the 
newly established Hartford College of 
Insurance. 

Visitors to U. S. Life home office this 
week include John Black, Brainard & 
Black, Honolulu, and William Burrell, 
Elizalde & Co., Manila. 
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Institute Movie Packs Human Interest 


The new life insurance movie of the 
Institute of Life Insurance, which is to 
be shown after January 1 before ser- 
vice, civic, fraternal and other clubs in 
cities of 10,000 population or more, was 
seen on Monday afternoon of this week 
at the Preview Theatre on Broadway 


by a number of life insurance company 


an actor who looked and talked like an 
agent of the best type in a small town. 
This was necessary because the film is 
to be distributed by local underwriters 
associations and they would demand 
that the key man in the picture should 
be just right. Sixty actors were given 
a test before Charles Arnt was picked 





HIS BARK WAS WORSE THAN HIS BITE! Fred Squires, played by Charles Lane, is 
seen above listening to Ed Graham explain how insurance should be arranged to meet 
his particular needs and income. The convalescent Fred’s ideas of insurance men were so 
wrong and firmly entrenched that he almost had a relapse when he discovered that Ed 


really wasn’t trying to sell him something, 


advertising managers, production execu- 
tives, newspaper men and some others. 
The movie is called “Yours Truly, Ed 
Graham.” 

Ed Graham is a characteristically suc- 
cessful insurance agent in one of the 
smaller cities who knows the com- 
munity and has had life insurance ex- 
perience with it for some years. It 
is a human document dealing with the 
problems of a variety of people. They 
are a business man, a shoemaker, a boy 
and girl planning to be married, a 
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IN THIS HOLLYWOOD-PRODUCED 
TALKING PICTURE Ed Graham brings 
out that an insurance man gets a lot of 
satisfaction out of his work. He is seen 
above registering some of that satisfaction. 


widow and a family doctor. The theme 
of each little drama is security and how 
to obtain it. As security is the aver- 
age man’s primary problem the inci- 
dents depicted in the picture have wide- 
spread interest. Some of the scenes 
are shown on this page and the cap- 
tions underneath them carry out the 
theme of the picture. 


Movie Well Cast 


“Yours Truly, Ed Graham” runs for 
twenty-five minutes. The actors are 
Hollywood professionals. The scenes 


in and around 
Studios in 
stages, and 


were taken on location 
the Selznick-International 
Culver City on sets and 


Pasadena was the location of some sets. 
Principal casting problem was to find 





to take the part of Ed Graham. He 
was on the Broadway stage in Knicker- 
bocker Holiday and has had screen ex- 
perience. Great care was also taken in 
finding a man to take the part of the 
— who figures actively in the film. 
Ted Osborne drew the assignment. 
Others in the picture include Charles 
Lane, Andrew Tombes, Fay Helm, 
Mickey Kuhn and others. The story 





THE TWO LEADING CHARACTERS TRADE A FEW “TRUTHS” 


—Nowadays,” 


says Dr. Jackson | Ted Osborne) ‘‘a man goes to a doctor to keep well—not to get assistance 


in dying.” 


And his friend, Ed Graham (Charles Arnt) replies, * 


‘That’s exactly what I’ve 


been trying to tell you about life insurance. One of the primary reasons for buying it 
nowadays is to get its benefits while you're still alive.” 


was written by John Eugene Hasty, di- 
rected by Colbert Clark with a musical 
score by Alberto Colombo. Roland Reed 
produced it with the collaboration of the 
J. Walter Thompson Co. 

The film will be shown at the con- 
vention of the National Association of 


Baker With Mutual Of 
New York for 50 Years 


At the Newark branch of Mutual Life 
of New York the agency force gave a 
luncheon for W. Reginald Baker who on 
August 18 was sixty-seven years old. 
Mr. Baker has been with the Mutual 
Life for more than fifty years, has quali- 
fied for the Million Dollar Round Table 
and has been a member of the company’s 
National Field Club for twenty consecu- 
tive years. He is also a past president 
of the Life Underwriters Association -of 
Northern New Jersey and has served 
on many of the association’s committees. 
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and 
HOME OF MANY LIFE UNDERWRITERS 
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Life Underwriters in St. Louis. At the 
preview Henry Curtis of Walter 
Thompson Co. gave a preliminary ex- 
planation of the film and its distribu- 
tion was discussed by Arthur C. Dan- 
iels, secretary of the Institute of Liie 
Insurance. 





Meteopalioa ‘Selling 


Iowa-Nebraska Farms 
Metropolitan Life has sold 16,231 acres 
of its lowa and Nebraska farm land 
since January 1, 1939. Glenn E. Rogers, 
manager of farm operations, announced 
in a statement issued at the lowa branch 
office of the company’s farm loan di- 
vision located in Fort Dodge. The num- 
ber of farms sold totaled 105 and prices 
ranged from $25 to $140 an acre with 
an average price of $103.89 an acre. 
Mr. Rog yers said the Metropolitan was 
following as far as possible a policy of 
selling the land, acquired by foreclos- 
ure during the depression. The disposal 
of farm land in Iowa has been the sub- 
ject of some controversy between Insur- 
ance Commissioner Fischer and several 
eastern companies. Fischer so far has 
not granted any extensions beyond the 
five-year limit designated for farm hold- 
ings, and has suggested that the com- 
panies formulate a liquidation program. 
Mr. Rogers says Metropolitan had 
taken over 9,600 farms during the depres- 
sion and had sold 2,400 of them since 
1935. The company has been systemati- 
cally improving its farm holdings since 
1932. The company has not only en- 
joyed a good income during its owner- 
ship of the properties, but has encour- 
aged sales by making the farms attrac- 
tive to purchasers. 


VISITORS AT FAIR INCREASE 








Aetna Companies Mail 115,000 Post Cards 
to Forty-eight States and Sixty-one 
Foreign Countries 

A marked increase in the number of 
visitors at the Aetna Life Affiliated Com- 
panies’ World’s Fair exhibit has been 
recorded during the last thirty days. 
Records for the latter half of July and 
the first two weeks of August show an 
attendance of more than 200,000 persons, 
compared with approximately 150,000 dur- 
ing the previous thirty-day period. 

Aetna officials attribute the gain in 
attendance to the favorable comments 
of visitors as well as an active campaign 
to publicize the exhibit by more than 
25,000 Aetna representatives throughout 
the country. With considerably more 
than a half million persons registered at 
the exhibit during May, June and July, 
it is estimated that the total attendance 
will easily reach 1,250,000 by October 31. 

More than 115,000 post cards showing 
Aetna’s home office building in Hart- 
ford were provided and mailed without 
charge for exhibit visitors during the 
first three months of the fair. Records 
show that the cards were sent to ad- 
dresses in the entire forty-eight states 
as well as to sixty-one foreign countries. 
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naan Mutual 
Agents at Hershey, Pa. 


MANY CONTRIBUTE TO EVENT 
Charles L. Bitzer Seeks to Make Good 
Business Men of Producers; Gam- 
ble Talks Direct Mail Ads 





Fifty agents and their wives attended 
the tri-agency meeting of Massachusetts 
Mutual representatives of Harrisburg, 
Williamsport and Wilkes-Barre at Her- 
shey August 10. E. W. Wood, assistant 
actuary and Seneca M. Gamble, agency 
were guests and participated 
in the program on the theme “Being 
a Good Business Man.” Donald M. Wie- 
land, general agent at Williamsport, was 
chairman of the morning session and 
Robert L. Altick, Wilkes-Barre general 
agent, led the afternoon meeting. 

Charles L. Bitzer, general agent at 
Harrisburg, emphasized time as the vital 
factor in the agent’s activities. Suggest- 
ing $2,000 as a minimum income on which 
the agent can live even in a small town, 
he pictured the agent on this basis as 
$50,000 invested at "4%. Can you imagine 
a good business man in any other line 
of enterprise with a $50,000 capital not 
doing a good job of advertising his busi- 
ness, he ‘asked, directing attention to the 
direct mail advertising Massachusetts 
Mutual makes available to its Tepresen- 
tatives. “A good business man,” he said, 
“must utilize every proved means of in- 
creasing sales.” 

Don ald M. Wieland spoke on_ the 
agent’s need for knowledge of his busi- 
ness and his products, and the necessity 
for putting the knowledge to use in 
personal interviews. Finding the market 
or creating it was discussed by Thomas 
A. Levering, Williamsport agent. 

Fred A. Lumb, Harrisburg, talked on 
merchandising our produce. “If you can- 
not be original in formulating your own 


assistant, 





plans,” he said, “you can at least follow 
the example set by successful men.” 

Emphasizing the impression the agent 
makes on prospects, he suggested that 
the agent think of himself as represent- 
ing the company’s total insurance in 
force and its total assets. He said that 
no matter how large or small the new 
sale, it should be related to the buyer’s 
entire program. 

Permanent Protection Need 

E. W. Wood, assistant actuary, follow- 
ing an analysis of the company’s new 
Life Paid Up at 65 policy, discussed the 
need for permanent protection. “The 
fundamental purpose of life insurance,” 
he said, “is repl: acement of earned in- 
come following death.” While invest- 
ment and retirement purposes may well 
have their place in the business, he said, 
their increased popularity during recent 
years has led to many problems. He 
recommended return to fundamentals in 
the business. 

F. Lynn Lantz, veteran Massachusetts 
Mutual representative, Wilkes-Barre, dis- 
cussed the balance sheet as the agent’s 
guide to adequate income. 

Seneca M. Gamble outlined plans for 
this year’s Annual Message of Life In- 
surance and discussed the record of 
achievements through use of the Massa- 
chusetts Mutual direct mail advertising. 





Columbian National Broadens 
“Pioneer” Sickness Policy 


Columbian National Life of Boston 
has revised and extended its sickness 
hospitalization policy to enable prospects 
to “write their own coverage.” Be- 
cause of the evident need for flexibility 
in sickness coverage the new “Pioneer” 
is adaptable to varying regional hospital 
charges as well as to the personal pref- 
erences of prospective policyholders. Its 
benefits include hospital residence from 
$5 to $10 a day for 30 days, trained 
nursing expense with the same range of 
reimbursement, surgical benefits with 
limits from $75 to $225 maximum and 
miscellaneous expenses. 





THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 
Home Life agents are equipped to serve every need for life 
Modern policies are issued, on both Industrial and 
Ordinary plans, from birth to 64 next birthday. 
A POLICY FOR EVERY PURSE AND PURPOSE 


insurance. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE 





Business Men’s Assurance 
Plans Jubilee Meeting 


The thirtieth anniversary jubilee con- 
vention of the Business Men’s Assur- 
ance at Kansas City, Mo., September 
28-30, promises to be well attended. At 
the close of July 103 salesmen had quali- 
fied and it is expected that a number 
of others will do so before August 31. 

Headquarters of the convention will be 
at the Elms Hotel, Excelsior Springs. 
Tentative plans have been made for the 
three-day program. Charles J. Zimmer- 
man, Chicago general agent for Connec- 
ticut Mutual Life, and vice-president Na- 
tional Association of Life Underwriters, 
will be the guest speaker at the closing 
business session. 


W: L. MARSTON DEAD 


W. L. Marston, who represented Mu- 
tual Life of New York in Pasadena for 
the last fifteen years died at his home 
there August 14, age 70. He was a 
graduate of Yale and previous to en- 


tering life insurance occupied a chair 
as a professor in one of the Middle 
Western colleges. He was a _ steady 


and consistent producer until his health 
failed about three years ago. 


Bernard L. Connor 
Secretary 


John J. Gallagher 


Treasurer 


PHILADELPHIA, PENNA. 














NEW BRANCH AT OMAHA 





Will Promote Group Hospitalization for 

Business Men’s Assurance; O 

osman, Jr., in Charge 

Business Men’s Assurance announces 
opening a. new branch of the Group 
hospitalization department at Omaha, O. 
C. Mosman, Jr., with the hospitalization 
department at the home office since its 
inception, is in charge. 

On hand for the formal 
addition to Mr. Mosman, 
Higdon, vice-president, and H. C. 
hospitalization insurance de- 
home office. Among 
were C, H. Madison, man 
Service Bureau; A. 1) 

Robert Langdon and 
(Guarantee 


opening, in 
were J. C 
Pogue, 
manager 
partment, 
the visitors 
ager, American 
Hunter, secretary ; 
\. B. Olson, vice-presidents, 
Mutual Life; Harold R. Hutchinson, 
American Service Life, and A. W. Wil 
son, manager Bankers Life of Iowa. 
The Group hospitalization department 
was organized the latter part of 1938 by 
the Business Men’s and has already made 
rapid progress. The Omaha office is 
the second of its kind to be established, 
the other office being at Indianapolis, 
with F. W. Moller, previously manager 
for Indiana, in charge. 


froin the 








insurance. 


Unmindful of Time, 


his many years 


are spent in peaceful unconcern 
for the complexities of life. 


Likewise facing 


the approaching years with quiet 
certitude are the men and 
women who have the assurance 
of permanent protection and a 
guaranteed income through life 


GIRARD LIFE 
INSURANCE COMPANY OF PHILADELPHIA 


Opposite Independence Hall 


id 
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Fidelity Mutual Adds 
Several New Features 


LOW INTEREST RATE A FACTOR 





Opportunity for Income for Life Plan- 
ning Broadened; Provision for 
Joint Survivorship Option 


Fidelity Mutual has announced a new 
and additional income for life plan; a 
new two-third suvivorship maturity op- 
tion; family maintenance extended to all 
plans except Term; rate adjustment on 
income for life, family income and family 
maintenance. The elects date was Au- 
gust 21. 

As to the new income for life plan, 
it is in all respects the same as the 
company’s regular income for life plan, 
except that it provides a modified income 
of $5 a month at maturity instead of 
$10, and the premium rates and cash 
values are corresponding lower. 

Protecting Two 

The joint and two-thirds survivorship 
maturity prcvides a settlement option 
that is included in both the income for 
life, and income for life-5 policy forms. 
It is intended to meet the situation at 
maturity in which the insured desires 
to protect both himself and his wife 
with a life income. Under this option 
the insured may elect to have the ma- 
turity value or the cash value at age 55, 
60 or 65 provide a joint life annuity to 
himself or his beneficiary, and this an- 
nuity is continued for two-thirds of the 
amount during the lifetime of the survi- 
vor. This cption has been drafted as a 
separate settlement not included with 
the regular modes of settlement. Con- 
sequently, say the company, it would 
be possible on request to include this 
provision in the other policy forms for 
use in connection with the cash value 
when the insured attains age 55, 60 or 
65. The continuous instalment income 
and the survivorship income features are 
to be continued. . 

The disability “B” income provision 
will be issued with either the regular 
income for life or the income for life- 
5 plan. 

In the family income rider the income 
and instalment optional modes or set- 
tlement are based on 2%4% interest rate. 

Family Maintenance 

Concerning the family maintenance 
rider, the company says it will be avail- 
able for use not only in connection with 
the Ordinary life and modified life plans, 
but also in connection with all plans 
except Term, provided only that the fam- 
ily maintenance period chosen shall not 
exceed the premium paying period of the 
policy, and of course shall not extend 
beyond age 65. Interest at 21%4% is as- 
sumed. The commuted amount of insur- 
ance provided by this rider is thereby 
increased from $1,368 to $1,507 on the 
20-Year plan and from $1,098 to $1,197 
on the 15-Year plan. The single prem- 
ium 10-Year Endowment has been with- 
drawn and fifteen years adopted as the 
minimum term. Annual premium income 
for Life and Endowment plans will not 
be issued for shorter periods than ten 
years. 

Limits of insurance have been modified 
to reflect the smaller amounts of rein- 
surance that can be provided for in the 
future. All sections of the rate book 
affected by the foregoing changes are 
being revised. 


Northwestern National 


Meeting, Camp Waldemar 
The Texas sales force of Northwestern 
National Life will hold their annual con- 
vention at Camp Waldemar September 
3-7. Home office representatives will be 
W. F. Grantges, superintendent of 
agents, and Dr. Karl W. Anderson, as- 
sistant medical director. The speakers 
will include Paul Abernathy, manager 
at Houston for Retail Credit Co.; Dr. 
Herbert Poyner, chief examiner at Hous- 
ton, Northwestern National, and Roy 
Arterbury, Houston, who will speak on 
“The Spiritual Side of Your Vocation.” 
Homer G. Hewitt, Texas manager, will 
be in general charge of the convention. 





Managers of Acacia 
Change at Two Points 


JERSEY CITY AND DALLAS, TEX. 





Alex N. Gaston Takes Charge of Eastern 
City; Walter Peyton Crisler 
Takes Lone Star State Post 


Appointment of Alex N. Gaston as 
manager of Acacia Mutual Life’s Jersey 
City branch, and that of Walter Peyton 
Crisler as manager of the Dallas branch 
have been announced by William Mont- 
gomery, president. 

Mr. Gaston began his life insurance 
career with Acacia at Dallas in 1937. 
In 1938 he transferred to the Jersey 
City branch, of which he will hence- 
forth be manager. Mr. Gaston used 
to be connected with the New York 
Giants and other major league clubs. 
He was once manager of the Des Moines 
club and manager of the Dallas Steers 
Baseball Club from 1935 to 1937. 

Mr. Crisler was born in Waxachachie, 
Texas, but has spent practically all his 
life at Dallas. He began his business 
career there with one of the largest 
department, stores, of which he later be- 
came superintendent. In 1932 he entered 
insurance and soon became one of the 
leading personal producers in the Dallas 
area, becoming agency manager. He 
brings to Acacia an extensive insur- 
ance experience and a wide acquaintance 
in the Dallas area. He is an overseas 
veteran of the war. 


Monopoly Hearing 
(Continued from Page 1) 


ital paid in, stock and cash dividends 
received, if the officers were also ma- 
jority stockholders and their salaries. 
Under questioning by Attorney Gesell 
Mr. Lacey gave figures on the forty-four 
stock companies showing original capital 
paid in of $6,943,605 which was set up 
for comparison against stock dividends 
of $32,337,950, cash dividends of $66,- 
238,943 and surplus of $44,201,982—total 
$142,778,875. Surplus was described as 
“ordinarily payable to the owners of a 
stock company.” 

Present hearings, which will last about 
two weeks, will also go into manage- 
ment methods and agents and managers 
from the field forces will be called upon. 
In a preliminary statement Counsel Ges- 
ell said that methods of election of di- 
rectors would be gone into further, also 
cost and terms of policies. 

Yesterday officers of the Monumental 
Life of Baltimore were witnesses. This 
company, or its predecessor, is the oldest 
in the United States writing Industrial 
insurance, having been organized in 1858. 


Importance of Industrial 


There are 138 companies in the United 
States writing Industrial insurance, many 
of them small, but data are reported on 
only sixty-six of them. Total Industrial 
insurance in force in this country is 
$20,591,000,000. Number of policies 88,- 
881,000. Industrial insurance was called 
by Dr. Davenport the most important 
branch of insurance in point of number 
of lives. Whereas the average amount 
of the Ordinary policy is $2,300, the 





“ 


as made the Purpose 






asl 


+ Newark, New Jersey 








LIFE INSUR 





ur Supplemental Agreement Service 


? . . » 
% of lye WUSWeance secure 





The Mutual Benefit 
ANCE COMPANY 


NEWARK, NEW JERSEY 





STATEMENT BY A 
VICE PRESIDENT OF THE COMPANY 





2 














HOME OFFICE FIELD 
ASSISTANT 


The Home Office of a growing New 
York non-participating company has an 
opening for a field assistant to recruit 
and train men. Excellent opportunity 
for advancement. Salary basis. 

Write in confidence giving experience 
and qualifications. Our own organiza. 
tion knows of this ad. 


Box 1355 
The Eastern Underwriter 
94 Fulton Street New York 


a) 


average Industrial policy is but $232, 
The Prudential has the most Industrial 
insurance in force with $7,574,000,000 
which is 36.78% of the total. Metropol- 
itan is next with $7,512,000,000 or 36.48% 
of the total. The John Hancock has 
$1,684,000,000 about 8% of total. To- 
gether the three companies have 81.44% 
of all Industrial insurance in force in this 
country. The Prudential and Metropol- 
itan are entered in every state in the 
Union. The John Hancock is in thirty- 
eight states. : 

Many of the so-called small companies 
among the 138 in the United States are 
only relatively small, said Dr. Davenport, 
being large in operations compared to 
other businesses. When Attorney Gesell 
announced he would call as first com- 
pany witnesses officers of the Monu- 
mental Life, a newspaperman asked 
when the big companies would go on. 
Gesell said in reply, “You don’t call 
$23,000,000 assets small, do you?” 

Five states account for more than half 
the total Industrial premiums. New 
York leads with $151,000,000 premium 
income, Pennsylvania is next with $90,- 
000,000, New Jersey $55,000,000, Illinois 
$52,000,000, Ohio $51,000,000. These five 
produce $51.6% of all Industrial pre- 
mium income. 


Figures were presented showing the 
amount of premium per capita in states. 
In Rhode Island, for instance, there is 
collected $13.86 in Industrial premiums 
per person. In New York State the 
figure is $11.66. Other figures were pre- 
sented showing the number of policies 
in force in the different states per 100 
persons. In Maryland there are 139 pol- 
icies for each 100 persons in the state. 
From one of the tables Dr. Lubin fig- 
ured that total Industrial lapses over the 
period from 1900 to 1938 was $60,000,- 
000,000. “That’s more than the national 
income,” he said. But he didn’t explain 
what connection there could be in the 
comparison. 

The ratio of number of lapsed policies 
to new issues was cited for different 
companies. For a majority of companies, 
probably 80%, this ratio was said by Dr. 
Davenport to be 75%. 








NARROW ESCAPE FROM DEATH 

J. N. McLean, general agent of the 
Penn Mutual Life at Jackson, Miss., 
recently had a narrow escape when 
struck by lightning while on the golf 
course of the Jackson Country Club. 
More than eighty people were on the 
course, when suddenly, out of a dark 
cloud which rolled in from the south- 
west, a bolt flew toward the green. It 
killed one of the players, a prominent 
citizen of Jackson, and his caddy, pros- 
trated many others, and striking Mr. 
McLean, threw him four feet into the 
air and dropped him unconscious on the 
green. The miracle was that, despite 
the blow and the shock, he was other- 
wise unharmed. Many of the injured 
were taken to hospitals. 





STATE PRESIDENTS TO CONFER 

Presidents of the thirty-eight state and 
regional associations affiliated with the 
National Association of Life Underwrit- 
ers will gather for a special conference 
and dinner at the St. Louis convention 
September 25 The chief feature of the 
meeting will be a panel discussion of 
state and local problems, with exper- 
ience association officials taking an ac- 
tive part. 
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Continental Assurance 
To Write Disability 


DECIDES TO RE-ENTER FIELD 





New Non-cancellable Total and Perman- 
ent Rider to Be Used for Male 


Risks on Certain Policies 





Continental Assurance is re-entering 
the disability field with a new non-can- 
cellable total and permanent disability 
rider issued in connection with its life 
policies. W. E. White, vice-president 
and director of agencies, says the com- 
pany is prepared to revive the disability 
feature immediately. It may be attached 
to all forms, both participating and non- 
participating, with the exception of 5, 
10, 15 and 20 Year Terms, and Family 
policy. It will be issued only in connec- 
tion with policies for $2,500 and more. It 
may be attached to old policies of 
amounts of $2,500 or more where evidence 
of insurability is furnished at no ex- 
pense to the company. 

No Substandard Risks 

The rider, Mr. White explains, pro- 
vides for the payment or $10 a month 
disability income for each $1,000 of in- 
surance. The maximum indemnity to be 
sold will be $150 a month. Waiver of 
premium is included. It will not be is- 
sued on substandard risks. Benefits are 
payable for the fourth full month of 
disability and will be continued for 100 
months, or eight and one-third years. 
This given a three month exemption, 
for although four months of disability 
are required, benefit will be paid for 
the fourth month. 

Mr. White said that Continental is the 
first major life insurance company to 
revive the disability feature since prac- 
tically all companies dropped it in the 
late ’20s and early ’30s. The demand 
for this protection has continued, said 
Mr. White. The care with which the 
agency force selects the risks will have 
a great deal to do with its permanency. 

Mr. White says that disability and life 
insurance belong together. The new pro- 
vision will be issued only on male risks, 
which can meet physical and moral re- 
quirements and which have steady in- 
comes. Full medical examination 1s to 
be required in all cases. 





Continental Assurance 


Entertains 2-5-0 Club 


Members of the 2-5-0 Club, Continen- 
tal Assurance, arrived in Los Angeles 
August 16 and went to Catalina Island, 
where they held a two-day meeting and 
enjoyed the sports and pleasures of Mr. 
Wrigley’s resort. They left there Au- 
gust 18 for San Francisco where they 
remained for another two days and then 
departed for Lake Wawasee, Indiana, 
where August 23 and 24 they attended 
the company’s convention. 

Members of the club who composed 
the party were President Maurice C-. 
Chier, Joseph Schwartz, Moses Wiesen- 
feld, J. S. Stafford, Arthur B. Carroll, 
Dwight G. Johnson, Fred Schroeder, M. 
L. Killian, John A. Crowley, R. M. Vet- 
ter, W. B. Olds, Max A. Blaes, W. A. 
Noll, Morris Kaliff, George Haines and 
Ralph Dillon. 


TERRILL SERVES 30 YEARS 

Vice-President M. Clark Terrill, Phoe- 
nix Mutual Life, has completed thirty 
years with that company, during which 
he has become known extensively among 
the company’s representatives and to the 
life insurance field generally. His first 
association with Phoenix Mutual was as 
a member of the agency department. He 
is also a director of the company, the 
Hartford National Bank & Trust, Society 
for Savings and the Neuro-Psychiatric 
Institute of the Hartford Retreat. He 
is a member of the Hartford Hospital 
Corp. 


A.L.C. MEETS OCTOBER 2-6 
The dates of the annual meeting of 
the American Life Convention are Oc- 
tober 2-6. The convention is held at 
the Edgewater Beach Hotel, Chicago. 








Continental American 
Breaks Ground Aug. 28 


FIELDMEN TAKE ACTIVE PART 





Those Who Qualified for Special Honors 
in Company’s “Spade Crusade” to 
Be Featured at Ceremony 





Ground breaking ceremonies for Con- 
tinental American’s new home in Wil- 
mington, Del., at which a fieldman of 
the company will set building operations 
in motion, have been definitely set for 
August 28. <A brief program on the 
site will be followed by a luncheon, at- 
tended by Governor McMullen of Dela- 
ware and Mayor Bacon of Wilmington, 
directors and officials of Continental 
American and representatives of the 
architects and the construction company. 

Spade Crusade Qualifiers 

Chief feature of both the spade cere- 
mony and the luncheon will be the at- 
tendance of Continental American field- 
men who qualified for special honors 
during the company’s Spade Crusade in 
June. The first earth will be turned by 
Gerald M. Doherty, general agent in 
Boston, who will be assisted by Abra- 
ham I. Covell, of the Kruh agency in 
New York, and Ralph Benson of Rock- 
ville, Md., connected with the Baltimore 
branch. Ellsworth C. Burt of Baltimore, 
captain of the company’s “Old Guard” 
and oldest representative in point of 
service, is to give the signal to start the 
excavating machinery in operation. In 
recognition of achievements during June, 
fifty-six members of the company’s 
field force and three cashiers will attend. 

A one story structure on the prop- 
erty is now being demolished. August 
10 directors of Continental American 
met to pass on final plans and cost fig- 
ures for the company’s new building, 
and within thirty minutes after their 
approval workmen were on the roof of 
the former automobile agency taking 
off the skylights. The new building will 
be a five-story structure harmonizing 
with the governmental buildings flank- 
ing on Rodney Square. 


“TOP STARS” ENTERTAINED 








Pacific Mutual Provides Luncheon, Yacht 
Trip, Dinner and Visit to Golden 
Gate Exposition 
President A. N. Kemp of Pacific Mu- 
tual Life was host August 14 to the “Top 
Stars” of the company’s producing staff, 
providing a luncheon, a yachting trip on 
his own yacht, and a dinner given by 

Mr. and Mrs. Kemp. 

Next day the Stars were guests of the 
home office staff at a luncheon, a visit 
to one of the broadcasting studios and 
attendance at the Symphony Under the 
Stars at Hollywood Bowl. 

In the group of guests were Roy A. 
Schroeder, Pasadena; R. Earl Denman 
and Hilda J. Meade, Cincinnati; O. H. 
Whitten, Fargo, Va.; Abram L. Goller, 
Houston; Stanley Park, Tuscaloosa, Ala., 
all of them accompanied by their wives. 
Following the visit to the home office 
they were the guests of the company at 
the Golden Gate International Exposi- 
tion for a few days. 


JOINS NEW YORK LIFE 








William R. Brannan, Blind, Who Was 
Honor Student and Star Athlete, 
Entering Life Insurance 
William R. Brannan, blind Evanston, 
Ill., youth, who attracted nation-wide at- 
tention while a student at Beloit College 
where, besides being an honor student 
he was also a star athlete and was cap- 
tain of the wrestling team, has entered 
life insurance. He has joined the New 
York Life in Chicago, Clearing House 
branch. Mr. Brannan is at present at 
Morristown, N. J., where he is being 
“fitted” to a Seeing-Eye dog that will be 

his companion and guide. 


SIMMONS LEAVES RESERVE LOAN 
A. B. Simmons, who has been _ in 
charge of real estate investments for 
Reserve Loan Life, has resigned ef- 


fective September 1, 

















KEEPING THEM SOLD 


To help keep policyholders sold on their life insur- 
ance is the purpose of Connecticut Mutual’s new illus- 
trated policy jackets covering the principal needs. 


These jackets 


—hby visualizing the need which the 
policy meets, 


—by clearly showing the place of a 
particular policy in a man’s pro- 
gram, 


—by forcefully bringing out the fact 
that in event of lapse a man is not 
just “lapsing $5,000” of insurance, 
but taking away vital income from 
his family or allowing some other 
need to become unfilled, 


—help the life insurance man 
keep his policyholders sold. 


CONNECTICUT 





LIFE ENSURANCE COMPANY: HARTFORD 
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IDEAS that CLICK 


By Paul Troth 





No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 
writer in this column from time to time. 


No. 99 


Just two weeks ago in this column 
an idea was presented which put the 
emphasis on one carefully prepared in- 
terview per day. Here are some ideas 


from an agent who tries to get twenty- 
five to thirty good interviews each week. 
He says: 


“Every call and interview is 





An apple a day keeps the doctor away 
and so does an app a week! 


actually worth money whether you 
make a sale or not. The law of aver- 
ages will take care of that.” 

This agent is P. C. Campbell, district 
manager, Philadelphia Life, Danville, 
Pa. This year Mr. Campbell completed 
ten years of consecutive weekly pro- 
duction. 

One of the important elements in 
consecutive weekly production, he says, 
is resourcefulness in finding prospects. 
He comments: “Intelligent planning is 
necessary.” Here is how Mr. Campbell 
briefly describes his prospect file: 

“Prospect cards contain space for 
birth date, address, amount of insur- 
ance already owned, best time to see, 
hobbies, whether married or single, 
plans suggested, etc. 

“Cards are kept in an indexed file 
according to months these prospects 
are to be seen. 

“At the beginning of each month the 
cards for that month are taken out and 
transferred according to information 
thereon to the first, second, third or 
fourth weeks of the current month file. 
Age change and birthday records are 
inspected and these are also placed in 
the proper week of the month. 

“Each week’s quota of prospect cards 
are then transferred to the days of that 
week. 

“The current day’s work is planned 
before leaving the office according to 
the best time to see the various pros- 
pects coming up that day. Cards are 
taken along for each day’s field work. 
As the daily work progresses, new 
leads, birth dates, birth places and 
other information about future pros- 
pects are noted.” 

With many prospects to see an agent 
must have a simple formula for each in- 
terview. Recently I read that a suc- 
cessful sale could be built on these four 
key facts: For what purpose does this 
prospect need life insurance? What in- 
surance does he now carry? What does 
he think he is accomplishing with it? 
How well does it meet his real needs? 























Continental Assurance 
At New High Mark 


TUCHBREITER TALKS TO AGENTS 


Attendance at Convention of Two Pro- 
duction Clubs Largest in History 
of Those Organizations 


Continental Assurance’s position today 
is the best in its history, said Vice-Presi- 
dent Roy Tuchbreiter in addressing the 
opening session of the “1-2-0” and “2-5-0” 
club qualifiers at their annual convention 
at Lake Wawasee, Ind., August 16. 
Close to a hundred agents who were 
qualifiers for the two clubs made up the 
largest attendance the company has had 
at this annual affair. Mr. Tuchbreiter 
said that on August 1 the company had 
business in force of well over $241,000,000, 
which is an increase of more than $9,- 
000,000 since the first of the year. Assets 


are more than $31,000,000, which is an- 
other new high mark and other items 
show corresponding gains. 

Mr. Tuchbreiter said that the first six 
months of this year found the company’s 
surplus increased by more than $89,000. 
This gives it a surplus in excess of $2,- 
500,000, which from the standpoint of its 
proportion to insurance in force is higher 
than the general average. 

Discussing the portfolio, Mr. Tuch- 
breiter said that while the interest re- 
turn is below the average for the coun- 
try it illustrates a fundamental company 
policy—conservatism. 


ECKENRODE IN ROUND TABLE 
E. R. Eckenrode, formerly Penn Mu- 
tual Life general agent at Harrisburg, 
who gave up that responsibility for the 
purpose of giving all of his time to 
personal production, has been notified 
by Paul C. Sanborn, chairman of the 
Million Dollar Round Table, that he 
has been accepted as a “qualifying 
member of the 1939 Million Dollar 
Round Table.” 








To Help You Reach Port 


Not lack of effort but lack of direction is usually the reason 
for failure to make port on the voyage to financial security. 


A definite course must be set, 
direct as possible yet surely avoiding 


to chart the course 


then technical skill applied 


hazards of waste motion and loss. 


From life insurance comes most of the money men leave 


their families, much of 


what 


they save for themselves. 


Forms carefully selected and settlement plans well arranged 
assure holding to the course, attainment for self and family 


of cherished aims. 


Connecticut General representatives by training and equip- 
ment have the technical skill needed to assist in selection 


and arrangement. 


Use their experience freely. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 
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Cotlow G Gets ( Gold. Medal 
Of Adventurers’ Club 


LECTURER, EXPLORER 


Met Sir Wilfred ‘Grenfell on Recent 
Trip to Labrador; Raised Funds 


for Mission. on Boat 


AGENT, 


Louis N. Cotlow, one of the leading 
life insurance agents in New York City 
and associated ‘with Lawrence E, 
agency of the Massachusetts Mutual 
New York City, has been awarded the 
gold medal of the Adventurers’ Clyb. 
He has just returned from Labrador 
where he met the famous Sir Wilfred 


Simon 


r 


Pach Bros. 
LOUIS N. COTLOW 


Grenfell and had a long talk with him 
in which the latter related some of his 
miraculous experiences in the Northland. 
One of these adventures was an amazing 
escape from death after being adrift on 
an ice pan for several days. 

Mr. Cotlow is one of the most success- 
ful of American lecturers, Probably his 
most interesting lecture describes the 
trip he made to equatorial Africa, armed 
only with a small pen knife, and during 
which trip he was able to take a photo- 
graph of a live gorilla. On that trip 
he had many interesting adventures with 
Pygmies. A long story about his Afri- 
can experiences was printed in The 
Eastern Underwriter a couple of years 
ago. 

Has Lectured in Many Cities 

Mr. Cotlow has bookings for the forth- 
coming season with many organizations 
of importance, including the Columbia 
Institute of Arts and Sciences at Mc- 
Millan Hall. His movies of his African 
adventures are in color. 

From Labrador Mr. Cotlow went to 
Montreal to deliver his African lecture. 
In a letter to Col. Harry Forbes, a fel- 
low member of the Explorers Club, he 
wrote: 

“Meeting Sir Wilfred Grenfell, a truly 
great and noble man, who has given so 
much of himself and done such trans- 
cendent good for the people of this re- 
mote part of the world (Labrador) proved 
to me an enriching and inspiring expe- 
rience. En route to Montreal and read- 
ing Sir Wilfred’s thrilling book, ‘Forty 
Years in Labrador,’ I was so stirred by 
the great sacrifices made and construc- 
tive work done by this great humani- 
tarian I decided to endeavor to raise a 
fund for his Mission, at the conclusion 
of my lecture on the’ship. The presen- 
tation, made before an overflowing audi- 
ence, resulted in a contribution from each 
passenger.” 

UNION CENTRAL L CONVENTION 

The $250,000 Club convention of the 
Union Central will be held at the Cha- 
teau Frontenac, Quebec, September 4, 5 
and 6. : 
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Educational Course By 
New York Association 


BREWER AND HAAS HELPING 





Program for City Begins October 3 to 
Run for Sixteen Weeks; Plan 
Resembles That of Last Year 





Registrations are already being re- 
ceived for the educational course spon- 
sored by the Life Underwriters Associa- 
tion, City of New York. The success of 
last year has prompted another course 
along similar lines which will begin Oc- 
tober 3 and will continue for sixteen 
weeks. The list of speakers is practically 
complete and will be announced shortly. 

Charles E. Brewer, Jr., chairman of the 
course, has a well rounded insurance ex- 
perience. Following graduation as a Phi 
Beta Kappa from Princeton University, 
he entered life insurance as personal pro- 
ducer with the Mutual Benefit in May 
1928, Following four years of production, 
averaging between $250,000 and $400,000 
yearly, he became successively, instructor 
of agents, unit manager, assistant pro- 
duction manager and finally production 
manager of eighty full-time men. All of 
his experience has been in the DeLong 
agency of his company. 

Mr. Brewer received his CLU desig- 
nation in 1931 and his certificate in life 
insurance agency management in 1933. 
He was chairman of his company’s na- 
tional convention in 1938 and will address 
the 1939 company convention in Septem- 
ber on “Silence is Selling.” 


Haas Active in Brooklyn 


Carl E, Haas, vice-chairman of the 
course, entered life insurance in 1930 as 
an associate of his father in the Equita- 
ble Society. In 1935 he assisted his father 
in opening a district office of the Mutual 
Life in Jamaica and later became asso- 
ciated with the William H. Kee agency 
of Mutual Life in Brooklyn, as educa- 
tional director, until October 1938 when 
he joined the Charles E. DeLong agency 
of the Mutual Benefit as assistant man- 
ager, Brooklyn office. 

Mr. Haas is a past president of the 
Life Supervisors Association of Brooklyn. 
He was chairman of the grading commit- 
tee, 1938 educational course of the New 
York Association. He is also a member 
of the editorial staff of the association’s 
publication, The Bulletin, and was a 
speaker at the sixteenth annual sales 
congress held by the life underwriters’ 
association. He has also been active on 
many other committees and assisted at 
the first gridiron dinner given by the 
New York Managers Association. 





PAYMENTS TO THOSE ALIVE 


Sixty-five per cent of Bankers Life of 
Iowa’s July policy payments went to 
living policyholders, who received $1,- 
037,785 in dividends, disability and an- 
nuity payments. Beneficiaries of the 183 
policies which became death claims in 
July received $566,762. Thus all pay- 
ments for the month totaled $1,604,547. 



































SUN LIFE 


Myer Going to Mutual 
Benefit’s H. O. Staff 


AGENCY DEPT. FIELD SERVICE 





Has Been Supervisor in Baltimore Where 
He Joined Company in 1937; Form- 
erly Represented Guardian 





George A. Myer, supervisor in the 
Baltimore agency of Mutual Benefit, will 
join the company’s agency department 
field service staff at the home office 
September 1. As agency assistant he 
will continue in a larger field the train- 
ing and supervision work connected with 
the company’s} advanced programming 
procedure, to which he has devoted the 
larger part of his time and effort in 
Baltimore. Fort a time, at least, he ex- 
pects to maintain his home in Baltimore 
and make field trips from there. 

Mr. Myer was born at Mahaffey, Pa., 
in 1894. He entered life insurance upon 
graduation from Johns Hopkins Univer- 
sity. By 1925 he was Maryland manager 
for Guardian Life. Early in 1937 he 
joined the Mutual Benefit’s Baltimore 
agency and completed the company’s 
advanced training course at a home office 
school, where he made an outstanding 
record. In October of that year he was 
named supervisor in Baltimore. 

Mr. Myer was awarded the C.L.U. 
designation in 1930. He is a member of 
the Baltimore Life Underwriters Asso- 
ciation. An enthusiastic surf fisherman, 
he will head the fishing activities at the 
company’s Leaders Club Convention to 
be held September 6, 7 and 8 at Spring 
Lake, N. J. 





SUPERVISORS MEET SEPT. 19 





Association in Northern New Jersey Ar- 
ranging Program for Season; Drive 
On For New Members 

The Life Agency Supervisors Asso- 
ciation of Northern New Jersey will hold 
its first dinner meeting of the season 
September 19, at which time Theodore 
M. Riehle, manager Equitable Society, 
New York, will be the guest speaker. 

President William E. Davies of the 
association has appointed his standing 
committees, the chairmen of which are: 
Publicity, Edgar Carlough, Jr., Mutual 
Benefit; program, William H. Gilbert, 
Prudential; membership, Herbert Mar- 
shall, Jr., Berkshire Life. 

The association is arranging a program 
for the 1939-1940 season. An intensive 
drive will be made for new members. 





WHALEN APPOINTS W. J. GRAHAM 

William J. Graham, vice-president, 
Equitable Life Assurance Society, has 
been appointed by Grover A. Whalen, 
president, New York World’s Fair Corp., 
to the new promotional committee which 
will formulate a program of activity for 
‘the Fair following the Labor Day week- 
end. Paul Garrett, public relations di- 
rector, General Motors, is chairman of 
the committee. 





The 
(COLONIAL 


LIFE INSURANCE COMPANY 
OF AMERICA 


A PUBLIC SERVANT SINCE 1897 


The COLONIAL patriot, Thomas 
Jefferson, said: “We mutually 
pledge to each other our lives, 
our fortunes, and our sacred 
honour.” 


Next to this is Life Insurance! 


OVER 115 MILLION IN FORCE 
Home Office—Jersey City, N. J. 


WOODWARD and FONDILLER, Inc. 


* Consulting Actuaries * 


90 John Street, New York 
Telephone BEekman 3-6799 

















Minnesota Federation 


Meets St. Paul, Sept. 19 


W. J. Cameron, Ford Motor Co., will 
be headline speaker at the twenty-fifth 
anniversary meeting of the Insurance 
Federation of Minnesota at Saint Paul 
September 19. Mr. Cameron will speak at 
the banquet. 

Governor Stassen, the nation’s young- 
est governor, will share the banquet 
speaking program with Mr. Cameron. 
The arrangements committce is headed 
by George W. Wells, Jr., secretary of 
Northwestern National Life. 

Following the noon luncheon addresses 
will be made by Frank Yetka, Minnesota 
Insurance Comimssioner; C. W. Fair- 
child, manager Association of Casualty & 
Surety Executives, New York, on “Good 
Will for the Asking;” an address ex- 
plaining the processes of casualty insur- 
ance rate making by W. W. Greene, 
vice-president General Reinsurance Corp., 
New York, and a talk by A. V. Gruhn, 
manager American Mutual Alliance. 

“Going Places in the Life Insurance 
Business” will be the subject of an ad- 
dress by Harry T. Wright of Chicago, 
special agent Equitable Society and a 
member of the Million Dollar Round 
Table, followed by a discussion of the 
social security and unemployment insur- 
ance taxes and their relationship to the 
insurance business by Thomas Watters, 
Jr. of the legal department, National 
Board of Fire Underwriters. 





WALLS MADE SERVICE MANAGER 


Ewart G. Walls, Jr., has been named 
service manager, Zimmerman agency, 
Connecticut Mutual Life at Chicago. Mr. 
Walls was graduated from Dartmouth in 
1938. In his senior year at Dartmouth 
he was business manager for “Daily 
Dartmouth,” oldest college daily news- 
paper in America. 








HEAD OFFICE 









SECURITY BY 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 








Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 











EQUITABLE SOCIETY’S DRIVE 





Running From August 14 to September 

16, to Be Followed by Celebration 

at New York Fair 

A late Summer and Fall new business 
effort is being sponsored by the New 
York Board of Managers of the Equi- 
table Society. The campaign committee 
is headed by A. Bleetstein, 393 Seventh 
Avenue. The campaign began August 14 
and will run to September 16. The pur- 
pose is to promote the President’s List 
for August, which is issued September 
1, and future issues, thereby emphasiz- 
ing the importance of sustained service 
to policyholders and maintenance of liv- 
ing income to agents. 

As a celebration the board of mana- 
gers will conduct a World’s Fair party 
the afternoon and evening of Septembe: 
26 at the Equitable’s “Garden of Secur 
ity” at the Fair, followed by a dinner 
at one of the Fair’s popular restaurants 


Travelers Adds Four 
New Field Assistants 


The Travelers has added four new 
field assistants to the personnel of the 
life, accident and Group departments of 
the company’s branch offices. Stuart C 
Ferris, New Haven, Conn., has been as- 
signed to the New Haven branch; James 
H. Daniels, Buffalo, has joined the Buf- 
falo office; Thomas D. Coker, Peoria, 
has been assigned to the Peoria office 
and William W. Frost, Duluth, is in 
the branch there. 








MINNEAPOLIS GIVING COURSE 


A thirteen weeks’ course for life un- 
derwriters will be conducted by the 
Minneapolis Association of Life Un- 
derwriters. There will be two lectures 
at each session and at the close of the 
course diplomas will be awarded. 



































MONTREAL | 





7¥ CO-OPERATION 































Page 12 








fmirerts T THE EASTERN 
Jy Sc UNDERWRITER 




















August 25, 


















THE E. 





STERN UNDERW 





TER 





Owned and 
Corporation. 
phone Beekman 3-3090. 

CLARENCE AXMAN, President-Treasurer 


published every Friday by The Eastern Underwriter Co., 
Office and place of business, 94 Fulton Street, New York, N. Y. Tele- 


a New York 


W. L. Hapwey, Vice-President 


Gurapys P. Reap, Secretary 





Editorial Division 


CLARENCE AXMAN, Editor 
Epwin N. Eacer, Associate Editor 
Pau. TrotH, Assistant Editor 


JeRoME PHILP, Managing Editor 
W. L. Crapp, Associate Editor 
A. V. Mitter, Editorial Secretary 





Business Division 


W. L. Haptey, General Manager 


Guapys P. Reap, Assistant Manager 





Subscription price in the United States and possessions, $3 a year. 
Single copies 25c. 


Remittances from outside the United States by Postal or Express Money Order or by 


$4 a year. Foreign countries $4.50 a year. 
Draft, payable in United States Funds. 


Entered as second-class matter April 1, 
of March 3, 1879 


1907, at the post office of New 


Canadian subscriptions, 


Bank 


York City under the act 








SMALL v. LARGE COMPENSATION 
RISKS 
For years stock and mutual casualty 


companies have battled over the writing 
of workmen’s compensation risks in the 


larger sizes of policy on which type 
of business a greater percentage of pro- 
fit has been enjoyed as compared with 
small risks. Stock companies have main- 
tained that they are just as well equipped 
as the irge risks, 


that the advent of the retrospective rat- 


mutuals to handle the 1 


ing plan has given employers a new 


incentive to place such business with 
them. That the availability of this plan 
is having the desired effect is indicated 
by reports of increased large risk busi- 
ness this year among some of the larger 
companies, 

academic and non-partisan 
small risk situation 
field Clarence W. 


commissioners’ 


Giving an 
view of this large v. 
in the compensation 
Hobbs, the 
special representative on the staff of the 
National Council on Compensation In- 
surance, forward in the past week 
with a book on the “Essentials of Work- 


insurance 


came 


men’s Compensation Insurance” which 
will undoubtedly be widely read. Mr 
Hobbs’ views on the question are con- 
tained in the latter half of this volume. 
He points out that the minimum cost 
of issuing and servicing a compensation 
policy is probably around $8—certainly 


not less. At the smaller 
mium, he says, the 
loading for these 
inadequate, the 
policy it 


ranges of pre 
yield of the 
purposes 1s 


expense 
evidently 
ridiculously company 
losing money on writes 
And at the 
for these 


gant, in his 


every 
larger ranges, the allowances 
items is as Obviously extrava- 
Then the author 
meat of the 


opinion. 
explains—and here is the 
situation: 


“Tf, therefore, a company doing busi 
ness on the participating basis addresses 
itself to the larger sizes of policy: if 
in addition it replaces the agent, com 
pensated on a commission basis, by a 
salaried solicitor, it has no great difficul- 


ty in doing business at manual rates and 


has a very substantial surplus on an 
average run of business on the expense 
item alone. In*addition, this surplus is 
swelled by the difference in loss ratio 
between large and small risks. The two 
together explain why some of the larger 
participating companies can pay divi- 
dends of 20% and accumulate substan 
tial surpluses besides.” 

his, too, says the author, furnishes 


the reason for a real difference in policy 


between the two classes of carriers as 
to rating. Other policy 
have appeared in the matter of loss con- 
stants. The principle, that if 


a real difference in expense 


differences in 


there is 
between 


it is discrim- 
make a differential in 
also discussed. In Mr. Hobbs’ 
opinion, equitably, each risk should bear 
its fair share of the insurance burden 
whether in point of loss cost or whether 
in point of expense. Both are a part 
of the hazard assumed by the under- 
writer, and the argument for treating 
them on different bases seems highly 
artificial. His feeling is that the position 
of the stock carriers on this point is 
generally sound, but he is careful not 
to praise or to condemn 
the attitude of either side. 

That both classes of carriers, 
pating and non-participating, 


particular classes of risks, 
ination not to 
rates, is 


unreservedly 


partici- 
write sub- 
stantial volumes of business is evidence, 
convinced, that both have made 
good their case for a place in the sun. 
He views the retrospective rating plan 
eased the stock carriers’ han- 
dicap in dealing with the largest risks 
but says that it is not likely that the 
cost differential will disappear. He con- 
cludes with this statement: “The neces- 
sity for counterbalancing it with service 
will remain, and the compensation pic- 
ture of the future will be determined 
by the service organizations and the sell- 
ing forces of the several groups of 
carriers.” 


he is 


as having 


Samuel D. McComb, manager of the 
Marine Office of America, New York, 
plans to sail September 5 for Europe 
to attend the annual meeting of the In- 
ternational Union of Marine Insurance 
at Aix-les-Bains, France. The 1938 
meeting was cancelled because of the 
international crisis and the present out- 
look is none too favorable for holding 
this year’s scheduled conference. 

* * * 

Robert E. G. Schmid has been ap- 
pointed special agent of the Hartford 
Fire and associated companies in the 
Philadelphia district. In fire insurance 
since 1923 he has wide knowledge of 
the lines sold by fire companies. He 
joined the Alliance in its downtown 
Philadelphia office in 1923 and in 1932 
was transferred to the company’s home 
office in the same city. He handled 
general cover business for the North 
\merican companies until last Winter 
vhen that department was transferred 
to New York City. 

* * * 

Bert J. Lynch has been named vice- 
president of Cosgrove & Co., in charge 
of the firm’s New York office with 
headquarters at 1501 Broadway, New 
York City. He formerly was assistant 
to Willard Keith, in the Los Angeles 
office of the company. Mr. Lynch now 
is in Los Angeles preparing to move 
his family to New York 

* * # 


district manager 


Philadelphia, 


R. Graeme Smith, 
Connecticut General Life, 
has returned from Europe. 





a: Ai he 


Grover Whalen, executive head of the 





a 
at 


Underwood & Underwood 


New York World’s Fair, was guest of 


the Insurance Company of North America in the grand stand where the represen- 
tatives of that company and their guests reviewed the recent parade of the volun- 


teer firemen and the Philadelphia Mummers. 
ment in which historic fire engines participated. 


The parade was followed by a tourna- 
Seated on Mr. Whalen’s right is 


John O. Platt, president of the Insurance Co. of North America. On his left is a 


Philadelphia publisher who was impersonating 
Franklin founded the first fire engine company in 


3enjamin Franklin for the occasion. 
America. 





P. R. Fahey, nationally known editor 
of The Aetnagram, the newsy house 
organ of the Cleveland office of+ the 
\etna Life & Affiliated Cos., will shortly 
observe his twentieth anniversary in this 
role, and his many friends East are hop- 


ing that Mr. Fahey will celebrate this 
milestone by a trip to New York. At 
the World’s Fair where his own com- 


panies have an impressive exhibit Mr. 
Fahey will also want to view the Rem- 
ington-Rand exhibit. It happens that his 
son, Ralph, is general manager of this 


exhibit. 

* * * 
Wallace Miller, advertising manager, 
Royal Exchange and Car & General 


companies, who is an ice skating enthus- 
iast, spent his vacation at Lake Placid, 
N. Y. where he had plenty of opportun- 
ity to pursue his hobby—despite the hot 
weather. 





Above picture was taken at a recent meeting in New York to discuss advertis- 
ing plans and copy for the Annual Message of Life Insurance, week of October 23, 
those in the group being members of the publicity committee. Reading L. to R. 
Karl Ljung, Jefferson Standard; Arthur Theiss, Ohio National; 
Earl Trangmar, Metropolitan Life; 
Seneca Gamble, Massachusetts Mutual, 


Bankers Life; 
Slattery, Penn Mutual; 
committee. 


D. Easley Waggoner, vice-president 
and general manager, United Fidelity 
Life, Dallas, was welcomed home from a 
six weeks tour of Europe, his first vaca- 
tion in twenty years, with a salutation 
of applications from the agency organi- 
zation. He found on his desk a framed 
scroll extending greetings from 157 
agents whose production during a month’s 
campaign in his honor totaled $953,244. 

es. »* 

O. J. Arnold, president of the North- 
western National Life, has been named 
chairman of Minneapolis centennial cele- 


bration which will be held in October. 
The first settlement in what is now 
Minneapolis was made in 1839. 
x * & 
Colonel Joseph Button, former Vir- 
ginia Commissioner, now _ secretary- 


manager of the Stock Company Asso- 
ciation, has been spending his vacation 
at his Summer home in Appomattox 
County, Va. 


Scott Fyfe, Canada Life; 


John H. McCarroll, 
D. Bobb 


chairman of the 
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Al Abrahamson and Secretary in 
“Union Pacific” Garb 
Cc. A. Abrahamson, chairman of the 
executive committee of the National 
Association of Casualty & Surety Agents 
and prominent agent in Omaha, Neb., 


was one of the residents of that city 
who dressed up during the three days’ 
visit of the Hollywood colony to Omaha 
in the exploitation of the film, “Union 
Pacific,” which was the story of the 
pbuilding of the Union Pacific Railroad. 
A picture of him and his secretary dur- 
ing the Omaha visit of the actors is 
shown on this page. 

Most of the business men of Omaha 
entered into the spirit of the occasion 
and got into Gay 700 costumes. 

The “Union Pacific” and “Dodge City” 
pictures with their previews and local 
citizens, “dressing the part” in repre- 
sentation of citizens of decades ago, 
have made such a hit that a number of 
other such films are now in the making 
and will have similar exploitation at the 
scenes where the picture mirrors history. 

* * x 


Michigan Agent Routs Highwayman 
Posing as Hitch Hiker 


Waldo O. Hildebrand, secretary-mana- 
ger of the Michigan Association of In- 
surance Agents, whose Lansing office 
was burglarized a few weeks ago, has 
had another experience with the under- 
world. He was driving home from the 
Bad Axe regional meeting of the asso- 
ciation when he stopped his car to pre- 
vent running down a man_ frantically 
waving at him with a flashlight, and who 
was standing in the middle of the high- 
way. He stopped the car reluctantly, as 
a number of people have been held up 
by Michigan hitch hikers. When the 
car slowed up the hitch hiker leaped 
upon the running board, grabbed the 
wheel and said: “Get out of the car; 
make it snappy—and keep your hands 
up.” 

Recalling an old jiu jitsu trick he 
learned in college, Hildebrand knocked 
the flashlight out of the highwayman’s 
hand threw him to the roadway. The 
latter was knocked unconscious, and 
Hildebrand sped away to inform the 
police. They did not find the highway- 
man, who had recovered consciousness 
and disappeared. 

* * * 


Some TNEC Chairman’s Comments 


A number of Chicago insurance people 
are attending the Northwestern Univer- 
sity’s course on current economic prob- 
lems im which some outstanding leaders 
in the fields of business, economics and 
public life are speaking. These lectures 
are under the leadership of Ralph Brad- 
ford, secretary Chamber of Commerce of 
the U nited States. 

On August 14 United States Senator 
Joseph C. O’Mahoney chairman of the 
Temporary National Economics Commit- 
tee, was a speaker. Among other things 
he said: 

“These United States came into exist- 
ence because business men felt the need 





























central government to lay 
Quoting Thomas Jeffer- 
son “That government is best that governs 


of a stable, 
down the rules. 


least.’ Government regulation of business 
is necessary, but only that amount re- 
quired to prevent abuses should be ex- 
ercised. Every government extension is 
the result of business expansion. The 
Federal Government has always offered 
subsidies to develop and encourage 
American business. Business would break 
its neck to supply a new market created 
by the discovery of a heretofore un- 
known continent inhabited by 11,000,000 
people, but we have those eleven million 
right here in America waiting to be 
supplied. The Federal Government has 
spent $11,600,000,000 for relief since 1934, 
from which we can expect no return. 
Successful mass production requires mass 
consumption, but this is not possible with 
ten million unemployed. Modern busi- 
ness has become so highly organized that 
the sovereign states of the Union, our 
trouble in America, and in the world for 
that matter, is that the economic ma- 
chine has outrun the rules laid down to 
govern it. We need to modernize the 
rules. America has the opportunity and, 
I think, the will to demonstrate that 
the American form of democrat govern- 
ment can exist and function.” 
x * x 
Idle Money in U. S. 

In discussing idle money in the United 
States, United States Senator Mead of 
New York said in the Senate on July 27: 

“Congress recognized the plight of 
little business when it created the 
construction Finance Corp. 
recognized the destructive handicap of 
the new order on little business when it 
liberalized the Federal Reserve Act, and 
gave to that system the right to make 
direct loans to smaller enterprise. That 
capital is not available to little enter- 
prise is easily ascertainable when once 
we realize the tremendous hoard of idle 
money bulging forth in the banks and 
depositories of the nation. It has been 
said by reliable authority that we have 
$25,000,000,000 of idle credit in the banks 
of America, and $65,000,000,000 of idle 
credit in the aggregate in all the de- 
positories of America. We are reach- 
ing the all-time limit and record in the 
accumulation of idle money, and, inci- 
dental to the establishment of that rec- 
ord, we have reached the all-time record 
in the number of our idle men and in 
the number of our idle machines. 

“Today, by reason of the idleness in 
the money market, our bankers, whose 
duty it is to protect the depositors of 
the country and to see to it that they 
are given a fair return on their deposits, 
are cutting interest rates, until only a 
few. days ago the rate of interest on 
savings accounts in the State of New 
Jersey was cut to 1%. Bankers all over 
the United States are effecting econo- 
mies, because they are operating on a 
very narrow and slender margin, are 
reducing salaries, increasing unemploy- 
ment and effecting mergers and consoli- 
dations in order to meet the situation 


Re- 
Congress 


which confronts them today. Bankers 
are in need of profits and profitable in- 
vestments in order to rehabilitate all en- 
terprise, in order to give the bankers an 
opportunity to pay their depositors fair 
and reasonable interest rates, which is 
a problem to my mind squaring with 
the important problems of today. 

“In those banks of the United States 
which are associated with and are mem- 
bers of the Federal Reserve System 
there are reserves which permit of a 
credit expansion of approximately $30,- 
000,000,000. When we consider that huge 
amount and realize that all of the loans 
made to business in the United States 
aggregate only $21,000,000,000, we must 
of necessity realize that business is 
severely handicapped in its demand for 
credit and capital and that at the same 
time the financial system of the United 
States is impoverished because the banks 
are unable under existing circumstances 
to meet this profitable demand which 
would be beneficial to the banks, to the 
unemployed, to small enterprise, and to 
the national economy generally.” 

* * * 


French Insurance Artists and 
Sculptors 

An illustration of the art of living in 
which the French excel is the “Salon des 
Assurances,” the French insurance paint- 
ers’ and sculptors’ society. The French 
g-nerally know how to get a great deal 
out of life without having much money. 
One of the answers to the question as to 
how they do it is that they have hobbies. 
One hobby they all have from the com- 
mon laborer to the millionaire is eating 
well and discovering new good places to 
eat. Another of their important hobbies 
is art, and as amateur artists they have 
always been numerous in the insurance 
profession. In 1909 they ‘founded the 
“Salon des Assurances” to exhibit jointly 
every Fall some of the pictures which 
they had done during the year in order 
to sell them and to become yer" to art 
critics if they were lucky and, of course, 
last but not least it is great fun, 

The group which started in 1909 was 
small—only ten members founded the 
society. Today there are hundreds of 
them, including office boys and mana- 
gers. Ejighty-two insurance companies 
fully realizing the social and commercial 
value of happy employes are officially 
contributing to the society. Numerous 
insurance company officials also visit the 
exhibits and buy and encourage. 

It is considered good form for a 
French executive to patronize the arts, 
and quite often you will meet some who 
are amateur artists themselves. 

Organizations similar to the “Salon des 
Assurances” are found in other profes- 
sions. The railroad men, lawyers, bus 
drivers and physicians have similar “Ex- 
positions Corporatives,” professional 
groups for the common pursuit of their 
hobby. Provincial people will send in 
their pictures by mail, so the movement 
goes through the entire country and in- 
cludes people in every walk of life. 

* a * 





British Politician Devises War Risks 
Plan for Property 

Colonel J. Baldwin-Webb, M.P., con 
templates introducing a private member’s 
bill in the British House of Commons 
embodving a plan of war risk insurance 
on buildings. 

His tentative proposals—on which he 
invites comments—are for a plan of com- 
pulsory insurance, with state coopera- 
tion and contribution. Discussing the 
creation of the compensation fund, Col 
Baldwin-Webb says that the most natu 
ral way to create a fund would be by 
the payment by each insurer of an an- 
nual premium or contribution based 
either on the total assessed value of 
his property or on the capitalized land 
tax value. Having regard to the dele- 
terious effects from a national viewpoint 
of a considerable destruction of property 
it might be justifiable that the govern- 
ment should contribute a like annual sum 
to the total sum received from premiums 
in a given year, or at any rate, a per- 
centage of that sum. 

The fund so created could be allowed 





C. A. Abrahamson and his secretry. 


to accumulate for a specified period of 


years and would be under the control 
of the treasury. If there is no war 
in that period the disposition of the 


fund, or its continuance might be left 
to subsequent legislation. If, however, 
war comes within a short period of the 
institution of the plan the fund might 
well be inadequate to pay even the losses 
in the first weeks of war, and it is ob- 
vious that some additional means of in- 
creasing the funds must needs be adopted. 

It is suggested that every insurer 
should assume a liability to pay in all 
a sum calculated to be equal to 2% 
of the capital value of his insured prop- 
erty, but that in no one year shall he 
be liable to pay more than %4% of that 
value. Thus at the end of the first year 
of war losses suffered could be paid out 
of (a) the premium fund, and if that is 
exhausted (b) from contributions levied 
from the insurers not exceeding %4% as 
aforesaid; (c) if necessary from a fur- 
ther contribution by the government. 

It is arguable that if the premium fund 
is exhausted the further compensation to 
be paid in that year should be borne 
equally by the insurers and the govern- 
ment, but that neither party should pay 
in that year more than 4%. If there 
still remains compensation to be paid in 
respect of that year the claims would 
be registered to be dealt with (if at all) 
by special legislation at the end of the 


war. 

The same process would be repeated 
in the next three years. If, however, 
the war lasts four years and the “4% 


has been exceeded in each year the plan 
would cease to have any operation, and 
the situation would have to be dealt 
with by special legislation. 

* * * 


French Government Limits Credit 
Insurance Guarantees 


\ French Government decree on ex- 


port credit insurance places a limit for 
the first time on the total risk the State 
may have outstanding at any one time 
in this respect. State guarantees under 


a law of 1928 to French exporters of 
payments by their foreign debtors where 
the latter are Government departments 
or public services must not exceed 8,- 
000,000,000 francs (about $226,500,000). It 
is calculated that outstanding risks of 
this kind amount to 5,000,000,000 francs 
($141,562,500). 

This system of State guarantees was 
partially extended in 1936 to obligations 
caneearen by private foreign buyers 
The State guarantee in these cases cov- 
ers the risk of revolution, war, a gen- 
eral moratorium and delays in the 
transfer of currency due to quotas, ex- 
a unge control systems, etc., but does 
not embrace the risk of exchange fluc- 


tuations proper nor the risk of insol- 
vency due exclusively to commercial 
causes. The total guarantees in these 


cases must not exceed an accumulated 
total of 300,000,000 francs, though the 
figure may be increased by the amount 
of any profit the State makes under the 
plan and must be decreased by the ex- 
tent of any loss incurred. 


















THE EASTERN 
== UNDERWRITER 7 





August 25, 1939 











Government Drops Plan 
To Insure Corn Risks 


STAY WITH PRIVATE INSURERS 





Companies Agree to a Lower Rate; U. S. 
Proposal Fought As Move to Put 
Govt. Into Insurance 





Insurance on corn loan stocks will con- 
tinue to be furnished through regular 
insurance channels and not by any Gov- 
ernment agency it was announced by the 
Department of Agriculture in Washing- 
ton on Tuesday. This reverses what had 
apparently been the decision of the Com- 
modity Credit Corporation to have the 
Government provide insurance for all 
stored corn upon which Federal loans 
existed. In connection with this week’s 
decision it was announced also that stock 
insurance companies are offering a rate 
of 40 cents on this business compared 
to 75 cents previously. Prior to inaug- 
uration of the fire loan program the 
rate on stored corn had been as high 
as $1.50, but since then the experience 
has improved. ; 

Withdrawal of Government plans to 
enter the insurance field followed strong 
opposition by agents and companies to 
the CCC proposal. Despite repeated 
statements by CCC officials that they had 
fully decided to supplant the private 
coverage the National Association of In- 
surance Agents and Western company 
organizations persisted in their efforts 
to have the Department of Agriculture 
change its mind. 

Field Offices Notified 


On August 22, the Department of Agri- 
culture in Washington wired all field 
offices of the Agricultural Adjustment 
Administration and of the CCC that the 
provisions in the manual of instructions 
for state and county committees admin- 
istering the new program for resealing 
the 1937-1938 corn crop, in so far as it 
related to any insurance provision or 
protection fund, were cancelled. Partic- 
ularly in executing the 1938-1939 CCC 
corn Form A-2, Paragraph 5 was to be 
stricken out; and in executing the 1938 
1939 CCC Form A-5, Paragraph 7 was 
to be stricken out; with further instruc 
tion that no deposit for insurance wil’ 
be required in connection with corn re 
sealed. These field offices were furthe: 
directed that the present insurance cet 
tificates on corn resealed on the farn, 
will remain in effect until they expire 

At the expiration of present insurance 
policies, renewal insurance certificates 
will be taken in the usual manner but 
at the new rate adjusted to meet past 
experience on this classification. 

Concurrently, the AAA announced that 
insurance as provided by private insur- 
ance companies covering Government 
loan corn resealed on the farm, would 
remain in effect and that the proposed 
fund to be created by a deposit of 1/5 
cent per bushel on farm stored corn, as 
well as 1/10 cent per bushel on elevator 
stored corn, would not be established. 

Numerous conferences held last week 
between Government officials and repre- 
sentatives of the National Association 
and the Western Farm Underwriters 
Association, were continued on Monday 
and Tuesday of this week. The Govern- 
ment officials were finally convinced that 
their so-called protection fund for CCC 
corn loans, was in reality the establish- 
ment of an insurance fund to be used 
for the payment of losses on property 
which the Government did not yet own. 
The administrator of the AAA, being 
convinced of this fact, took the position 
that it would not be proper for the CCC 
to enter the insurance business, and that 


done to 


something would have to be 
avoid that eventuality. 
Statement by Bennett 


General Counsel Walter H. Bennett of 
the National Association was much 
pleased with the Government’s latest de- 
cision and in a statement issued this 
week said in part: 

“Although the National Association 
was definitely told ‘No’ when it urged 
the retention of commercial insurance 
along the usual lines, its representatives 
and the company men on the job, refused 
to accept that answer as final and con- 
tinued their efforts with the Secretary 
and the Assistant Secretary of Agricul- 
ture, and the administrator of the AAA, 
in the hope that everything was not yet 
lost. 

“All week these efforts continued and 
were finally brought to a satisfactory 
conclusion. The CCC will retire from 
and give up its insurance protection 
plan. The agents will continue to write 
primary insurance on these sealed corn 
crops as heretofore, by the issuing of 
insurance certificates as has been the 
custom, The errors and omissions cov- 
erage will be continued, protecting the 
corporation from any losses not covered 
by primary insurance. 

“The Government representatives were 
assured that there was a sufficient market 
available to afford the needed coverage 
and satisfactory assurances were given 
that there would be an ample number 
of companies which desired to write the 
business. An offer was also generously 
made to simplify the procedure in the 
handling of insurance certificates in line 
with the desire of the CCC officials. 

“Tt was most gratifying to note that 
the high officials of the Department of 
Agriculture were insistent that under a 
normal insurance program, the farmer 
should have the free right of selecting 
the insurance agent of his own choice 
to write the business. 

“IT want to take this opportunity of 
publicly commending the Government 
officials who have so patiently listened 
to representatives of the insurance busi- 
ness, with a willingness to recognize the 
motive underlying the vigorous protests 
offered which was to keep the Govern- 
ment out of the insurance business.” 


R. H. GEDNEY JOINS AMERICAN 

Richard H. Gedney, for the past year 
and a half manager of the Philadelphia 
office of Newhouse & Sayre, Inc., has 
joined the American of Newark group at 
the home office, where he will assist in 
the development of inland marine busi- 
ness. Before going to Philadelphia, Mr. 
Gedney was a partner in an agency at 
Knoxville, Tenn., where he made an un- 
usual record in dev eloping inland marine 
business. 


REV. E. R. HARDY, JR. TO WED 


Mr. and Mrs. Frederick Dunlap have 
issued invitations to the marriage of their 
daughter Marion to the Rev. Edward 
Rochie Hardy, Jr., on Thursday, Sep- 
tember 14, at noon at Calvary Church, 
Columbus, Mo. The Rev. Dr. Hardy is 
the son of Edward R. Hardy, secretary 
of the Insurance Institute of America 
and is a graduate of Columbia Univer- 
sity, from which he also received his 
Ph.D. degree. For some time he has 
been a member of the teaching staff at 
the General Theological Seminary in 
New York. 


M. C. BROWN IN NEW POST 


Marshall C. Brown, who has been as- 
sociated with the Oil Insurance Associa- 
tion at Chicago for the past several 
years, has resigned effective September 
1. On that date he will become asso- 
ciated with the investment firm of Bond 
& Goodwin, Inc., with headquarters at 
Janesville, Wis. 
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Millions of visitors in 1939 
will see America’s most in- 


teresting city and the won- 


derful New York World's Fair. 


1939 has its significance ‘for our organization 


also, for it is our 75th ANNIVERSARY. 


If you are planning a trip to New York, we 
invite you to call upon us who have been in 


business here since 1864. 


A. & J. A. STODDART 


New York Underwriters Insurance Company 
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New York 




















LIABLE FOR EARNED PREMIUM 


Agent’s Failure to Make Payment 
Promptly Results in Directed Verdict 
for Insurance Company 
In an action by an insurance company 
to recover from its agent the sum of an 
earned premium on a policy covering a 
truck which had been issued by the 


agent and subsequently cancelled, the 
Colorado Supreme Court, Daniels- 
Greager v. Caledonian Insurance Co., 
103 Colo. 323, affirmed judgment for the 
company. The policy was issued by the 
agent to her husband. She claimed that 
the company was notified that the policy 
was issued by mistake and that the hus- 
band never owned the truck. There 
was evidence that the policy was re- 
tained about seven months, and then re- 
turned to the company with the state- 
ment that the truck had been sold that 
day and that as soon as advised of the 
amount due on the policy a check would 
be forwarded. There was also evidence 
that the agent’s duty was to collect and 
transmit premiums to the company 
promptly. It was held that this justified 
a directed verdict for the company. 





HEADS ADJUSTMENT FIRM 


Alfred C. A. Noel has been appointed 
manager Royal .Adjustment Co., Mon- 
treal. This new company will handle 
fire, automobile and all classes of cas- 
ualty claims. Mr. Noel was formerly 
with the Employers’ Liability and_ the 
Royal Exchange group in Montreal, as 
well as with the Western Assurance 
group of companies. 





TAKES STOCK CLAIMS ONLY 
The S. M. Murrell Claim Service, 
Abilene, Texas, has announced that the 
organization is confining its activities in 
the investigation and adjustment of 
claims to those of the capital stock in- 
surance companies. It handles fire, ma- 
rine and casualty claims and maintains 
branch offices at Lubbock, Wichita Falls, 
Midland and San Angelo. 


MARINE WAR RATES BOOSTED 


Markets Acted Earlier This Week to 
Meet Increased Hazards to Ship- 
ping and Land Risks 
A large increase in minimum shipping 
war risk rates for risks outside the 
British “war risks cargo pool,” which 
has government assistance, came into 
force yesterday. Vessels sailing under 
the German and Italian flags are ex- 
cluded, as are cargoes for Germany or 
Italy or their possessions. Additional 
premiums of twenty shillings per hun- 
dred are paid for voyages in the Medi- 

terranean or Baltic. 

The heaviest increase is made on voy- 
ages to the Black Sea and the Sea of 
Marmora, where the rate is now forty 
shillings per hundred on both outward 
and homeward voyages compared to ten 
shillings in the June schedule. From 
North American Atlantic ports to and 
from the Mediterranean the rate is 
twenty-five shillings including the addi- 
tional premium, and from South America 
to and from the Mediterranean it is 
thirty shillings. 

War risk insurance rates for goods 
on land in Europe’s danger spots con- 
tinued to mount Wednesday. A moderate 
amount of this business is written by 
the American Foreign Insurance Asso- 
ciation on American property abroad. 
Wednesday coverage for goods stored 
at Gdynia and Danzig was quoted at 
10% with policies limited to fifteen days. 
The figure contrasts with 5% for thirty 
day policies on Tuesday and with 14% 
for similar coverage less than a2 week 
ago. 








HOME F. & M. DIVIDEND 


Directors of the Home Fire & Marine 
at a meeting held in San Francisco 
August 8 declared the regular quarterly 
dividend of 50 cents a share on the capi- 
tal stock of the company to all share- 
holders of record at the close of business 
on September 5, payable on and after 
September 15, 1939, 
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McCormack Testifies 
In Mo. Rate Hearing 


SAME AS MILLIGAN’S AT K. C. 





So Far Testimony Does Not Get Beyond 
Late Charles R. Street; More 
Company Men Called 





Alphonsus L. McCormack, former pres- 
ident Missouri Association of Insurance 
Agents, testifying August 22 before Spe- 
cial Master Barnett in St. Louis, told of 
his part in effecting settlement of the 
fire insurance rate litigation in 1935, and 
of having carried $440,000 from the late 
Charles R. Street of Chicago, to Thomas 
J. Pendergast, former Kansas City polit- 
ical boss. 

He detailed how Pendergast directed 
him first to give $22,500, and later $40,000, 
to former Superintendent of Insurance 
O'Malley in 1935 and 1936. On advice 
of his personal attorney, James E. Car- 
roll, former United States District At- 
torney in St. Louis, McCormack did not 
answer a question of what had become 
of a balance of $50,000 paid to Pender- 
east on one occasion. He said that Pen- 
dergast boept $5,000 for himself and di- 
rected $22,500 be paid to O’Malley. This 
left $22, 500 to be accounted for. Carroll 
explained that McCormack’s answer to 
a question as to what became of that 
$22,500 might incriminate him and the 
master sustained the objection raised by 
Carroll. 

Brought Two Together 

In none of the essential details did 

McCormack’s testimony on August 22 
differ from the version of his dealings 
with Street, Pendergast and McCormack, 
given by United States District Attorney 
Maurice M. Milligan at Kansas City the 
day that Pendergast pleaded guilty to 
evasion of Federal income taxes in 1935 
and 1936, by failing to account for some 
of his earnings including his “cut” of the 
$440,000 paid out by Street. The only 
purpose served by McCormack’s testi- 
mony at the brief hearing in St. Louis 
was to get into the record of this pro- 
ceedings his statement of how he brought 
Pendergast and Street together at the 
suggestion of O'Malley. 
_In his testimony McCormack did not 
involve any other fire insurance company 
official, or any of the attorneys for the 
companies in the payments made by 
Street to Pendergast for his part in 
bringing about a settlement satisfactory 
to the companies. 

McCormack’s testimony placed respon- 
sibility for originating the proposal for 
the compromise of the rate litigation in 
the lap of Superintendent O'Malley. 

-_No Cross-Examination 


The chief questions were put by 
Charles L. Henson, chief counsel of the 
Missouri Insurance Department. There 
was no cross-examination by the attor- 
neys for the insurance companies. Ap- 
parently they were satisfied that the 
testimony had not gone beyond Street as 
far as the companies were concerned. 

McCormack testified that he was a di- 
tector of the Missouri Association of In- 
surance Agents early in 1935 when ap- 
proached by Superintendent O’Malley 
who wanted to know if the fire insurance 
companies would be interested in a set- 
tlement of the late litigation. He said 
that in 1933 and 1934 he had been presi- 
dent of the state association. He briefly 


sketched his career in the insurance 
business which started in 1903 as an 
office boy, when he was 12 years of age. 
Next Hearing Sept. 7 

Then he testified as to his part in 
bringing Street and Pendergast together 
in response to the suggestion made by 
O'Malley. He said he heard that Street 
had agreed to pay Pendergast a total of 
$500,000 for effecting a settlement agree- 
able to the companies, but later, when 
Street became anxious for an immediate 
termination of the litigation, the amount 
he said he was willing to pay was raised 
to $750,000. However, only $440,000 was 
actually paid McCormack said. 

McCormack was the only witness 
heard August 22. The next session be- 
fore Mr. Barnett will be held in Kansas 
City September 7 when several eastern 
fire insurance company executives will 
give their testimony. Those expected to 
appear at that time are B. M. Culver, 
president America Fore group; Harold 
Warner, United States manager Royal- 
Liverpool groups; J. Lester Parsons, 
president Crum & Forster companies, 
and W. Ross McCain, president of the 
Aetna. 


Richard A. Jones, Jr. Dies; 
Broker and Golfing Star 


Funeral services were held yesterday 
afternoon at the Funeral Church on 
Madison Avenue in New York City for 
Richard A. Jones, Jr., associated with his 
father, Richard A, Jones, in the insur- 
ance brokerage firm of Richard A. Jones 
& Son, Inc., 285 Madison Avenue, for 
nearly seventeen years. He died Tuesday 
at the New York Hospital after a brief 
illness. He was 34 years old and unmar- 
ried. Surviving are his father and moth- 
er. Mr. Jones was a member of the 
Life Underwriters Association of New 
York and the General Brokers Associa- 
tion. 

For years Mr. Jones was one of the 
leading amateur golfers in the metro- 
politan district and reached the semi- 
final round of the national amateur 
championship in 1925. In tournaments 
he played as a member of the West- 
chester Hills Country Club and also be- 
longed to the Westchester Biltmore Club 
of Rye, N. Y., and the Uptown Lun- 
cheon Club of New York. 








DES MOINES AGENTS ELECT 

P. Taylor of the Taylor-Milligan Co., 
was elected president of the Des 
Moines Association of Insurance Agents 
at the annual meeting held last week. 
Other officers elected were B. C. Hop- 
kins of Hopkins and Mulock as first 
vice-president; Fred Olmsted of Olm- 
sted, Inc., as second vice-president, and 
Charles Smith of Chamberlain Kirk, as 
third vice-president. Ivan H. Anton 
was re-elected as secretary and treas- 
urer. 


FIRE ASS’N SPECIAL IN N. J. 

’ The Fire Association of Philadelphia 
has appointed E. Packer Wilbur, III, 
as special agent in Essex and Hudson 
Counties, N. J. He is an experienced 
fieldman, having served agents of the 
company in Connecticut, Massachu- 
setts and New York. Mr. Wilbur’s ad- 
dress is 917 Essex Building, 31 Clinton 
Street, Newark. 


PACIFIC PROCEEDINGS ISSUED 
Proceedings of the Fire Underwriters 
Association of the Pacific’s annual meet- 
ing this year have been published. 








N. Y. City Pond Cancels 
World’s Fair Meeting Here 


The New York City Pond of the Blue 
Goose has cancelled its plans for a three- 
day regional World’s Fair convention in 
New York over the Labor Day week- 
end. This was to have followed immedi- 
ately the grand nest meeting which will 
be held next week at Cincinnati. An 
insufficient number of advance reserva- 
tions is the reason for the committee on 
arrangements deciding this week to aban- 
don the meeting. It was found that many 
members of other ponds had already 
made plans for this popular week-end 
and could not come to New York. 

Much credit is due Edward W. Dart, 
P.M.L.G., chairman of the World’s Fair 
convention committee, and his associates 
for time and effort spent in promoting 
this gathering which was to have been 
held. As the grand nest meeting of the 
Blue Goose will be held next year at 
Philadelphia many ganders from other 
sections of the country are delaying com- 
ing to New York until then, believing 
that the World’s Fair will be open in 
1940. 





Loyalty Group President 
Host at New Jersey Party 


Last Saturday President John R. 
Cooney of the Loyalty Group and Mrs. 
Cooney entertained more than a hundred 
guests, including many officers from the 
home office and members of their fami- 
lies, at the second annual clam bake at 
Don-Jo-Wal Farm, their country home 
in the New Jersey hills near Blairstown. 
While a heavy downpour of rain forced 
the party under cover, ample room was 
found in the spacious barns. 

Vice-President Walter J. Schmidt, 
acting as master of ceremonies, kept the 
party in a jovial frame of mind by his 
expert performance before the especially 
installed microphone and his inimitable 
songs and stories. 


GREAT EASTERN PREMIUMS UP 

Directors of the Great Eastern Fire of 
White Plains, N. Y., have declared the 
regular semi-annual dividend of W% cents 
a share, payable September 1 to stock- 
holders ‘of record August 22. Premium 
returns for the first seven months of 
1939 show an increase of 25% over the 
same period last. year. Joseph A. Mit- 
chell, attorney of White Plains, was 
elected a director. He is a son-in-law 
of Frederick S. Pendleton of the well 
known Brooklyn agency of Pendleton 
& Pendleton, Inc. 


REDUCE VANCOUVER RATES 


Effective immediately, rate reductions 
on fire insurance in Vancouver, aver- 
aging about 19% on the rates previously 
charged, have been made by companies 
affliated with the British Columbia 
Underwriters Association. Property 
owners of Vancouver will benefit by 
the reduction in fire insurance premiums 
to the extent of approximately $200,000 
a year, according to B. B. Rolfe, presi- 
dent ‘of the Vancouver Insurance 
Agents Association. 











HOWARD DOING ADJUSTING 

William S. Howard, Jr., for the last 
three years a staff adjuster for United 
Pacific at Seattle, Spokane and Portland, 
has opened an independent adjustment 
office in Eugene, Ore., as Eugene Adjust- 
ment Bureau. 


A PROGRESSIVE COMPANY FOR PROGRESSIVE AGENTS 


AND ALLIED LINES—AUTOMOBILE—INLAND MARINE 


Common Stocks Claimed 
Better As to Returns 


FIRE CO. RESULTS COMPARED 





New York Expert Covers Subject in New 
Manual of Investment Counsel As- 
sociation of America 





The future of common stocks as in- 
vestments is dependent on the continu- 
ance in power of capitalism as we have 
know it, and the continuance of that 
inherent characteristic of the American 
people and the major part of the civil- 
ized world which causes them to strive 
to maintain and to improve their stand- 
ards of living, says Dwight C. Rose, of 
Brundage, Story & Rose, New York. 

Mr. Rose’s paper on the “Relation of 
Investment Policy to Result of Twenty- 
five Largest United States Fire Insur- 
ance Companies,” appears in the “Invest- 
ment Counsel Annual—1939,” the official 
publication of the Investment Counsel 
Association of America, which will be 
published August 28. 

Three Most Successfuz 

In developing his subject, Mr. Rose 
demonstrates by a series of charts that 
the superior accomplishments of the 
three most successful United States fire 
insurance companies over the three least 
successful companies, resulted from their 
greater participation in common stocks 
during the last thirty-five years. Then, 
to make assurance doubly sure, he shows 
by means of a chart how the entire 
group of twenty-five largest United 
States fire insurance companies average 
annual accomplishments from common 
stock investments exceed the average an- 
nual acomplishments from bonds. 

In his study of—the influence of com- 
mon stock ownership on investment re- 
sults—Mr. Rose points out the need for 
a measuring rod for accomplishment for 
common stock ownership. He said that 
in measuring managerial skill we should 
only include that part of the gain which 
the management obtains over and above 
the riskless rent value, which is theore- 
tically what the investor could have ob- 
tained without subjecting his capital to 
any risk whatever. He shows on a chart 
where the riskless rental value of capi- 
tal was plotted from 1875 to 1938 that 
this riskless rent had fluctuated between 
a high of 6%4% in 1920 to the low level 
in recent ye ars of less than 1%. “The 
average rental rate that one could have 
obtained without risk to his capital over 
a more than sixty year period,” he says, 
“is about 3.6%.” 

Return from Rents 


In discussing the accomplishments of 
the twenty-five largest fire companies 
from common stocks over the last thirty- 
five years, Mr. Rose states that the 
average riskless rent for this period was 
about 3.65% 

Mr. Rose says it is evident that sub- 
stantially better results have been ac- 
complished from stock investments than 
from bonds, and that the superior show- 
ing of the more successful companies 
resulted from their larger participation 
in stocks seems to be thoroughly sub- 
stantiated.” 


WASHINGTON POND PICNICS 

Washington Pond of Blue Goose held 
its annual picnic at Hayden Lake. The 
Most Loyal Ganders Cup went to Pat 
Coffey; high gross to Conrad Roth 
Leonard Nelson and Ernest Leonard got 
golf balls for birdies. 
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enue 60-Day Period 
For Agents’ Balances 


INSTEAD OF 9-DAY PERIOD 
Canadian Superintendnte’ Committee 
Feels Extension of Credit Beyond 
60 Days Is Unwarranted 


A recommendation 


bal- 


when not 


that agents’ 


ances be classified as overdue 

paid within sixty days, instead of ninety 
days as is now the general practice, 
. presented to the annual 
the Association of Superintendents of 
Insurance of the Provinces of Canada 
meeting in Montreal this week. Georges 
Lafrance, Quebec Superintendent 
chairman of the agents’ 
balances, said that the committee favored 
the reduction of the period to sixty days 
and it the proposal is approved it should 
go into ettect June 30, 1940, thus giving 
the companies reasonable notice, 

In Canada the Provinces of Quebec, 
Ontario, British Columbia and New 
Brunswick require the filing of data on 
agents’ overdue balances. ‘he All Can- 
ada Insurance Federation is reported in 
favor of the continuation of the quart- 
erly returns on balances.A year ago a 
proposal was made to shorten the period 
trom ninety to sixty days but no action 
was taken. The committee feels that 
with the cooperation of the companies 
the matter of credit extension and free 
insurance can still be much improved, 
and in the last few years notable im- 
provement has been registered. 


was 
convention of 


and 
committee on 


TO TALK ON INLAND MARINE 
H. C. Stoll of 





Chicago, manager of 
the inland marine department of the 
Millers National, will speak on “Adapt- 
ing Inland Marine Insurance to Modern 
Business and Personal Needs” at the 
state convention of the New Mexico 
Association of Insurance Agent to be 
held at the Franciscan Hotel in Albu- 
querque September 22 and 23. 


W. E. BELL MOVES OFFICE 

Special Agent W. E. Bell of the Lon- 
don & Lancashire group, supervising 
western Massachusetts and Vermont, has 
moved his office from Springfield to 20 
Trinity Street, Hartford, the home office 
of the 





companies. 












Written Fire Policy Applications 


Proposed by Canadian Fire Marshal 


Written applications for fire insurance 


policies, as now required for life insur- 


coverage, and also for automobile, 


health mutual 


ance 


accident and and farm 


policies in certain sections, were strongly 
Marshal W. J. 


when speaking 


recommended by Fire 
Scott, K. C., of Ontario, 





WILLIAM J. SCOTT 

this week before the annual conference 
of the Canadian Insurance Superintend- 
ents Association at Montreal. He pointed 
out that in England the practice is to 
require a written application signed by 
the applicant for all fire policies. 

If applicants for fire insurance were 
required to submit written applications 
for such protection there would be a 
ereat step forward toward that unanim- 
ity of mind and intention of both insurer 
and insured, Mr. Scott predicted, which 
is an essential for a contract of good 
faith. All fire insurance companies re- 
quire certain information as to the nature 


of the risk they are asked to insure, he 
said. The present general practice is 
that the agent obtains this information 


verbally from the assured, often without 
any inspection of the premises to be 
insured. In such practice there is abund- 
ant opportunity for honest mistakes and 
misunderstandings in what the agent 
thinks the applicant told or intended to 
tell him and also in the agent’s informal 
report to the company. 

This is entirely in addition to deliber- 
ate misleading information given by a 
dishonest applicant which he can later 
deny in court because there was no writ- 
ten record or no disinterested witness 
to his falsehoods. 

Further, the extensive and also some- 
what expensive use of credit reports by 
fire insurance companies is plain evi- 
dence, Mr. Scott continued, that the com- 
panies themselves find that their agents’ 
reports at present are inadequate. 

“In view of these possibilities surely no 
one in the insurance world can contend 
that it would be unsound underwriting 
to require vital information to be given 
in writing and signed by the applicant. 
Therefore, if written applications would 
be sound underwriting in principle, it 
remains to be seen whether there are 
any unsurmountable difficulties in put- 
ting the principle into practice.” 

Answers Probable Objections 

Probably the main objections to the 
use of written application forms will 
be the following according to Fire Mar- 
shal Scott: 

“(1) Issuing rush covers, usually on 
telephone instructions—In my view this 
presents no difficulty if the same princi- 
ple is followed as in automobile insur- 
ance, namely, a certain period provided 
after the insurance is taken out within 
which the signed application is to be 
obtained. In England the practice, I am 
informed, is to issue immediate verbal 
covers where desired, and no grave dif- 
ficulty is experienced in getting the 
formal proposal the next business day 
or first convenient time. 

“(2) Large risks with a lengthy sched- 
ule of companies—This can easily be 
dealt with by the legislation providing 
that an application to any particular 
company shall apply equally to any 
other companies insuring the same prop- 
erty at the same time through the same 


agent. 
“(3) Renewals—here again the legisla- 
that an 


tion could provide application 
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should apply to all future renewals un- 
less written notice to the contrary js 
given. ' 

“(4) Objections of agents to the extra 
work—This is possibly the most serious 
objection, due to the apparently rather 
dominating influence which agents often 
appear to exercise in matters of insur- 
ance company policies. However, those 
insurers who already use signed applica- 
tions apparent!y have no unsolvable diff- 
culties with their agents, and from my 
own talks with agents in the smaller 
cities and towns of Ontario, I think 
such agents wou'd welcome the change 
as relieving thém of responsibility for 
the fulness of details and accuracy. On 
the other hand some of the big agents 
with a tremendous volume of business 
may object to this extra work, but may 

suggest that the securing of a signed 
application would not add a great deal 
to the service these agents are supposed 
to render to both company and clients 
for the larger commission many of them 
receive. 

Rights of Mortgagees 

“In addition, there will be serious 
problems to be solved in the actual word- 
ing of any section to require written 
applications, particularly to deal with the 
rights of mortgagees, and in the wording 
of the actual application form itself, 
but after all these are only matters of 
draftsmanship which can be adequately 
solved by the legal talent of this asso- 
ciation and the others rf ty mg 

“Although not required by law to se- 
cure written applications for fire policies 
in Ontario, several insurers as a matter 
of underwriting policy now require their 
agents to submit written forms for cer- 
tain types and classes of risks. Except 
for a portion of the mercantile risks 
written by the Wawanesa Mutual In- 
surance Co. and by the Anglo-Canadian 
Underwriters Ltd., representing Lloyd's, 
all policies issued by these insurers are 
based on written applications. The 
growth of these two insurers as given by 
their standing in the 1938 figures for 
premium income shows clearly that the 
requirement of a written application to 
be signed by the proposed insured is no 
real deterrent in securing business. 

“In Ontario, fire insurance contracts 
may be made for any term up to three 
years but any contract may be renewed 
by the delivery of a renewal receipt or 
a new premium note. Where the prac- 
tice of an insurance company is to for- 
ward a policy just before the expiry 
date of the policy then in force, based 
on the same information as in previous 
years, the insured may take the policy 
and feel that his property is insured, 
regardless of the fact that he may have 
made several alterations in his property 
in the interval. 

“Most misunderstandings, which cause 
trouble after a fire has drawn sufficient 
attention for the risk to be really exam- 
ined, result from defective information 
given to the company as to the property 
or as to the insured by either the in- 
sured or the agent. Not infrequently 
a dispute arises as to whether material 
facts were disclosed to the insurer. 

Cites Support for Proposal 

“In conclusion may I point out some 
of the precedents and the support that 
already exist in the insurance world for 
the principle of written applications for 
fire policies. As precedents and for the 

(Continued on Page 22) 
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N. J. Agents Complete Program for 
Asbury Park Convention, Sept. 7-8 


The New Jersey Association of Un- 
derwriters has prepared an elaborate and 
comprehensive program for its forty- 
sixth annual meeting at the Berkeley- 
Carteret Hotel in Asbury Park, Thurs- 
day and Friday, September 7 and 8. 
Morning, afternoon and evening sessions 
will be held on each day. A wide range 
of interesting subjects is included, with 
formal speaking programs and discus- 
sion periods. 


The convention opens Thursday morn- 
ing at 10:30 with an executive session 
for members where vice-presidents will 
report on activities in their districts. 
Local and county board problems will 
be discussed. 

During the noon hour President H. 
Donald Holmes will address a meeting 
of the Kiwanis Club, his subject being 
“Insurance, a Service to Mankind.” 
Association members will have round 
table group conferences at luncheon led 
by officers, committee chairmen and past 
presidents. 


Rural Agents’ Forum 


At 2.30 a rural agents’ forum will be 
held with Arthur T. Riedel and Charles 
E. Meek, Jr., presiding. The program 
will include ten-minute talks by Conrad 
C. Schmelz, agent at Somerville, N. J., 
and former company executive; John E. 
Lansing, farm underwriter, Loyalty 
Group; Leon A. Watson, expert, New 
Jersey Schedule Rating Office. 

This will be followed by an “Insur- 
ance Information Please” program with 
Professor Laurence J. Ackerman as 
master of ceremonies. The experts will 
include Frederick W. Groves, Fire Com- 
panies’ Adjustment Bureau; Walter N. 
Edwards, St. Paul F. & M.; James E. 
Bentley, Hartford Fire; Palmer Weis, 
American of Newark; Hugh L. Mehor- 
ter, Crum & Forster; Thomas K. Haw- 
becker, Aetna C. & S. Awards of $1 
each will be paid for questions which 
experts do not answer satisfactorily. 

The Tuesday program will close with 
a get-together dinner at which Governor 

Harry Moore of New Jersey will 
extend greetings and V. E. Vining, 
Westinghouse company, will speak. This 
will be followed by presentation of golf 
tournament awards, entertainment, danc- 
ing and showing of the Royal- -Liverpool 
Groups colored motion picture, “A Day 
and Evening at the New York World’s 
Fair,” taken and arranged by Ralph W. 
Smiley, superintendent of publicity of 
the fire companies. 

On Friday morning the convention ses- 
sion will open with an address of wel- 
come by President H. Donald Holmes. 
Reports of officers and committee heads 
will be discussed, also the 1939-40 edu- 
cational program. Announcement will 
be made of award of certificates for 
completion of educational courses. 


Series of Short Talks 


Following will come a series of ten- 
minute discussions, the speakers being 
Samuel J. Shuttleworth, agent, Atlantic 
City, on “The All- Important Survey”; 
William T. Ashby, agent, Newark, on 
“Fidelity Bonds”; William is Dearden, 
deputy commissioner, N. J. Motor Vehi- 


cle Department, on “Causes and Cures 
for Motor Vehicle Accidents”; Theodore 
F. Appleby, president, New Jersey Asso- 
ciation of Real Estate Boards; greet- 
ings from the New Jersey State Dental 
Society by Dr. Adrian R. Kristeller, chair- 
man of the insurance committee. 

Following luncheon President Holmes 
will pay a tribute to the past-president 
of the state association with Past Presi- 
dent Fred J. Cox responding. Then 
will come election of officers, executive 
committee and county vice-presidents. 

Addresses will be made at this session 
by General Counsel Walter H. Bennett 
of the National Association on “Stand- 
ing by a Principle’; Col. Ray Murphy, 
assistant general manager, on “The As- 
sociation of Casualty and Surety Execu- 
tives,” and William H. Whitney, secre- 
tary-manager of the New Jersey Asso- 
ciation of Credit Men on “More Insur- 
ance Through Credit.” 

At the banquet that evening, closing 
the convention, speakers will include 
New Jersey Banking and Insurance 
Commissioner Louis A. Reilly and 
Labor Department Commissioner John 
J. Toohey, Jr. The William J. Wilson 
Memorial Cup will be awarded to the 
local or county board deemed to have 
rendered the most outstanding service 
to the American Agency System during 
the past year. 





AGENTS TO MEET IN ANNAPOLIS 


The Maryland Association of Insur- 
ance Agents, of which J. Edward Coch- 
ran, Hagerstown, Md., is president, will 
hold its annual convention, including the 
election of officers, at Carvel Hall, An- 
napolis, Md., beginning with registration 
on October 19 and ending with the ses- 
sion on October 21. The executive and 
convention committees met in Baltimore 
on August 17 and made the preliminary 
plans for the gathering. A special com- 
mittee will prepare the program, which 
will include a number of prominent 
speakers on insurance subjects.  E. 
Churchill Murray, of Annapolis, has been 
appointed chairman of the local conven- 
tion committee. 


ROCKLAND COUNTY OUTING 


Local Agents and Fieldmen Enjoy Golf, 
Tennis Swimming and Dinner at 
Mountain View Club 


More than 100 Rockland County in- 
surance men and their guests attended 
the annual outing of the Rockland 
County Insurance Agents’ Association at 
the Mountain View Golf and Country 
Club, New City, N. Y., last Thursday. 
Nearly every insurance agency in the 
county was represented and _ special 
agents of many of the insurance compa- 
nies operating in that section of the 
country were present. 

Golf was the feature of the afternoon's 
program and prizes were awarded to the 
winners as follows: low gross score 
prize, Edward O’Brien; kickers’ prize, 
William B. Holmes; high gross score 
prize, P. R. Haycox; nearest to hole on 
third holes, Russ Burke. Tennis and 
swimming also were enjoyed. 

At a dinner in the evening, James J. 
Freeman of Haverstraw, president of the 
association, welcomed the guests and the 
local agents. Joseph H. Bedford of 
Haverstraw was introduced as the dean 
of Rockland County insurance agents. 
Only one address was made following 
the dinner. Frank N. Smith, representa- 
tive of the American of Newark, urged 
all the special agents to encourage their 
local representatives and to support the 
county association. 

The Committee in charge of the outing 
consisted of Harry Coyle of New City, 
dinner; Abraham L. Kaufman of Haver- 
straw, "golf, and Edwin H. Bedford of 
Spring Valley, prizes. 








California Organization Aims 
To Protect Agency System 


A corporation bearing the name _ the 
American Agency System has_ been 
formed in California for the purpose 
of obtaining “additional needed legisla- 
tion such as proper agency qualification 
laws to take care of the automobile deal- 
er and the part- time agent situation.’ 
The corporation will have no_ capital 
stock and the incorporators are L. Ven- 
ables, J. Singer and Dorothy Kline of 
Los Angeles. The incorporators are so- 
liciting memberships and when 100 have 
been secured they will choose an advis- 
ory board and permanent officers of the 
concern. 

Membership is open to agents and 
company representatives who vouch for 
their belief in the American Agency Sys- 
tem of conducting business, according to 
literature of the organization. The aim 
of the organization, it is stated, “is to 
assist in every manner possible all of 
the existing organizations, boards, con- 
ferences and associations which are found 
beneficial to the legitimate insurance 
fraternity. This organization was formed 
to supplement such work and to pre- 
serve the ideals of the American Agency 
System by an unbiased, non-political as- 
sociation not controlled by any one fac- 
tion or selfish interest.” 
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CHARLES T. SWIMM DIES 





Well Known Partner of Benedict & 
Benedict, New York, Had Been 
in Insurance for Many Years 


Funeral services were held Monday 
afternoon at Fairchild’s Chapel in Brook- 
lyn for Charles Theodore Swimm, part- 
ner in the well known New York City 
insurance brokerage firm of Benedict & 
leg ag who died at his Northport, 

E. home on Friday evening. Inter- 
ae was at Greenwood Cemetery in 
Brooklyn. The deceased is survived by 
his widow, a daughter and three grand- 
children. ‘His city residence was at the 
Hotel Bossert in Brooklyn. 

Born in Brooklyn, Mr. Swimm entered 
Brown’s Business College as a youth and 
upon graduation secured employment 
with the Home of New York, where 
he advanced until he became manager 
of the railroad insurance department, 
which position he held until August, 
1898, when he entered the employ of 
Benedict & Benedict as manager of their 
New York office and assistant to the 
late Seelye Benedict, then senior part- 
ner of the firm. 

He was made a partner in 1912 and 
was an active senior partner up toa few 
years ago when, owing to poor health, 


he elected to take a more active inter- | 


est in the business. He was considered 
one of the most competent brokers and 
his intimate knowledge of the basic prin- 
ciples of all types of insurance and his 
consideration and fairness in negotiating 
with underwriters and his clients earned 
their respect and admiration. 

Mr. Swimm was formerly a member 
of the old Union League Club of Brook- 
lyn, Lincoln and Crescent Clubs, and New 
York State Chamber of Commerce, and 
took a keen interest in new legislation. 
He was a member and regular attendant 
of Plymouth Church on Orange Street, 
Columbia Heights. 





Additional Speakers For 


Pennsylvania Convention 


Speakers who will address the annual 
convention of the Pennsylvania Associa- 
tion of Insurance Agents at Galen Hall, 
September 13-15, include the following: 
Insurance Commissioner Matthew H. 
Taggart, who will speak at the banquet 
on Thursday, April 14; Arthur S. Arnold, 
general counsel of the state association, 
who will talk on some of the legal as- 
pects of reciprocal exchanges with special 
reference to the recent Supreme Court 
ruling authorizing, an assesment in con- 
nection with a defunct exchange, and 
L. R. Finn, automobile loan department, 
Marine National Bank of Erie, Pa. He 
will talk on the local financing of auto- 
mobiles in cooperation with local insur- 
ance agents providing insurance. These 
speakers are in addition to four already 
announced some weeks ago. 

President Harry M. Albert of Strouds- 
burg will give his address and report 
of the administration. It is expected that 
the completed program for the conven- 
tion will be available within a few days. 





MEMBERSHIP CANCELLED 


The Insurance Exchange of St. Paul 
has cancelled membership of the Willis 
Insurance Agency for representing non- 
board companies. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








When I was an addict in the early 
1890s to high wheel bicycle riding and 
made long tours through N, Y. State 
and parts of Canada, I marveled at the 
rotten roads we encountered. The bi- 
cycle fraternity was then the pioneer in 


good roads campaigns. In speaking to 
my well posted father about this, and in 
a general conversation that followed, he 
“The reason that most of our roads 
this 


said: 
are bad and 
country the 
or at least their development, 
European roads preceded by many thou- 
the 

road in 


stay so is because in 
railroads preceded the roads 
while the 
sands of railroads.” It was 
the old Roman that 
helped make possible the victory at Ver- 
dun in the Great War. 
roads with heavy and deep foundations 
Allies to get the 
They could not 


years 
France 


These splendid 


made it possible for the 
heavy artillery needed. 
be brought into action by the railroads 
nor on any road bed not measuring up 
to the solidity of the Roman road. 
. * * * 

Agency Above Not Heard From 

Paul Hanks, formerly agent at Wells- 
ville, N. Y., and now at St. Petersburg 
in the insurance business, is credited 
with the following story by a mutual 
friend at Saratoga, a woman who knows 
him personally: 

Paul’s father 
several times in 
N. Y., but was 
prospect repeating over and 
the Lord would protect him. His 
barn burned and Hanks, Sr., called on 
him after the fire. He asked him wheth- 
er he had heard from h‘s private insur- 
ance company yet. To which the in- 
sured-by-the-Lord individual repeated 


had 
vicinity of 
unable to get 


visited a prospect 
Wellsville, 
him, the 
over that 


good 


F.U.A.P. Completes Survey 
Of Students Taking Courses 


The average student attending fire and 
inland marine classes conducted by the 
Fire Underwriters Association of the 
Pacific at San Francisco is 26, single, 
has made the most of available educa- 
tional facilities and has entered the in- 
business because of its import- 


surance 
ance and stability. This representative 
young man was found in a survey of 
290 F.U.A.P. students completed this 
week by H. B. Mariner, secretary-treas- 
urer of the association. 


Answers to the questionnaire sent out 
by Efr. Mariner revealed that while the 
average age is 26, the youngest student 
was 17 and the oldest 56. By far the 
majority was single, although 101 young 
men employed in company or brokerage 
offices were married. Two did not an- 
swer. 

In answer to the question about their 
reasons for entering the insurance busi- 
ness, the majority said they saw a good 
future in it and that its stability and 
importance appealed to them. Twenty- 
six had entered because of family con- 
nections, and thirty-three answered real- 
istically that they entered the business 
to “earn a living.” 

While only 28% were college grad- 
uates, 65% had attended some form of 
night school, business college or univer- 
sity extension course after leaving high 
school, from which only sixteen had 


failed to graduate. 





sourly that he had not yet heard from 


that agency. 
* * * 
Why I Like Dogs 

While motoring from Utica, N. Y., to 
Oneida Lake this Spring we stopped at 
a saloon, grill and filling station at 
Vienna to get gasoline, not a drink. A 
noisy farmer came out to resume his 
journey home with his milk cans, and 
a nice friendly dog came up to make 
friends. He deliberately struck the dog 
with his heavy booted foot. It got me 
so excited that I felt like gctting out 
and lambasting him, but I am too old to 
do that successfully now. The more I 
see of some men like this, the better I 
like dogs. 

In this case the friendly 
a beast; the man was. 

The faculty to deliberately inflict 
pain or kill seems to be what is left of 
the bestial (a misused word) in the 
human make-up. Animals kill for food 
and when they are attacked, but man 


kills for the fun of ,it- 
* 


dog was not 


Some Virtue i in Poor Writing 
I heard that a poor penman sent a 
e in writing to a Chinese laundry 
return. 
* 


message 
and got two shirts in 
* 


Restaurant Tradition 
The fire companies have something to 
learn about short rates from restaurants 
where by ancient tradition a man is pe- 
nalized if he orders a la carte. For ex- 


ample two eggs cost twenty-five cents, 
but one egg costs twenty cents. Some 
short rating, I would say. And so on 
down the line. This all comes down 
from the times that they rang the cow 
bell and people were fed en masse. They 


didn’t eat; they were fed. It almost 
seems that you are considered queer or 
a dude if you have the initiative to order 
just what you want. 


WITH LONDON AND LANCASHIRE 
The London & Lancashire group an- 
nounces the appointment of S. G. Peters 
as special agent for Louisiana, succeed- 
ing the late Roy C. Wicker. Mr. Peters 
has been with the Louisiana Rating & 
Fire Prevention Bureau for a number 
of years, holding various positions, the 
most recent being assistant chief engi- 
neer. His office and state headquarters 
for the companies will be located at 712 
Union Street, New Orleans, in the build- 
ing recently purchased by Leonard M. 
Wise of the Ferd Marks Agency, which 
has represented the London & Lan- 
cashire for more than fifty years. 








N.F.P.A. MEETING MAY 8-11 

Directors of the National Fire Protec- 
tion Association have fixed Wednesday, 
May 8, to Saturday, May 11, as the 
dates for the 1940 annual convention to 
be held in Atlantic City. Various sec- 
tion meetings will be held earlier in the 
week, 


BLUE GOOSE MEETS NEXT WEEK 





Program for Grand Nest Gathering at 
Cincinnati Complete; S. M. 
Toastmaster at Banquet 
Advance registration for the Grand 
Nest meeting of the Blue Goose, August 
29-31, at Hotel Netherland Plaza, Cin- 
cinnati, indicates that an all-time attend- 
ance mark will be set, according to R. 
W. Hukill, Great Northern, most loyal 
grand gander. The Ohio pond has shaped 
up its arrangements and is prepared to 


play host to ganders from all parts of 
the United States and Canada. The 
program has been arranged so as to 


keep events moving smoothly and spe- 
cial attention has been given to the 
entertainment and comfort of visiting 
ganders, and their wives. 

S. M. Buck, president Western Under- 
writers Association, and vice - president 
Great American Group, Chicago, will be 
toastmaster at the annual dinner dance 
August 31. He will also be inducted into 
the order, being the second president 
of the Western Underwriters Associa- 
tion to be inducted, the first being E. A. 


Henne, vice - president America. Fore 
Group, at the Oklahoma City meeting. 
I Law, London Assurance, Minne- 


apolis, is the only candidate at the pres- 
ent time for grand keeper to succeed H. 
A. Reynolds, Home of New York, San 
Francisco, who was elected in a lively 
session last year. 

G. J. Burrer, 
Tower, is in charge 


Travelers, 1313 Carew 
of reservations. 


A. B. Courtney Promoted 
By Southern F. & M. 


A. B. Courtney, widely known in 
Southern fire insurance circles, has been 
appointed underwriting manager of the 
Southern Fire & Marine of Georgia to 
succeed A. R. Wilkerson, resigned. Mr. 
Courtney joined the organization of the 


Southern F. & M. when it commenced 
business several years ago. Prior to 


that time Mr. Courtney was engaged in 
special agency work for the Continental 
and the Norwich Union. 

Eugene Gaillard, for several years as- 
sociated with the Georgia Rating and 
Inspection Bureau, has been appointed 
special agent for the Southern to fill 
the vacancy caused by Mr. Courtney’s 
promotion. Mr. Gaillard is a native Geor- 
ian, a graduate of Tech High School 
and attended Emory University. 





Motion Picture Film On 
Underwriters’ Laboratories 


Underwriters’ Laboratories of New 
York and Chicago announces that a new 
educational motion picture short entitled 
“Unseen Guardians,” featuring the safe- 
ty work of the Laboratories, will be 
available to theaters by September 1. 
Metro-Goldwyn-Mayer, producer of the 
film, advises that “Unseen Guardians” 
will be distributed from all of the Loew’s 
film exchanges in the thirty-two largest 
cities in the country. Special previews 
for the press and safety-minded civic 
groups can be made. Those desiring 
more information are invited to commun- 
icate with B. P. Caldwell, Jr., assistant 
secretary, Underwriters’ Laboratories, 
207 E. Ohio Street, Chicago. 





BULLARD GOES TO NEW YORK 

W. D. Bullard, who has been resident 
engineer in northern New Jersey for 
the factory mutuals, has been placed in 
charge of the new branch inspection 
office located in New York. 





Eagle Fire Insurance Company 
(New Jersey) 


Treaty 
18 Washington Place 
Newark, New Jersey 





FIRE RE-INSURANCE 


Baltica Insurance Co. Ltd. 
(Denmark) 
U. S. Branch 


Facultative 
90 John St., New York City 
Pacific Reinsurance Bureau, Ltd. 
114 Sansome Street, 
San Francisco, California 
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EXCELSIOR REPORTS GAINS 
Syracuse Company Increases Assets, 
Agency Premiums and Number of 
Agents in First Seven Months 
Reports of progress during the first 
seven months of this year were sub- 
mitted to directors of the Excelsior in 
their regular quarterly meeting at the 
— office in Syracuse, N. Y., this week. 
Edwin J. Cole, Fall River, Mass., chair- 
man of the board and past president of 
the National Association of Insurance 
Agents, commented on the Excelsior’s 
advancement during the first half of the 

year. 

President Robert C. Hosmer, Chairman 
of the Planning Committee Donald G. 
North and Superintendent of Agencies 
Forrest H. Witmeyer disclosed in their 
reports that the assets of the Excelsior 
both gross and admitted, were apprecia- 
bly higher at the end of July than they 
were a year ago. Also the unearned pre- 
mium reserve was up nearly 4%, while 
surplus, as well as the liquidating value 
of Excelsior stock, show favorable in- 
creases. 

Agency premiums, both before and 
after reinsurance, show an increase over 
the first seven months of last year. 
There has also been a gain in the num- 
ber of agents who represent the Excel- 
sior, 423 agents in seven states constitut- 
ing the agency plant, most of them be- 
ing stockholders in the company. 





Fire Prevention Week 


Material Now Available 


A wide variety of literature for use 
in connection with observance of Fire 
Prevention Week, October 8-14, is an- 
nounced as available by the National Fire 
Protection Association. T. Alfred Flem- 
ing, chairman of the N.F.P.A. committee 
on fire prevention and clean-up campaign 
and head of the conservation department 
of the National Board of Fire Under- 
writers, 85 John Street, New York City, 
will on request assist with plans for 
local observance of the week. 

The material now ready includes a 
Fire Prevention Week Handbook, fire 
door stickers, fire prevention exhibits, 
pamphlet on "selected demonstrations, a 
poster, fire hazard picture quiz, booklet 
on facts about fire, and a flyer entitled 
“What Would Fire Mean to You?” The 
National Board has prepared a special 
sticker for use in correspondence, ete. 
Correspondence on Fire Prevention 
Week material may be addressed to the 
N.F.P.A. at 60 Batterymarch Street, 
3oston, Mass. 


GLENS FALLS SERVICE OFFICE 

The Glens Falls Group has opened a 
Wilmington, Del., service office in 
charge of William 'G. Winkler as super- 
vising special agent and under the gen- 
eral direction of Frank A. Roberts, 
manager of the Philadelphia branch 
office. Establishment of this office is 
for the purpose of providing local facil- 
ities for the prompt and effective han- 
dfing of business of agents and brokers 
of Wilmington and its metropolitan 
area. Mr. Winkler is located at 610 
Industrial Trust Building. 


SEEKS TO ENTER NEW JERSEY 

The Paramount Fire of New York, 
recently organized by interests affiliated 
with mortgage bankers, has made appli- 
cation to enter New Jersey. 
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Outstanding results are being ob- 
tained by Royal-Liverpool agents 
through the use of our Business In- 


terruption (U.&0O.) educational and sales helps. 


One agency sent 75 sets of our mailing pieces 
to as many prospects. Despite adverse local 
business conditions, $1500 Use and Occupancy 
premiums were written during the week fol- 
lowing this mailing and many excellent pros- 


pects were lined up for this coverage and others. 


ONE HUNDRED FI 
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Our business- getting equipment on 


U. & O. includes: (1) A 39-page 
booklet. “Outline of U. & O.”: (2) 


the special mailing compaign above mentioned; 
(3) a personalized letter-folder; (4) descriptive 


(5) “U. & O. Calculator.” 


mailing enclosures; 


Specimens of any or all of this literature will 
be sent on request to any agency interested in 
learning how and why these business- builders 


make for INCREASED PRODUCTION. 


ROYAL’ LIVERPOOL GROUPS 


FTY WILLIAM 


AMERICAN & FOREIGN INSURANCE COMPANY * BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD 
& LONDON & GLOBE INSURANCE CO. LTD © THAMES & MERSEY MARINE INSURANCE COMPANY, LTD 


STREET, NEW YORK, N. . 
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Advertising Conference Displays 
To be on Exhibition at Agents’ Meet 


Displays prepared by the Insurance 
Advertising Conference for exhibition 
at the forty-fourth annual convention of 
the National Association of Insurance 
Agents at Boston are being designed to 
bring a closer cooperation between the 
insurance production forces and trained 
advertising men who are employed in the 
insurance companies these agents and 
brokers represent. It is hoped that these 
displays will stimulate discussion among 
the agents and the various members of 
the I.A.C., so that more agents will turn 
to their company advertising men to get 
ideas for increasing sales and for im- 
proving service. 

Practically every large stock fire and 
casualty company is represented in the 
Insurance Advertising Conference, as 
well as several of the largest life insur- 
ance companies. Samples from each 
company will be used in building display 
boards. These boards, four in number, 


will discuss insurance company publica- 
tions, national advertising, cooperation 
in local advertising paid for by the agent, 
and direct by mail or circular advertising. 

Raymond C. Dreher, president of the 
1.A.C. and advertising and sales promo- 
tion manager for the Boston Insurance 
Co., appointed to the display committee 
Arthur D. Grose, superintendent of the 
publicity department for the Employers’ 
Group, chairman; Ralph W. Bugli, ad- 
vertising counsel for the London Assur- 
ance; Charles E. Freeman, superintend- 
ent of the business production depart- 
ment of the Springfield F. & M.; E. M. 
Hunt, manager of publicity and field ser- 
vice for the Mutual Life of New York 
and C. H. Pulver, superintendent of ad- 
vertising of the Aetna C. & S. 

The Advertising Conference will hold 
its annual mecting in Boston, October 1, 
2 and 3, immediately preceding and along 
with the National Association conven- 
tion. 





Fire Applications 
(Continued from Page 16) 


further information of this Conference, 
I file with this address copy of the “Pro- 
posal for Fire Policy” in use in England 
by the North British & Mercantile, as 
given me by the just-retired president of 
the Canadian Underwriters Association, 
Edgar J. Kay. Also the vice-president 
of the C.U.A. and the chairman of its 
Fire Branch, Robert Lynch Stailing, 
writes me, ‘Referring to our exchange of 
letters, I have pleasure in informing 
you that my head office advises me that 
it is the practice in England to obtain 
completed proposal forms for all fire poli- 
cies,’ in sending me the English forms 
used by the Sun Insurance Office. 

“As to support of the principle of writ- 
ten applications, one of the best known 
company managers, in writing me re- 
cently on another subject stated, ‘As a 
matter of fact, it would be helpful to us 
if it was made compulsory for applica- 
tions to be completed for all classes of 
insurance, provided such _ application 
forms brought out essential information.’ 
Indeed there is such important endorsa- 
tion as is given by W. E. Baldwin of the 
Continental Fire Insurance Co. who is 
also the president of the All-Canada In- 
surance Federation and the president of 
the Fire Underwriters Investigation and 
Loss Information Bureau of Canada, and 
who has a wide experience with suspi- 
cious claims in the latter organization 
at least. Mr. Baldwin’s remarks are 
quoted in the printed proceedings of this 
Association for 1938 at page 309, where 
he states in part: ‘I should be very glad 
if the superintendents would insist on 
having the application signed for all 
classes of insurance. We would not sug- 
gest it, but if you insisted on it we 
would offer no objection.’ ” 





PLAN MEMORIAL WINDOW 

Plans are being made by members of 
the Newark Real Estate Board to pro- 
vide a memorial window in the Church 
of Our Lady of Good Counsel in mem- 
ory of John J. Berry, past president of 
the board, who died recently. He was 
also a member of Berry Bros. Co., Inc. 





SAMUEL E. HOUSTON DIES 

Samuel E. Houston, 68, insurance and 
real estate agent and former councilman 
of Summit, N. J., died Sunday night at 
his home after an illness of two years. 
He was a life long resident of Summit 
and a member of the local board and the 
local real estate exchange. 





E. M. BROWN SUCCEEDS BROTHER 

Succeeding his brother, Will Brown, 
who died recently, Edward M. Brown 
has become president of Brown General 
Agency, Inc., Seattle. 


Canadian Conference 
(Continued from Page 1) 


hail, automobile, weather, accident and 
sickness, etc. support this argument.” 
Resident Agent Law 

On the resident agent law the commit- 
tee made this comment: 

“Your committee is of the opinion 
that no further information could be 
obtained through public discussion of this 
principle of law on the floor of the con- 
ference than is now available. It would 
appear that, as a rule, the companies 
are favorable to the principle of the 
resident agent law and in the large ma- 
jority of cases are doing all in their 
power to comply with the general prin- 
ciple, not only as being the present law 
but in the interests of their own buS&i- 
ness. Your committee will ask for the 
privilege of naming a special committee 
to confer with the standing committee 
on fire insurance legislation on this par- 
ticular subject in the hope that a report 
many be drafted for submission to the 
executive sessions and if possible that 
a further report may be made to the 
conference on this subject before the 
final sessions.” 

Extension of Coverage 


The next subject covered relates to 
extension to present covering of fire 
policies to bring them in line with a 
form of policy approved by the Ameri- 
can commissioners. On this the com- 
mittee said: 

“Your committee has been advised 
that there has been considerable discus- 
sion in the East relative to the matter 
of this extended coverage in the fire 
contracts and it has been suggested that 
the conference should discuss the adop- 
tion of a standard form of insuring 
clause similar to that now approved 
by the National Association of Insurance 
Commissioners. A_ standard statutory 
policy is virtually ‘frozen’ in the pre- 
scribed form for years. A form of policy 
uniformally adopted voluntarily can read- 
ily and quickly be changed to meet 
changing conditions. Insurers are ex- 
pected to meet the insuring needs of the 
people and it may be that freedom of 
contract, subject to general statutory 
conditions, is preferable. This is a sub- 
ject that should be reviewed by the 
conference.” 

Change in Section 106 

Attention was directed to revision of 
section 106, especially the last four lines 
which read: “nor shall anything con- 
tained in the description of the subject 
matter of the insurance be effective in- 
sofar as it is inconsistent with, varies, 
modifies or affects any such condition.” 

The committee’s comment was: 

“The opinion is often expressed that 
an insurer writing a policy of fire insur- 
ance may insure any risk with such 
limitations on the risk that it is assum- 
ing as it sees fit. The company might 


wish to insert a provision to the effect 
certain named risks which ‘would affect 
the contract are not assumed by the 
company. A company may wish to put 
in a clause in its policy to the effect 
that the insurance shall cease to be 
operative when the building is used for 
a certain purpose or, to put it another 
way, that it does not by its contract 
assume any risk if the building is used 
for a certain purpose. The effect of 
such a provision would be either that 
the risk never attached or that it auto- 
matically ceased to attach on the hap- 
pening of a certain event. It has been 
suggested that there should be a section 
in the substantive law rather than that 
the provision should be tied in with the 
operation of the statutory conditions.” 

Revision of section 110, which relates 
to a detail of rating, was given con- 
siderable space in the report, the com- 
mittee adding: “In brief, it is suggested 
that the subsection which was drafted in 
1924 should be so worded that all parties 
would know definitely and finally what 
their position is or, in other words, 
that the subsection itself should be, as 
it were, the court of last resort in such 
a case. There are undoubtedly cases 
where within limits the subsection may 
be useful but it would appear that the 
words used do not permit the companies 
to cover cases which they probably had 
in contemplation when the subsection 
was passed. The decision in the case 
of Hall v. Connecticut Fire Insurance 
Company (1931, 2 W.W.R., 200) should 
be reviewed in connection with this sub- 
section. The inconsistency as regards 
stipulations or warranties as dealt with 
in this section and in the limitations of 
liability clause should also be considered. 
A full discussion of the subsection would 
appear to be necessary.” 

The committee asked for more time 
on classification of occupancy hazards. 

On statutory conditions the committee 
said that undoubtedly the conference will 
profit from the careful and exhaustive 
study given this subject by the Amer- 
ican commissioners and added: “It is 
proposed that each condition should be 
reviewed to ascertain whether or not 
there are any further suggestions to be 
made by representatives at the confer- 
ence and that each of these new sugges- 
tions should be discussed for our official 
record.” 

Superintendent Fisher, Saskatchewan, 
was chairman of the committee. 





Excellent Speakers For 


Iowa Agents’ Convention 
The Iowa Association of Insurance 
Agents will hold its thirty-third annual 
convention at the Hanford Hotel, Mason 
City, September 6-8. Harry C. Brown 
is chairman of the general committee 
with R. E. Finlayson vice-chairman, T. J. 
Bracken treasurer and Elsie Lunsman 
secretary. 

The convention will open formally 
Thursday morning, September 7, and in 
addition to the report of President B. C. 
Hopkins speakers will include P. J. Leen, 
Chicago, Fireman’s Fund, who will talk on 
inland marine; T. Y. Beams, New York, 
vice-president, Eagle Indemnity, on re- 
cent casualty developments; Walter L. 
Falk, New York, Royal-Liverpool Groups, 
on the trend of the cooperative move- 
ment in this country; C. F. Liscomb, Du- 
luth, former president of the National 
Association; Dean Perry, Minneapolis, 
Fire Association, on competition : Charles 
F. Thomas, Chicago, manager, Western 
Underwriters Association, on “Our Busi- 
ness,” and Claude W. Borrett, Des 
Moines, Hanover Fire. 


HORACE T. BURGESS DIES 

_ Horace T. Burgess, Connecticut local 
insurance and real estate agent, died 
last week at his home near Milford, 
Conn. He was 57 years old and had 
been in business over twenty-five years. 
His widow survives. Mr. Burgess was 
graduated from the Sheffield Scientific 
School of Yale University in 1906 and 
for several years was a member of the 
mathematics faculty of the University 
ms Wisconsin. He returned to Milford 
ater. 





MARKS 25TH ANNIVERSARY 


Albin J. " pervisor of Fire 
Registry Department of Automo. 
bile, Is Well Known Athlete 
‘One of Connecticut’s outstanding ath- 
letes, Albin J. Johnson, supervisor of 
the registry department in the fire ac- 
counts division of the Aetna Life Affi- 
iated Companies, on August 18 com- 
pleted twenty-five years consecutive 

service with these companies. 

Known to sports followers as “Yump,” 
Mr. Johnson has taken part in practical- 
ly every sport except football, and has 
excelled in them all. For many years 
he was considered the finest handball 
player in the state and, as a baseball 
player, was a member of several cham. 
pionship Aetna Life teams in the Insur- 
ance League and starred as a player on 
the “Spartans” in the City League. He 
also played on numerous championship 
basketball teams, amateur and _profes- 
sional, and was always an important 
factor in the Aetna Life-Travelers con- 
tests which formerly held the local spot- 
light. 

Today his activities are limited to golf 
and bowling, in both of which he excels, 
He has been a member of the Automo- 
bile golf team for the last four years, 
and during that time the team has twice 
won the Insurance League trophy and 
was just nosed out for the 1939 title by 
1% points. 

Born in West Hartford, Mr. Johnson 
first joined the Aetna in 1909, but sub- 
sequently resigned and worked on the 
Panama Canal from May, 1912, to June, 
1913. He rejoined the Aetna Life Affil- 
iated Companies in 1914 and was assigned 
to the fire accounts division. Mr. John- 
son is a member of Robert E. Collins 
Post, No. 131, American Legion. 


PACIFIC COURSES ARRANGED 
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Large Attendance Expected at Fire, 
Marine, Schedule Rating and Public 
Speaking Classes of F.U.A.P. 


With the opening gun scheduled to 
be sounded August 31 at an organiza- 
tion meeting in San Francisco, fire, 
inland marine, schedule rating, and public 
speaking classes of the Fire Underwrit- 
ers Association of the Pacific are ex- 
pected to exceed the record-breaking 
enrollments of 1938, according to present 
indications. 

This prediction is based on the flood 
of inquiries already received at the San 
Francisco headquarters, according to 
Raymond L. Ellis, assistant vice-presi- 
dent of Fireman’s Fund and president 
of the association. The enrollment last 
year was 418 and represented a 33% 
gain over 1937. It is expected that the 
number of students in 1939 will exceed 
this all-time high figure. 

The courses are open to all employes 
in company offices, to brokers and their 
employes and to those who handle in- 
surance for banks and other financial in- 
stitutions. Facilities for the handling and 
conducting of the educational work have 
been expanded and improved to take 
care of the anticipated large enrollment. 





General Agents’ Association 
Committees Are Appointed 


President Fred R. Lanagan of the 
American Association of Insurance Gen- 
eral Agents has announced the appoint- 
ment of five committees. Mr. Lanagan 
is located in Denver, Colo. The commit- 
tees are as follows: 

Conference Committee: L. B. Daniels, 
chairman, San Francisco; Kemp S. Dar- 
gan, Houston; Langdon C. Quin, Atlanta. 

General Welfare Committee: W. 
Braerton, chairman, Denver; George E. 
Edmondson, Tampa; Henry A. Steckler, 
New Orleans. 

Membership Committee: Bernard P. 
Carter, chairman, Richmond. Va.; 
Smith, Dallas; A. A. Naef, Seattle. 

Memorial Committee and National 
Councillor: J. K. Shepherd, Little Rock, 
Ark. 

Publicity Committee: Herbert Cobb 
Stebbins, chairman, Denver; John 
Boyle, Los Angeles; Charles F. Zehn- 
der, Nashville, Tenn. 
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NEW MUTUAL COMPANY GROUP 


Federated Hardware Mutuals Formed by 
Hardware Dealers Mutual and 
Minnesota Implement Mutual 

A new underwriting association, the 
Federated Hardware Mutuals, has been 
formed by the Hardware Dealers Mutual 
Fire, Stevens Point, Wis., and the Min- 
nesota Implement Mutual Fire, Owaton- 
na, Minn., it was announced last week 
by the managements of these two com- 
The casualty. member of the 
group will be the Hardware Mutual 
Casualty, Stevens Point. Policies of the 
Federated Hardware Mutuals will be un- 
derwritten equally by the two member 
companies. 

This group will operate throughout the 
United States and Canada beginning Oc- 
tober 1, 1939, with an initial sales force 
of more than 500 experienced men. Plans 
have already been made for an imme- 
diate expansion of this sales force. The 
success of these companies through the 
use of especially trained and exclusive 
representatives prompted the organiza- 
tion to continue that method of oper- 
ation. 

The Federated Hardware Mutuals will 
renew at expiration all Federal Hard- 
ware & Implement Mutuals’ policies in 
the territories of the Southwestern, 
Southeastern, Canadian, Stevens Point, 
Owatonna and New England depart- 
ments. The group will maintain, in 
addition to eighteen smaller service of- 
fices, full policywriting offices in the 
following cities: Boston, Toronto, New- 
ark, Atlanta, Dallas, San Francisco, Min- 
neapolis, Owatonna and Stevens Point. 
Additional offices are contemplated. 





panies. 





SAYLES INSURANCE MANAGER 
Pullman Grain Growers, Inc., Pullman 
Wash., has appointed Ivan R. Sayles 
insurance manager. The organization 
serves as general agent for a number 
of stock and mutual carriers. 


NON-ASSESSABLE POLICIES 


Alabama Holds Mutuals May Issue Such 
Policies Provided They Have 
Certain Minimum Surplus 
The extended controversy over the 
question whether major mutual fire and 
casualty insurance companies of the 
United States are permitted to issue non- 
assessable policies in Alabama was re- 
solved last week, when an opinion from 
the office of Attorney General Thomas 
S. Lawson advised Insurance Commis- 
sioner Frank N. Julian that these com- 
panies are entirely within their rights in 

following this practice. 

The opinion, rendered at the request 
of the Insurance Commissioner, not only 
held that mutual fire and casualty insur- 
ance companies may issue such policies 
—provided they have a surplus equal to 
the combined capital and surplus re- 
quired of Alabama stock insurance com- 
panies transacting the same types of 
business—but declared that when a mu- 
tual company has issued such a policy 
the policy continues to be a non-assessa- 
ble contract even in the event that the 
insurance carrier should later become 
insolvent. The statutes of Alabama re- 
quire that an Alabama stock insurance 
company have $100.000 of capital before 
it can be licensed to carry on a fire or 
casualty insurance business. 





TO TALK ON FIRE POLICY 


A. Pearley Feen, lawyer of Burling- 
ton, Vt., will speak on “The Standard 
Fire Insurance Contract—an Anomaly” 
on August 30 before the meeting of the 
Federation of Insurance Counsel at the 
Westchester Country Club, Rye, N. Y. 


N. J. FIELD CLUB TO MEET 
The New Jersey Field Club will hold 
its August meeting on next Monday at 
noon at the Robert Treat Hotel in New- 
ark. At that time proposed changes in 
the club’s constitution and by-laws will 
be discussed. 





BROKERS’ COURSE IN BROOKLYN 


Marquand School of Y.M.C.A. to Give 
Qualification Course, Starting Sept. 
18; Herbert J. Pohs Instructor 
Herbert J. Pohs, insurance broker of 
New York City, again is instructor in 
charge of the insurance brokers’ qualifi- 
cation course which will be conducted 
by the Marquand. School of the Central 
Branch Y. M. C. A. at 55 Hanson Place, 
Brooklyn, commencing Monday evening, 
September 18. This course has proven 
popular, each class being filled to ca- 
pacity. The school emphasizes the fact 
that the course does more than train a 
student to pass a state examination—he 
is thoroughly grounded in all insurance 
fundamentals, enabling him to handle the 
many actual problems which he will en- 
counter when he starts practicing his 

profession. 

It is announced that the course will 
consist of forty-eight sessions of two 
hours each, and in addition, three ex- 
aminations will be given, each of which 
will require two hours. This course will 
meet at eight o’clock on Mondays, Wed- 
nesdays and Fridays throughout the Fall 
and Winter, and the final examination 
will be on January 14, 1940. 

Associated with Mr. Pohs in conduct- 
ing this course will be the following four- 
teen instructors: W. W. Ellis, executive 
secretary, Natipnal Association of In- 
surance Brokers; Arthur C. Goerlich, di- 
rector of education, Insurance Society of 
New York; Arthur F. Greer, secretary, 
Commercial Union Assurance Group; 
Morris B. Kessler, attorney at law; Jo- 
seph F. Lawler, principal examiner, brok- 
ers bureau, New York Insurance Depart- 
ment; Luther E. Mackall, vice-president, 
National Surety Corp.; Bernard J. Mc- 
Kenna, manager Empire State Building 
branch, Travelers; Paul J. Molnar, ex- 
aminer, New York Insurance Depart- 
ment; Mortimer L. Nathanson, chairman 
legislative committee, Brooklyn Brokers 
Association; P. George Palmer, super- 





vising underwriter engineering depart- 
ment, Globe Indemnity; Charles A. San- 
ford, underwriter Aero Insurance Un 
derwriters; Henry C. Thorn, manager, 
marine department, Insurance Co. of 
North America; Cameron S. Toole, as- 
sistant manager, Travelers Fire; Carl 
Typermass, complaint bureau, New York 
Insurance Department. 


President William H. Menn of thie 
National Association of Insurance Agents 
will leave Los Angeles late in the month 
and deliver addresses before the Wash- 
ington League of Insurance Agents at 
Bellingham, Wash., August 30 and 31: 
Oregon Association at Bend, Ore., Sep- 
tember 6 and 7, and Montana Association 
at Butte, Mont., September 8 and 9. He 
will then return home and leave shortly 
thereafter for the National Association 
convention in Boston. 

* ee * 


Harvey B. Nelson, prominent New 
Jersey agent and head of the Nelson 
& Ward Co. of Jersey City, and Mrs 
Nelson sailed last Saturday on the 
Britannic for a five weeks’ vacation trip 
to England and France. They will re- 
turn on September 24. This is Mr. 


Nelson’s third trip abroad. He is a 
past president of the New Jersey Asso- 
ciation of Underwriters. 


* * * 

C. V. Starr, president of United States 
Life and Mrs. Starr returned aboard the 
Normandie August 14 from Europe where 
they spent six weeks on a vacation tour. 
The Starrs spent part of their vacation 
as guests of Paul Alther, general man- 
ager Swiss Reinsurance Co., at his Med- 
iterranean villa at Cape d’Antibes. 

> * ~~ 

H. E. C. Rainey, assistant manager of 
the Underwriters Association of the Dis- 
trict of Columbia, and chairman of the 
membership committee of the National 
Fire Protection Association, was a New 
York visitor this week. 
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Items from Financial Statement of March 31, 1939: 


CAPITAL 

SURPLUS 

Loss RESERVE 

PREMIUM RESERVE 

Aut OTHER LIABILITIES 


Tora. ADMITTED AssETS 


$ 600,000.00 
1, 330,094.49 
293,874.42 

2, 128,694.75 
45,760.15 


$4,398,423.81 


Securities carried at $374,539.24 are deposited 
in accordance with law. 
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Canadian Committee Reports on 
Definitions and Personal Floater 


Standing committee on definition and 
interpretation of underwriting powers of 
fire, marine and casualty insurers re- 
ported to the annual conference this 
week in Montreal of the Association of 
Superintendents of Insurance of the 
Provinces of Canada that while progress 
has been made in the drafting of uni- 
form definitions of various classes of 
insurance, final recommendations have 
not been prepared. The committee re- 
quested that it be allowed to make its 
final report at the 1940 conference, 
With respect to supplementary cover- 
ages in fire policies the committee 
recommended this week reconsiderations 
of the draft submitted last year, with 
slight changes. This draft would permit 
writing of supplementary coverages in 
conjunction with fire insurance contracts. 
The draft section provides as follows: 
“26a. Every insurer licensed for the 
transaction of fire insurance may, sub- 
ject to the provisions of its Act of incor- 
poration and the restrictions prescribed 
by the license, insure the same _ risk 
against loss or damage from falling air- 
craft, earthquake, tornado, hail, sprinkler 
leakage, limited or inherent explosion, 
civil commotion, and impact by vehicles, 
and such other classes of insurance as 
may be prescribed bw the regulations.” 
“Your committee,” reported Chairman 
Hartley D. McNairn, “has considered the 
application of the fire insurance statu- 
tory conditions to supplementary cover- 


ages usually included in fire insurance 
policies and is of the opinion that this 
question forms only part of a much 


larger question and that is the applica- 
tion of the fire statutory conditions to 
other coverages whether written as sup- 
plemental coverages to a fire policy or 


GREEK SHIPOWNERS FORM CO. 


Oceanic & Mediterranean Insurance Co. 
to Write Marine Risks on Greek 
Vessels at Lower Rates 
The Oceanic and Mediterranean In- 
surance Co. has been registered in Lon- 
don as a private company, with a capital 
of £100,000 in £1 shares. The directors 
are seven of the leading Greek ship- 
owners operating in London. 
The purpose behind the 
formation is the insurance of Greek 
ships at lower premiums than those 
normally required by Lloyd’s and the 
British marine offices. Although the op- 
erating expenses of Greek vessels are 
substantially lower than those of British 


company’s 


vessels, this advantage has hitherto been 
somewhat diminished by the higher 
premiums which Greek shipowners have 


to pay on their vessels and sometimes 
also the extra insurance on the cargoes 
they carry. 

The Greek shipowners have made un- 
successful representations to underwrit- 
ers with a view to the reduction of 
premiums. They are now entering the 
business themselves. 


SOUTH AFRICA RATES 

A minor alteration has been made to 
the schedule of minimum rates for cov- 
ering the risks of war and strikes, riots 
and civil commotion which do not come 
within the scope of the British War 
Risks Cargo Pool. Under the section 
covering voyages to or from the East 
the voyage classification dealing with 
the Straits, India and East Africa, has 
been amplified to read as follows :—East 
to or from:—Straits, India, East Africa, 
and South Africa as far as and including 
Capetown The rate of premium 
remains unchanged at 1/8% 


as part of a composite policy such as 
personal property floater, personal effects 
floater, etc. 

“The chairman of your committee has 
corresponded with Wilson McLean, K.C., 
of Manitoba on the advisability of draft- 
ing statutory conditions for these classes 
of insurance to which specific statutory 
conditions are not now included in the 
Insurance Acts. Your committee is of 
the opinion that the preparation of such 
statutory conditions, together with the 
drafting and enactment of a section de- 
termining the application of statutory 
conditions under circumstances where 
coverages form part of a composite pol- 
icy would clarify the situation and give 
protection to both the public and ‘the 
insurance companies. It is, therefore, 
recommended that a sub-committee be 
appointed to consider and draft the nec- 
essary legislation. 

Personal Property Floater 


“As a result of a number of complaints 
reaching the Ontario Insurance Depart- 
ment that variations in the form and 
endorsements were being made by some 
companies in the writing of the Personal 
Property Floater mandatory form of 
policy, the Ontario Department issued 
circulars under date of January 6 and 
February 14, 1939, to all insurers trans- 
acting other than life insurance in the 
Province of Ontario requiring informa- 
tion as to what extent variations had 
been made in the use of the mandatory 
form. The circulars were acknowledged 
by some 250 insurers either directly or 
through affiliates. Eleven company 
groups admitted variation in the manda- 
tory form. 

“Since the last conference numerous 
requests have reached the chairman of 
your committee requesting variations in 
the standard form giving various reasons 
as to why such changes were in the pub- 
lic interest. There seemed to be little 
desire to adhere to a standard form of 
policy for the writing of this class of 
business. The one predominant desire 
apparent was to use the coverage for 
competitive purposes to attract business 
from other companies. In view of this 
situation the Ontario Superintendent is- 
sued a circular to all insurers advising 
them to the effect that the standard 
form was no longer mandatory and was 
open to amendment or endorsement.” 
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URANCE 


Agents and brokers are 
offered exceptional facili- 
ties on all ocean, hull, and 
inland marine lines. 

We represent companies with ag- 
gregate admitted assets of over 
$150,000,000. 


APPLETON & COX iwc 


111 John Street, New York City 
Branch Offices in Principal Cities 





Supposed Subrogation 
Turns Out Loan Receipt 


FINAL LOSS FALLS ON FURRIER 


Express Agency Given Value of $50 on 
Coat Worth $1,350; Garment Lost, 


Insurance Company Pays 


Appellate Term, Supreme Court of 
New York, has affirmed a decision of 
the City Court of New York County, 


that Louis Kheel, a furrier, must pay the 
Providence Washington $1,300 to make 
up the difference between the value of 
a fur coat he remodeled and the $50 
for which he insured it when he de- 
livered it to the Railway Express Agency 
for transmittal to the owner. The coat 
was lost en route. 

\ document which Mrs. Dorothy Sen- 
erchia, owner of the coat, executed, 
whereby she acknowledged receipt of 
$1,300 from the Providence Washington, 
her insurer, to reimburse her for the 
loss, apparently was construed as a loan 
receipt and not as a subrogation agree- 


ment. This feature of the case is con- 

sidered of particular interest. : 
Mrs. Senerchia purchased the coat 

from Kheel in 1935 and returned it to 


him for repairs in 1937. It was to be 
returned to her in Rhode Island. When 
delivering the coat to the express agency 
Kheel declared a value of $50. The coat 
was not delivered to its owner, who filed 
claim with the insurance company. The 
document signed by Mrs. Senerchia read 
as follows: 

“Received of the Providence Washington In- 
$1,350 being in full settlement of 
loss under Policy No. S-271669 and in consid- 
eration of said payment, I hereby subrogate and 
substitute the said Providence Washington In- 
surance Co., 
any and all rights and actions which I have, 
or ought to have, against the Railway Express 
Agency, Inc., or any other person or corpora- 
tion, for wrongfully or negligently causing said 
loss to the extent of said $1,350, and I hereby 
assign and set over the same to it and them 
as aforesaid. And T hereby authorize and em- 


surance Co., 


their successors and assigns, to 





Marine Rates on Queen Mary Are 
Higher During Current 12 Months 


The Cunard Insurance Fund, which 
deals with the marine risks of the Queen 
Mary and the construction risks of the 
Queen Elizabeth, at March 31 last had 

1 balance in hand of £96,743 ($433,715), 
phone ome to the account, just issued by 
Parliament, covering the year ended 
March 31. 

Premiums amounting to £23,339 ($116,- 
695) were received during the year in 
respect of the insurance of marine risks 
of the Queen Mary during the twelve 
months beginning May 12, 1938, and the 
amount which the Board of Trade was 
called upon to provide cover for was 
£1,584,000 ($7,420,000) out of £4,800,000 
($24.000,000). The cover was at the rate 
of 29 shillings 5.625 pence per cent, com- 
pared with 25 shillings 734 pence per 
cent in the previous year. 

The insurance has been renewed from 
May 12, 1939, to April 30, 1940, the 
agreed value of the vessel and rate of 
premium being unchanged, but the Board 


of Trade has been called upon to provide 
cover for £1,899,150 ($9,495,750) out of 
£4,800,000. 

The Board paid £2,700 ($13,500) during 
the year in respect of its share of claims 
for damage to the ship on two voyages, 
and further claims have been notified 
involving charges on the fund which 
may aggregate £10,000 ($50,000). 

No claims under the construction risk 
of the Queen Elizabeth have been noti- 
fied. 

The underwriting interests on each 
voyage do not stop short at their lines 
on the vessel. They have other liabil- 
ities, which assumed immense _ propor- 
tions when the transatlantic gold move- 
ments were at their maximum. The con- 
siderable interests of the marine market 
in the liner, as indicated in this report, 
emphasize the need for prudence on the 
part of underwriters in limiting their 
commitments in respect of gold and 
other precious commodities which may 
be consigned by the vessel. 


MARINE OFFICE 
AMERICA 


for the busy Agent— our revised pocket book- 

let Ocean and Inland Marine Insurance —1939 

which describes over forty-five classes of 
insurance and shows 
at a glance: 


What is covered 
How insured 
Cost 

Who will buy it 





Write our nearest 


office for a copy 





116 JOHN STREET 
SAN FRANCISCO 


NEW YORK 


CHICAGO SEATTLE NEW ORLEANS 


ATLANTA GOSTON OALLAS OCETROIT HARTFORD HOUSTON LOS AnceLES 





PHILADELPHIA PiTresuRan ST Lous STOCKTON syRacusE 


ALL CLASSES OF OCEAN AND INLAND 
MARINE INSURANCE 


power the said Providenée Insur- 
prosecute to 


final judgment, in its own name, or in my name, 


Washington 
ance Co. to institute, bring and 
and for its own benefit, at its own cost and 
charges, any and all actions, suits or proceedings 
before any Express 
Agency, Inc., or any other person or corpora- 
tion for and on account of the wrongful caus- 
ing of the said loss, to recover an amount not 
exceeding said sum of $1,350.” 


Defenses Set Up 

There were two defenses, one thi at the 
plaintiff was not the real party in in- 
terest, the grounds being that the docu- 
ment above mentioned was a complete 
subrogation agreement and not a loan 
receipt, and another defense that the 
$50 which was paid by the Railway Ex- 
press and accepted by the insurance 
company in payment for the loss of the 
coat was a complete payment to the in- 
surance company and Mrs. Senerchia 
and the company thereby ratified the 
act of Kheel. 

In the City Court the following de- 
cision was rendered: 

“T accept the plaintiff's version as to what 
was said at the time the coat was left in the 
defendant’s custody to be remodeled by him 
He shipped the coat via the Railway Express 
Agency and although he knew that the coat was 
worth $1,350, accepted from the express com- 
pany a receipt which limited its liability to $50 
for the loss of the coat. 

“The acceptance of such receipt was not the 
act of a reasonably prudent person (Rhind vs. 


court against said Railway 


Stake, 28 Misc. 177; Schlesigner vs. Lennon, 
145 N. Y. Supp. 929; Miller vs. Harvey, 221 
N. Y. 54). 


“Tudgment for the plaintiff for $1,350 upon 
the law and the facts. Execution stayed ten 
days.” 

Leave to appeal to the Appellate Di- 
vision from this decision was denied both 
by the Appellate Term and the Appellate 
Division. In all these courts the de- 
fenses aforementioned were raised. The 
adjudication is final and apparently de- 
termines that the document executed is 
not a subrogation agreement but a loan 
reecipt. 


LONGMUIR BACK IN SEATTLE 

James Longmuir has returned to Se- 
attle after two years in the New York 
office of Marine Office of America, ac- 
cording to Northwest Manager Paul A. 
Carew, who announces that Mr. Long- 
muir will take up duties as special agent. 
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Falvey Asks for More 
Standards of Safety 


TALKS TO STATE MOTOR HEADS 


Traffic Problem Communal; Must Force 
Protection on Pedestrians; J. H. Har- 
vey Announces New Manual 


Wallace J. Falvey, first vice-president 
Massachusetts Bonding & Insurance, and 
Julien H. Harvey, managing director, Na- 
tional Conservation Bureau, Association 
of Casualty & Surety Executives, were 
speakers at the American Association of 
Motor Vehicle Administrators’ annual con- 
vention in New York August 21. Mr. 
Falvey is chairman of the Conservation 
Bureau’s advisory committee. He selected 
a highly appropriate text for his address, 
one he took from Shakespeare’s Henry 
IV, “Out of this nettle, danger, we pluck 
this flower, safety.” Mr. Falvey’s talk 
concerned automobile operation and he 
reminded of what others have said: thaf 
things of highest excellence lend them- 
selves to greatest abuses. 

Mr. Falvey referred to the compara- 
tive safety that has been developed in 
automobile factories, but emphasized the 
hazards still existent on the highways. 
Safety in traffic was the theme of his 
address. He pictured 1938 as a particu- 
larly successful year in promoting traffic 
safety. He recalled that he used to think 
of trafic accidents as few in number 
considering conditions; believed that a 
new mechanical device was bound to pro- 
duce accidents; enjoyed getting a ticket 
“fixed.” Such was the general attitude 
before men seriously tackled the traffic 
accident problem. 

Powers of Officials 

The speaker found that while 1938 did 
well in lessening accidents of all kinds, 
those persons who worked in the traffic 
field accomplished the most, the reduc- 
tion in lives lost being 7,200. He told 
the state officials, whom he also ad- 
dressed last year, that they not only can 
suggest ways and means to make the 
highways safer; they have the adminis- 
trative authority to put action and force 
into the tools for safety, while the in- 
surance people can only suggest. 

Mr. Falvey commended the administra- 
tors’ efforts toward standardization in 
promotion of accident control and on 
their research work; favored uniform 
minimum standards for driver examina- 
tion, as well as the proposed examin- 
ers’ and drivers’ manuals. Progress to- 
ward standardizing methods and _ tech- 
niques in conduct of motor vehicle in- 
spection was also praised. He said the 
Conservation Bureau looks forward to 
the day when no passenger car, truck or 
bus will be allowed to operate which 
does not bear a seal attesting compliance 
with at least the minimum standards of 
mechanical safety. 


More Standards Needed 


Another point Mr. Falvey made was 
that whereas automobile manufacturing 
recently stood on the threshold of es- 
tablishing safer transportation, the ad- 
ministrators are now facing a new era 
which recognizes application of uniform 
techniques as the most effective, eco- 
nomical and permanent method of 
achieving the best results in the field of 
accident control. As Mr. Falvey sees it, 
the safety field is in special need of ad- 
ditional standards “if the activities from 
our three major angles are to be fur- 
ther coordinated and if public coopera- 
tion is to be further obtained and main- 
tained and, if the safety movement itself 
1S to be directed toward a single com- 
mon goal.” 

he speaker gave the administrators 
credit for having worked quietly through 

(Continued on Page 28) 


Lawyer-Adjuster Fight 
Hotter In California 


BAR REPORT INCREASES 


No Sign That Opposing Interests Will 
Relinquish Efforts to Gain Their 
Respective Objectives 


IRE 





The moot question of lawyer-adjuster 
functions and rights came to the front 
again August 17, when Chairman Alex 
W. Davis of the California State Bar 
committee on claims adjusters made pub- 
lic the report of that committee, which 
will be submitted to the annual conven- 
tion of the bar at Del Monte early next 
month. This report was discussed at the 
meeting of the Casualty Insurance Ad- 
justers Association August 24. 

In spite of apparent adherence to the 
national conference plan, as the report 
seems to indicate, the California bar is 
still not ready to concede anything to 
the insurance interests. This report was 
prepared two months ago but was held 
up in the hope that the meeting of the 
American Bar Asociation at San Fran- 
cisco last month might give the Califor- 
nia bar time to accept what is described 
by some as the “national situation.” At- 
torneys for the railroads told the bar 
committee bluntly that they would not 
go along with them and will fight the 
bar clear through the legislature if the 
bar tries to enact laws that would hinder 
the claims departments of the railroads. 
Officers of the adjusters’ association are 
urging the companies they represent to 
have the company attorneys present in 
force at the Del Monte convention of 
the California bar, and be prepared to 
carry the fight to the floor unless the 
treaty under negotiation meet the views 
of the insurance interests. The bar com- 
mittee claims that the national confer- 
ence plan does not fit in with the “sit- 
uation in California” as the California 
bar sees it. 

Recommendations Made 

After dealing with the histo-y of th’s 
controversy at much length the com- 
mittee recommends that the followine 
program be adopted by the California 
bar: 

The state bar shall join with the insurance 
groups in the creation of a conference commit- 
tee to cooperate with the national conference 
committee in supporting the observance of the 
rules of conduct heretofore adopted and here- 
after adopted from time to time by the national 
conference committee. 

The state bar shall join with the railroads 
and other adjusting interests willing to join 
therein in the adoption of a code of rules of 
conduct for lay adjusters, defining activities 
which it can be agreed constitute the practice 
of law and should not be carried on by lay 
adijusters.e 

The state bar shall work for the recognition 
by all adjusting interests of the principle that 
the giving of legal advice, the passing upon 
questions of law, and the negotiating for the 
adjustment of claims before the questions of 
legal liability and insurance coverage have been 
determined by the company against which the 
claim is made, constitute the practice of law. 
The state bar shall urge upon the national con- 
ference committee the adoption of statements 
announcing such rules. 

The state bar shall sponsor before the next 
session of the state legislature the adoption of 
statutes— 

A statute providing that releases executed by 
an injured person who is hospitalized or bed- 
ridden within fifteen days after his injuries were 
incurred is presumed to have been procured by 
undue influence and without sufficient consid- 
eration. 

A statute providing that a witness who is a 
party to an action for injuries to person may 
not be impeached by (a) a statement procured 
while he was bedridden or hospitalized and with- 
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in fifteen days after the injuries were sustained, 
or (b) a statement procured from him when a 
copy of the statement has not been furnished 
to him, 

A statute to be drafted by the committee on 
probate law providing a procedure for the ap- 
proval of settlements of claims of minors and 
incompetents. 

It is recomemnded that the state bar do not 
legislation requiring a person against 
whom a claim is made to give notice concerning 
the statute of limitations. 

The state bar shall take appropriate action to 
investigate and punish the unlawful practice of 


sponsor 


law by lay claim adjusters representing com- 
panies which refuse to cooperate with the state 
bar in the program as recommended in 1 and 2. 
above. 

The state bar shall take no action against lay 
claim adjusters who represent companies or are 
members of associations which are cooperating 
with it under the programs recommended in 1 
and 2 above except through the committees act 
ing with the adjusting interests, unless it ap- 
pears that cooperative action through such com- 
mittees cannot obtain a satisfactory result. . 

The local administrative committee shall take 
appropriate action to discipline actions by mem- 
bers of the state bar in violation of the princi- 
ples of the rules herein referred to. 

A committee on claim adjusters shall be ap- 
pointed for the following year to assist in carry 
ing out the matters herein recommended. 

Legislation Suggested 

The committee suggests for the form of stat- 
utes recommended above the following: 

New section 1544, Civil Code: 

A release, or on agreement for the settlement, 
of a cause of action for injuries to person caused 
by the wrongful act or neglect of another, 
which is executed by the person who has suffered 
the injuries while he is confined to bed by rea- 
son of such injuries and within fifteen 
after the injuries are sustained, is presumed to 
be entered into by the latter without sufficient 
consideration and under undue influence. 

New section 2052%, Code of civil Procedure: 

A witness who is a party to an action for in- 
juries to person caused by the wrongful act or 
neglect of another may not be impeached by 
evidence that he has made a statement incon- 
sistent with his present testimony where the 
statement was made to an agent or representa- 
tive of the other party while the witness was 
confined to bed by reason of such injuries and 
within fifteen days after the injuries were sus- 
tained, or where the statement is in writing and 
was written or printed in any part by an agent 
or representative of the other party and no copy 
thereof was delivered to or left with, the witness 
at the time, or within five days after, it was 
made by the witness. 


days 





MASS. ACCID’NT REHABILITATION 
The Massachusetts Accident of Boston, 
which has put up a courageous fight in 
recent years to solve its non-cancellable 
A. & H. problem, may be rehabilitated 
under the terms of a new rehabilitation 
statute in Massachusetts. Commissioner 
J. Harrington, who brought a 
petition on the shape of the company 
before the state supreme court, has been 
appointed its temporary receiver. Ques- 
tion will be decided next Wednesday as 
to whether injunction against company 
and receivership shall be made perma- 
nent. 


Legal Counsel To Be 
In Session Next Week 


Two ANNUAL CONVENTIONS 
International Association of Ins. Counsel 
At Hot Springs, and Federation of 
Ins. Counsel at Rye, N. Y. 





The stage is set for t-vo legal gather- 
ings next week—the International Asso- 
ciation of Insurance Counsel which will 
be in annual session Aug. 9 to Sep- 
tember ;1 at Hot Springs, Va—and the 
Federation of Insurance Counsel which 
will convene August 28 to August 30 at 
Westchester Country Club, Rye, N. Y 
One of the features of the International 
Counsel’s mecting will be a discussion on 
compulsory automobile insurance v. fi- 
nancial responsibility legislation, the fea- 
tured address on that subject to be given 
by Ray Murphy, assistant general man- 
ager, Association of Casualty & Surety 
Executives. This will be followed by an 
hour’s informal discussion. Ray 2B 
Lucas, Missouri Superintendent of In 
surance, was scheduled to open the sec- 
ond day’s session with a formal address 
but may not be able to attend 

As previously announced other speak- 
ers on the International’s prograim in 
clude welcoming address by Gov. J»mes 
H. Price of Virginia; presidential ad- 
dress by Milo H. Crawford, Detroit; 
Pat H. Eager of Jackson, Miss.; Robert 
W. Shackleford of Tampa, Fla.; Andre: 
D. Christian of Richmond. Raymond N 
Caverly, vice-president, Fidelity & Cas- 
ualty, and Prof. Malcolm McDermott of 
Duke University, who is slated as the 
banquet speaker 

The speakers scheduled to address the 
Federation’s meeting at Rye, N. Y., ar 
as follows: 

Louis H. Pink, Superintendent of In- 
surance of New York State, on “Pr 
posed Plans of Automobile Insurance.” 

Sterling Pierson, counsel of the Equi 
table Life Assurance Society, on “Some 
Effects of the New York Insurance Code 
Upon the Law Relating to Life Insur 
ance.” 

A. Pearley Feen, home office counsel 
and director of the Burlington Mutual 
Fire of Burlington, Vt., on “The Stand- 
ard Fire Insurance Contract—An Anom 
alv.” 

E. W. Sawyer, attorney for the Na 
tional Bureau of Casualty & Suretv Un- 
derwriters, on “Surety Litigation.” 

H. Beale Rollins of Baltimore, on “De- 
fending Automobile Negligence Act’ons 
in Federal Courts.” 


CONFER ON A. & H. SITUATION 

At a conference of New England in 
surance commissioners Wednesday ‘*h 
advisability of a study of accident and 
health insurance underwriting practices 
was discussed. The commissioners be 
lieve that improvement in the A. & H 
situation may be secured by a claim set- 
tlement analysis. Greater standardiza- 
tion in policy forms especially on lim- 
-_ coverage risks was also felt desira- 
le. 
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Canadian Supts. Not to Rush Into 
Compulsory Automobile Insurance 


Report on This Subject by H. G. Garrett, British Columbia 
Official, Urges Gradual Development in Direction of 
Complete Compulsion or Compensation 


Superintendent H. G. Garrett of the 
Province of British Columbia did a thor- 
into compulsory 
report to 


ough job in delving 


automobile insurance for his 


annual convention of the 


Superintendents of In- 


this week’s 
Association of 
surance of the Provinces of Canada at 
Montreal. It will be cheering news to 
many American insurance men that Mr. 
Garrett did not recommend to the con- 
vention the adoption of compulsory lia- 
bility insurance. He was convinced of 
the inadvisability of such a step after 
reviewing experience on the subject in 
Austria, Denmark, Great Britain, the 
state of Massachusetts, New Zealand, 
Norway, Sweden and Switzerland where 
the plan has been in force for some 
years. Instead of compelling all motor- 
ists to insure Superintendent Garrett 
thought that the path of wisdom “may be 
a gradual development in the direction 
of complete compulsion or compensa- 
tion.” He explained: 

“Proceeding step by step the principle 
might be applied only to those classes 
and cases where experience shows that 
insurance is necessary. The great need 
is for financial responsibility before and 
not after the accident. It must again 
be emphasized that existing measures 
of protection are not sufficient and that 
public opinion has reached the point 
where action must be taken.” 

Questions Pressing for Answer 

Giving the assembled officials the ben- 
efit of the information he had gathered 
together Mr. Garrett set forth some of 
the many suggestions on the subject re- 
ceived by his committee. “Few questions 
have been investigated so often and in 
so many places as compulsory auto in- 
surance,” he said. Examination of the 
issues involved now extends over a con- 
siderable period. The pros and cons, 
hypothetical and practical, the facts, con- 
ditions and difficulties surrounding the 
problem have been canvassed over and 
over again. Among the questions: 

“Should compulsory insurance be confined to 
cases where: 

“(a) More than one person will drive the car; 

“(b) the car will be driven at a speed exceed- 
ing (25) (30) miles per hour; 

“(c) the car is generally operated in a city 
of over (5,000) (10,000) persons; 

**(d) the car is operated by a person under the 
age of 25 or over the age of 60; 

“(e) the car is used in any commercial way; 

“(f) Proof of financial 
quired under a Motor Vehicle Act; 

“Should insurance be compulsory to the ex- 
tent of 
penses? 

“Should insurance be on the driver rather 
than the car? That appears to be the trend 
indicated across the border, said ‘Canadian In- 


responsibility is re- 


providing payment for hospital ex- 


surance’ in a recent issue. 

“Should not allowance be made in the rates 
for a driver’s record, as under the safe driver 
reward plan now tried in the 
United States or should the demerit system for 
drivers with bad records be adopted?” 


being widely 


Motor Vehicle Registrar’s Views 

Because of the widespread interest in 
compulsory insurance it was Super- 
intendent Garrett’s recommendation that 
the report be brought to the attention 
of attorneys general, registrars of mo- 
tor vehicles and other government offi- 
cials. Appendices forming part of the 
report indicate that Canadian sentiment 
is against adoption of a compulsory law 
but the need for strengthening present 
financial responsibility laws is clearly 


defined. 


The closing paragraph of a let- 








° 
Garrett’s Source Material 
As source material for his report on 

compulsory auto liability insurance Su- 

perintendent Garrett gave credit to a 

number of American authorities includ- 

ing Wesley E. Monk, former insurance 
commissioner of Massachusetts, for his 
article “Why I left the Massachusetts 

Insurance Department” in The Eastern 

Underwriter of April 28, 1939; F. J. De- 

Celles, former commissioner of Massa- 

chusetts, for his address “Compulsory 

Automobile Insurance Problems” in 1937; 

Ralph H. Blanchard, professor of insur- 

ance, Columbia University, for two ad- 

dresses on the general subject. 

Also the New York State joint legis- 
lative committee report following investi- 
gation of automobile insurance, 1937 and 
1938; two addresses made in 1937 by 
Superintendent Louis H. Pink of New 
York State; address in 1936 by J. J. Ma- 
grath, formerly with the Department, 
now with Chubb & Son; address in 1937 
by John C. Blackall, Connecticut com- 
missioner, and “Compensation for Auto- 
mobile Accidents” talk in 1938 by F. M. 
Garfield, counsel, Zurich General Acci- 
dent. 

a ST 

ter from J. P. Bickell, registrar of motor 

vehicles in Ontario, to H. D. McNairn, 

Insurance Superintendent of that Prov- 

ince, makes that point. Mr. Bickell said: 

“We do not question the fact that in- 
surance companies are entitled to com- 
plete freedom in the selection of risks 
but we do feel that an arbitrary rule 
denying insurance to anyone requiring 
to prove financial responsibility, is not 
in any sense selection of risk, but is 
merely an evasion of responsibility and 
unfair to the other companies using more 
discretion in the consideration of applica- 
tions. In so far as the insurance compa- 
nies are concerned, we have always con- 
sidered that freedom in the selection of 
risks was one of the most important 
features of financial responsibility legis- 
lation, and would point out that were 
general compulsory insurance made ef- 
fective, the companies would inevitably 
lose such freedom, and it is our opinion 
that it is in the best interests of the 
companies themselves that they follow a 
reasonable course in connection with the 
filing of financial responsibility certifi- 
cates in order to avoid bringing this 
legislation into disrepute by making it 
unduly harsh with respect to certain 
classes of drivers.” 

Agents’ Association on Record 


Various agents’ associations also went 
on record in letters to Superintendent 
McNairn as generally opposed to com- 
pulsory auto insurance. The case was 
well summed up by the Toronto Insur- 
ance Conference which urged that the 
following points be given earnest con- 
sideration by the Association of Super- 
intendents: 

1. That a compulsory automobile liability in- 
surance law does not decrease the number of 
deaths and injuries caused by the operation 
of motor vehicles, but on the contrary, may 
be instrumental in increasing such fatalities 
and injuries. 

2. That a compulsory law, based on those at 
present in existence, would fall far short of 
its objectives, having regard to their limitations 
and exceptions. 

3. That it might endanger the solvency of 


—— 
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Progress Made on Standard 
Forms and Auto Legislation 


The report of the standing committee 
on automobile insurance legislation and 
standard forms, submitted to the Mon- 
treal conference of Canadian Superin- 
tendents of Insurance this week by 
Hartley D. McNairn, Ontario superin- 
tendent, embraced (1) the uniform auto- 
mobile insurance act, now four years 
old, which is working out well; (2) mis- 
cellaneous amendments to the acts of 
various provinces; (3) progress in the 
past year in connection with Standard 
Forms including acceptance of form for 
supplementary questions application, 
legal opinion on exclusions contained in 
auto theft policy, automobile owner’s 
policy statutory condition No. 8, and 
comprehensive coverage endorsement. 
On the last named, a subject of wide 
interest, the report stated: 

“Under date of May 12th, 1938, the Com- 
mittee of Underwriters approved of Standard 
Endorsement Form No, 32 “Miscellaneous 
Automobile Coverages Endorsement” which 
provides for insurance against damage to an 
automobile caused by tornado, windstorm, cy- 
earthquake, hail, explosion, riot and 
civil commotion, falling aircraft, flood and ris- 
ing waters. On May 14th, 1938, this endorse- 
ment was approved by the Chairman of your 
Standing Committee and forwarded to all in- 
surers transacting automobile insurance in the 
several provinces, excluding Quebec. 


clone, 


“Recently, permission was sought by an in- 
surer to use a varied form of miscellaneous 
coverages endorsement, comparable to the form 
now used in the United States which is in the 
nature of an all risk form, rather than a speci- 
fied peril form. It was recommended by tie 
Committee of Underwriters that action be de- 
ferred and that a special committee be ap- 
jointed to study this matter and report iater.” 





companies, thus jeopardizing or nullifying the 
claims of many people. 

4. That the Honourable Mr. Justice Hodgins 
in his report found against the enactment of 
such a law in Ontario. 

5. That despite twelve years’ operation of 
the law in Massachusetts, no other state in the 
United States of America has followed the ex- 
ample of Massachusetts by passing a similar or 
modified law. 

6. That repeal of such a law, once upon the 
statute practically impossible, even 
though experience may justify its removal. 

The appendices to the Garrett report 
also contain the well expressed senti- 
ments of the Board of Trade of the City 
of Toronto, the Ontario Motor League, 
the United Farmers of Ontario, and the 
All Canada Insurance Federation, presi- 
dent of which is W. E. Baldwin, Canad- 
ian manager of the America Fore Group 
companies. The only body among these 
to favor enactment of a compulsory law 
was the United Farmers of Ontario. 

Financial Responsibility Pian 

Speaking of financial responsibility 
plans in his report Mr. Garrett summed 
up as follows: “It has been often pointed 
out that the financial responsibility plan, 
which is in use in Canada (except Que- 
bec) and many of the states is a hit- 
and-miss daw, that is to say, there is 
no certainty of indemnity for the in- 
jured party. Recovery depends on an 
action in the courts and unless there is 
known to be insurance, an action is a 
risk. 

“This type of legislation, too, is found- 
ed on the principle that a motorist is 
only compelled to carry insurance after 
he has become liable for damages in an 
accident and has failed to pay them. The 
principle is analogous to that of one-dog- 
one-bite; surely a low plane of humani- 
tarian remedy for injury inflicted on a 
fellow creature.” 

As to the principle of compensation 
the report gave in detail the claims made 


books, is 





Seek Action on Definition 
For Group Sickness Ins, 


Hartley D. McNairn, Ontario Insuranee 
Superintendent, as chairman of the acci- 
dent and sickness standing committee jn 
the Association of Superintendents of 
Insurance of the Provinces of Canada 
recommended to the annual conference 
in Montreal this week that a definite 
conclusion be reached as to the course 
to pursue so that the sub-committee 
handling this matter will be enabled to 
complete a definition of Group accident 
and sickness insurance and the main 
committee to proceed with preparation 
of statutory conditions applicable to such 
contract. Superintendent McNairn was 
pleased to note the progress being made 
in the standardization of insurance con- 
tract wordings through tne voluntary co- 
operation of interested companies and 
urged continuation of this work in the 
interest of the public and the business. 

Included in this report was an outline 
of sub-committee progress on the draft 
definitions submitted for study. J. Ger- 
ald. Godsoe, chairman, said the newest 
development was a suggestion that “any 
definition of Group accident and sickness 
should be a bare definition only and not 
embody any references of what might be 
termed an underwriting nature, e.g., min- 
imum number of employes.” It was ex- 
plained, in presenting this suggestion to 
the sub-committee that the business of 
Group sickness and accident insurance 
was yet in a state of flux, that lately 
there have been developments of some 
importance, and that no doubt there 
would be further developments in the 
near future. In view of this it was sug- 
gested that consideration might be given 
to deferring the matter for a little time 
or deciding upon a bare definition, it be- 
ing pointed out that once a definition 
is decided upon and enacted in the form 
of legislation, restrictions arise which 
may not readily permit the natural de- 
velopment of the business. 





for it by its proponents, quoted a recent 
address on the subject by Ralph H. 
Blanchard, Columbia University profes- 
sor of insurance, and then said: 
Compensation Principle 

“It is of course an obvious objection 
that numerous persons are injured in ac- 
cidents of many other kinds. Two large 
insurance companies carrying on busi- 
ness in Canada state that in the past few 
years 30% or less of claims arose from 
automobile accident. It is contended 
that it is not logical to compensate for 
only one class of accident. Is it not how- 
ever, obvious that by virtue of their 
number and widespread effects automo- 
bile accidents require special treatment? 

“It is also alleged that there will be 
fraudulent claims, malingering, political 
influence and so forth, and that it will 
be impossible to set any scale of com- 
pensation. These are difficulties which 
are not insuperable and have been put 
forward in opposition to legislation 
establishing workmen’s compensation 
boards. ae 

“In justification of the ‘compensation 
proposal which has not yet been adopted 
anywhere, it is contended that the doc- 
trine of negligence requires ‘relatively 
simple situations’, ‘facts accurately as- 
certainable’, and speedy methods of ap- 
portioning blame and determining dan- 
gers—Conditions by no means _ certaim 
or general. The excessive litigation i 
the old days of injuries to workmen 1s 
recalled and its inevitable expense—‘The 
personal injury suit is a survival of 4 
legal system which has outlived its use- 
fulness’, said Ex-President Hoover ™ 
1929.” 

Before closine Superintendent Garrett 
recommended that uniform statistics be 
compiled by each province as_ regards 
motor vehicle accidents. In this wav. 
he felt. a clear and fair judgment could 
be arrived at as to the extent of the 
need for compulsory insurance. 
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Household Liability 
Written in Canada 


COVERS AT HOME AND ABROAD 





New Comprehensive Policy Protects 
Members of Family, Minors Ser- 
vants; Also Insures Sports Hazards 





The Canadian Underwriters Associa- 
tion has made available to member com- 
form to cover the insur- 
able liability perils that arise through 
the conduct of a household. This new 
policy has proved popular and in part is 
responsible for increasing interest in lia- 
pility coverage. It is a combined public 
liability and property damage insurance 
designed to protect the head of the 
household against liability that arises 
not merely on the premises but away 
from home as well. This latter feature 
is one which has not previously been a 
well developed coverage and one which 
gives important protection against pres- 
ent-day hazards. The new policy insures 
against liability arising out of acts of 
members of the family, minors and ser- 
vants (in the course of their duty) and 
also covers hazards of sports. This com- 
bination of coverages in one policy means 
the insured is spared the necessity of 
obtaining more than one policy. 
Better Protection Provided 


Liability underwriting has expanded in 
practice and a variety of covers are of- 
fered by companies seeking to service 
the liability needs of Canadian business 
and private life. In line with the devel- 
opment that is taking place, hitherto 
specially written or limited covers have 
been co-ordinated under one comprehen- 
sive policy designed for the personal 
and residence liability field. 

The amount of public liability and 
property damage insurance written in 
Canada to date this year is well ahead 
of year ago and may set a new high 
in premiums for the entire year. Prem- 
ium income from these types of coverage 
has been increasing steadily for the last 
few years and the upward movement 
has shown no sign of abatement. Ac- 
cording to one insurance authority, lia- 
bility lines are becoming more popular 
with a public that seeks protection from 
the ever-growing claims consciousness of 
its fellow members. 


COOL TO LEGISLATOR 


panies a new 








Support For Dentists’ Bill in Michigan 
Poorly Rewarded When Insurance 
Lines Are Solicited 
An agent-legislator, a member of the 
Michigan House insurance committee, 
got nothing but adverse publicity, it ap- 
pears, out of an attempt to gain the 
insurance business of Michigan dentists 
on the basis of his friendliness to their 
legislative objectives. He is Joseph F. 
Nagel, Detroit Democrat representing the 
first Wayne County district, who admits 
that he got only three replies from 300 
form letters sent to dentists soliciting 
their business. All three who used the 
postage paid business reply envelopes 
told Nagel that they already had a good 
insurance man. Nagel’s letter, which has 
stirred much interest and some indigna- 
tion among his competitors in the Detroit 

field, follows: 

“Dear Doctor: Now that the legislature 
has come to a close, time permits me to 
introduce myself and my business. In 
introducing myself most dentists will 
vouch for my ‘friendliness to your cause 
in Lansing’; my business is the general 
insurance line representing only A-plus 
companies. 

“You are constantly buying some kind 
of insurance: liability, fire, automobile, 
ete. If you will kindly fill out the self- 
addressed and stamped reply card, giv- 
ing me the expiration date of your pres- 
ent insurance and the type of coverage 
you use, I will call later and quote you 
very attractive prices. Any type of in- 
surance would be greatly appreciated. 
Sincerely yours, Joseph F. Nagel.” 

The 1939 legislature enacted a law vir- 
tually prohibiting advertising by dentists, 
a measure strongly supported by the 
State dental society. 





Houts Leads in U. S. F. & G. 
Home Office Summer School 


With an average of 98.6, James Thayer 
Houts, of E. H. Crump & Co., Memphis, 
won the highest honors in the Summer 
school of insurance conducted by United 
States Fidelity & Guaranty, which closed 
August 17. At the graduation exercises, 
when the thirty students received their 
diplomas from E. Asbury Davis, presi- 
dent of the company, Mr. Houts re- 
ceived a special award, a leather brief 
case, for his excellent record. How- 
ever, following Mr. Houts by only one- 
tenth of a point, with an average of 
98.5, was Harris Milton Gordon, Colum- 
biana, Ala. Mr. Gordon received second 
prize. 

Glover C. Trenholm, supervisor of 
education for the company, had charge 
of the school, which was in session for 
six weeks. He also will be in charge of 
the Fall session to begin in October. 





HOSPITAL PLAN FAVORED 

Iowa Commissioner Fischer has ten- 
tatively approved organization plans of 
the Iowa Hospital Service Association, 
which is being formed under an act 
passed by the last legislature. Several 
details remain yet to be ironed out be- 
fore full approval can be given. The 
association will be composed of a group 
of private hospitals and will sell hospital 
service on an insurance plan. 





ON MINNESOTA PROGRAM 


At the twenty-fifth anniversary meet- 
ing of the Insurance Federation of Min- 
nesota, scheduled for September 19, in 
Minneapolis, the casualty insurance 
speaker will include Claude W. Fairchild, 
general manager, Association of Casual- 
ty & Surety Executives, on “Good Will 
for the Asking”; W. W. Greene, vice- 
president, General Reinsurance, who will 
explain the processes of casualty insur- 


ance rate-making, and A. Gruhn, 
general manager, American Mutual 
Alliance. 





Turkey Feather Evening 
Gowns Insured for $45,000 


Two evening gowns and an evening 
cape, made of plain turkey feathers, on 
display at the Virginia Chamber of Com- 
merce in. Richmond, have been insured 
through the Richmond agency firm of 
Curtis and Boswell against fire, theft 
burglary for $45,000. J. Scherer, Jr., 
publicity representative for the Rock- 
ingham Turkey Festival to be held in 
Harrisonburg September 4 and 5, said 
that the State Chamber would not per- 
mit the garments to be displayed in its 
windows until it was relieved of all lia- 
bility. Consequently he arranged to take 
out the insurance. 





H. C. ROWLEY MARRIED 
Harold C. Rowley of McCollister- 
Campbell Co., Seattle general agents, 
and Miss Viola Taylor of Bremerton, 
were married August 12. 


Auto Guest Rider 
Held Illegal in Wash. 


The Washington State Insurance De- 
partment has reported a filing by several 
casualty companies which would provide 
a guest rider to automobile public lia- 
bility and property damage policies cov- 
ering each occupant up to $250 for med- 
ical reimbursement. 

Before rejecting the filing an opinion 
on legality of the coverage was request- 
ed of the attorney general. In holding 
the form illegal the attorney general 
contended that it would have to embody 
all of the standard provisions of an 
accident contract, which the form as filed 
did not. Also there is some question as 
to its legality in view of the guest sta- 
tute, the form specifically covering all 
guests. 


California Undecided On 


Guest Passenger Cover 


In response to an inquiry whether the 
California Insurance Department has 
made any decision on endorsement of 
automobile policies to cover medical re- 
imbursement to guest passengers, the 
Department advises as follows: “No 
decision has been made, the companies 
being permitted to continue writing un- 
til the matter is settled by the attorney 
general, to whom we have sent a request 
for an opinion.” 


NEW STATE OF WASH. RATES 
General Casualty, United Pacific and 
Associated Indemnity have filed new 
surety bond rates in the State of Wash- 
ington. A one-fourth of 1% rate, with 
an annual minimum of $7.50, was filed 
on class A contract bonds. Class B 
contract bonds carry a 1% rate and a 
$15 minimum for the first twenty-four 
months, the annual renewal rate being 
one-half of 1%. Non- publicly owned 
utility construction bonds take a rate of 
one-fourth of 1%, 


DEVIATIONS MADE ON COAST 

The Employers’ Group now has a 10% 
deviation from rates of the public lia- 
bility manual in force in Washington and 
Oregon. The deviations include elevator 
and minimum premium. When the pre- 
mium is paid in advance three year poli- 
cies are written for 2% annual pre- 
miums. Burglary lines will continue to 
be written at manual, although the 
group will continue its residence bur- 
glary policy. 














McGRATH IN AUTO DEPT. 
Frank L. McGrath, Bay City, Mich., 
has been added to the automobile depart- 
ment of the Western Adjustment & In- 
spection Co. Mr. McGrath formerly was 
connected with the General Exchange 
at Bay City. 


JOINS UNITED PACIFIC 
Joseph H. Stemmer, former director 
of highways, Idaho, has joined the con- 
tract bond department of United Pacific 
at the home office in Seattle. 
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PACIFIC INDEMNETY RECORD 


Company Issues Sretement Comparing 
First Half Year Operations With 
Those of Same Period 1938 


The Pacific California 
reports gross premiums for the first six 
months of 1939 of $3,121,067 against $3,- 


Indemnity of 


041,167 for the same period of 1938. 
Net premiums were $2,866,889 against 
$2,690,545. Total earnings for the period 


equaled $323,981 or $2.16 a share against 
$391,818 or $2.61 a share. Miscellaneous 


profit and loss items totaled $24,148 
against $12,711, principally representing 
profit from the sale of securities. Com- 


bined earnings and profit and loss items 
totaled $348,129 against $404,530. The 
reduction in earnings is appreximately 
accounted for ie further additions to the 
Statutory reserves. 

The financial statement shows ad 
mitted assets of $11,779,813, an increase 
of $1,199,057. Surplus to policyholders, 
including voluntary contingent reserves, 
totaled $4,738,186. an increase of $293,204 

The company has declared the regular 
quarterly dividend of forty cents a share, 
plus an extra of ten cents a share pay- 
able October 1 to stock of record Sep- 
tember 15. 


FEW DEATHS | IN LOUISVILLE 
Led U. S. in First Half of 1939 in Lowest 
Percentage of Accidental Fatalities, 

All Types 
led the United States for 
six months of 1939 in 
the lowest percentage of accidental 
deaths of all types, including occupa- 
tional, automobile and home. The city’s 
rate was 21.4 deaths per 100,000 popula- 
tion, or approximately 60% under the 
average of 52.1% for cities reporting to 
the National Safety Council. Columbus 
was second with a 314% rate. 

Louisville won second place in the an- 
nual National Industrial Safety Contest, 
which includes all cities regardless of 
population. Kansas City was first and 
Detroit third. The contest was based on 
the number of accidents and number of 
days lost through mishaps as compared 
with the number of man-hours worked. 
Winner of the contest four times pre- 
viously, Louisville finished only one point 
behind Kansas City. 


Louisville 


the first having 





A. & H. RIDER APPROVED 





lowa Commissioner Sanctions Standard 





Provi i Ss 1aor t for All 
Policies Except Group 
Iowa Commissioner Fischer has ap- 


proved an accident and health standard 
provision endorsement to be used by 
all foreign companies. The rider, which 
must bear the seal of the Health & Ac- 
cident Underwriters Conference, can be 
used on all policies except Group. | 

The rider is expected to save companies 
money now spent in reprinting their poli- 
cies to fit the lowa laws. The plan 
will also aid in the efficiency of the 
Iowa Department in checking company 
forms, which in the past has necessitated 
the reading of virtually every word. 

Approval of the rider by Commissioner 
Fischer came after a conference with 
Harold R. Gordon, executive secretary, 
H. & A. Conference, and Watson Powell, 
Des Moines, president American Repub 
lic Insurance Co. 

Frank Callendar of the Iowa Depart- 
ment has fostered the rider endorsement 
plan since attending the H. & A. Con- 
ference meeting in Chicago in 1937, and 
worked on the plan again at Boston this 
year. He prepared the details for Mr. 
Fischer's approval. 


WM. H. PARKINSON DEAD 
William H. Parkinson, 
the metropolitan N. Y. 
the New York Casualty, died on August 
13. Insurance Post 1081, American Leg- 
ion, New York, of which he was a mem- 
ber, conducted funeral services for Mr. 
Parkinson August 15. Josiah R. Loomis, 
Travelers, the post commander, con- 
ducted an impressive ceremony. 


connected with 
branch office of 
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C. L. Bussing in 1903 Cadillac 
Causes Traffic Jam on William St. 


Displays Business-Getting Ability in Inducing Oldwick, N. J. 
Couple to Insure Car, Drive to World’s Fair; Aetna 
and General Motors Exhibits Visited 


Charles L. head of Al. B. 
Careful, Inc., is known along William 
Street, New York, as the jovial liability 
insurance broker, forty-three years in 
the business, who has labored long and 


Jussing, 


tirelessly in the cause of accident preven- 
But recently the Street saw him 
business-getter with a 


tion. 
in action as a 
keen sense of showmanship, and they’re 
still talking about his appearance at John 
and William Streets the afternoon of 
August 14 as a passenger in a 1903 Cad- 


vited them to 100 William Street where 
the Aetna handled the details of issuing 
a $5,000/$10,000 limits policy with a B. I. 
premium of $25 and P. D. of $2, based 
on 1903 manual rates (found under 
Teams Schedule). Charlie says it was a 
case of “picking ’em when they’re old,” 
meaning the car not the Paynters who 
are both young and attractive. 

The trip to the Fair that afternoon 
will not soon be forgotten. After lun- 
cheon at the Drug & Chemical Club as 
Mr. Bussing’s guests and being intro- 
duced to J. E. Lewis, vice-president of 
the Aetna Companies, the Paynters per- 





Scene at Aetna’s Laboratory for Living exhibit in N. Y. World’s Fair shows Charles 
L. Bussing, insurance broker, to right, standing behind his guest, Ralph Paynter, 


taking Aetna Steerometer test. 


illac owned by Mr. and Mrs. Ralph 
Paynter of Oldwick, N. J. That car, 
thirty-six years old and still useable, tied 
up traffic for at least a quarter of an 
hour, much to the delight of Mr. Buss- 
ing. It’s an interesting story how he 
happened to meet the Paynters, to insure 
their car and accompany them to the 
New York World’s Fair. 

Leaving Oldwick, a town of slightly 
more than 300 population near Somer- 
ville, the Paynters met Charlie Bussing 
on New Jersey Route 29 the morning of 
August 14. He was returning from a 
week-end with his family at Sky Top, 
in the Poconos, in his streamlined 1939 
Packard. They were puffing along at 18 
miles an hour en route to the Fair on a 
slightly delayed honeymoon, having been 
married just three months previous. Mr. 
Paynter works in his Father’s garage 
at Oldwick. This highway meeting, in- 
spired by Mr. Bussing’s desire to get 
acquainted with the occupants of a car 
of such ancient vintage, resulted in busi- 
ness for the Aetna Casualty & Surety, 
favorable publicity and lots of fun for all 
concerned. 

“Picking ‘em When They’re Old” 

Says Charlie 
Charlie Bussing “sold” the Paynters on 


the idea of insuring their car a few 
minutes after he met them. He then in- 


Along side are Mrs. Paynter and their nephew. 


suaded Mr. Bussing to acompany them 
to the Fair. With Mr, Paynter driving, 
the 1903 Cadillac performed beautifully 
on the level straight ways reaching a 
miximum speed of 18.66 miles an hour. 
But on the hills the going was slow— 
4.23 miles per hour. Mr. Bussing was 
suitably attired in an old Mohair duster, 
a relic of the days when he drove a 
Haynes 5-passenger touring car. And 
the only time he doubted the car’s abil- 
ity to “make the grade” was at the ap- 
proach to the Triborough bridge. A stop 
was made for gas and oil which, Mr. 
Paynter said, was really unnecessary as 
the car used only 3% gallons of gas in 
its 75-mile trip from Oldwick, N. J. But 
at that, its 5-gallon tank had to be filled 
by using a small kitchen funnel. Things 
were different in 1903. 


Takes Aetna Driving Skill Tests 


Arriving at the Fair the party was 
greeted by Miss Viola Heoring of the 
Aetna Companies’ publicity department, 
who directed the Paynters and their 
car to the Aetna’s Laboratory for Liv- 
ing in the Business Systems and Insur- 
ance Building. Stanley F. Withe, pub- 
licity director, and his associates, Bar- 
nett Golub, Emerson Welch and F. M. 
Jackson, constituted the reception com- 
mittee and introduced Mr. Bussing and 
his guests to the Aetna Steerometer, 


Lackawack Dam Bond 


Mass. Bonding Originating Co. on $15,- 
486,150 Job; 19 Co-Sureties; Mason 
Hanger, Inc., Contractors 

With the Massachusetts Bonding as 
originating company contract bonds were 
signed on August 21 in New York City 
to cover the construction of Lackawack 
Dam and appurtenant works, and a por- 
tion of the Roundout-West branch tun- 
nel of the Delaware Aqueduct in Wa- 
warsing, N. Y. Mason & Hanger Co., 
Inc. New York City contractors, are 
doing the work for the Board of Water 
Supply of the City of New York who 
accepted the M. & H. bid price of $15,- 
486,150. Penalty of the bond is $1,300,000 
for a total premium of $130,125, and nine- 
teen co-sureties are participating as fol- 
lows: Aetna Casualty & Surety, Amer- 
ican Surety, American Employers’, 
Continental Casualty, Fidelity & Casu- 
alty, Fidelity & Deposit, Fireman’s Fund 
Indemnity, Glens Falls Indemnity, Globe 
Indemnity, Great American Indemnity, 
Hartford A. & I., Indemnity Insurance 
Co. of N. A., Maryland Casualty, Na- 
tional Surety Corp., New Amsterdam 
Casualty, New York Casualty, Standard 
Accident, United States F. & G. 

While this bond is not regarded as one 
of the largest to be written it is an ac- 
ceptable piece of business, particularly 
as it is authorized by the Board of Wat- 
er Supply of the City of New York who 
have insisted that all their work have 
the protection of corporate suretyship. 
_ The Massachusetts Bonding is_hand- 
ling the business for the account of Hoey, 
Ellison & Frost, Inc., William Street 
agency, and Fred Beattie, surety man- 
ager in the New York office of the com- 
pany, aided by Garrett Carman, arranged 
the details. The Mason & Hanger con- 
tract calls for completion of the work in 
seventy-two months. 

As is well known the purpose of the 
Delaware Aqueduct project is to develop 
additional water supply for New York 
City from the Delaware drainage basin 
on the west slope of the Catskill Moun- 
tains. 





Employers Re. Has Healthy 
Growth in First Half of °39 


Employers Reinsurance of Kansas City 
showed a healthy growth in the first six 
months of 1939. Its total admitted assets 
as of June 30 were $16,343,736 compared 
with $15,871,846 at the close of 1938. Of 
this total, cash in banks and on hand 
amounted to $2,004,964, total bonds $11,- 
483,252 and stocks at market value at 
$1,618,026. If bonds and stocks owned 
had been valued on the basis of June 
30 market quotations the company’s total 
admitted assets would be increased to 
$17,079,621, and the voluntary special re- 
serve from $1.487,409 to $2,223,204. 

On the liability side total loss reserve 
at the mid-vear was $6,682,435 compared 
with $6,614,428 on December 31, 1938. Re- 
serve for unearned premiums was $3,222,- 
707.compared with $3,025.985 at the close 
of last year. Capital paid up continues 
at $1,500,000 and surplus at $2,500,000, 
making a policyholders’ surplus of $,- 
000,000. 


’ 





Reactometer, Glarometer and other driv- 
ing skill tests. The picture on this page 
shows Mr, Paynter taking the Steero- 
meter test which indicated that he was 
an exceptionally careful driver. Stand- 
ing behind him is Charlie Bussing who 
is explaining no doubt that “there is one 
rule in car driving which, if observed, 
will keep us out of trouble, and that is 
the Golden Rule. To me it means regard 
for the other fellow, and above all, act- 
ing like a gentleman in driving on the 
streets and highways.” 

From the Aetna exhibit Mr. Bussing 
and the Paynters were welcomed and 
entertained at the General Motors ex- 
hibit where their 1903 Cadillac was the 
center of atterition. It was an afternoon 
well spent, never to be forgotten. 





NEW HONOR FOR CLEMENT 
Minnesota Commercial Men’s Secretary 
Elected President Internat’! Feder. 
ation at Annual Meet 
Paul Clement, secretary, Minnesota 
Commercial Men’s of Minneapolis, has 
been elected president of the Interna- 
tional Federation of Commercial Trayel- 
ers Insurance Organizations which was 
recently in annual session at Poland 
Spring, Me. This honor follows closely 
Mr. Clement’s election earlier this sum- 
mer to executive committee chairmanship 
in the Health & Accident Underwriters 
Conference in which post he is in line 
for the presidency at its 1940 annual 

meeting. 

Other new officers of the Commercial 
Men’s Federation follow: 

Vice-President, R. A. Cavenaugh, Illinois Com. 
mercial Men’s, Chicago; secretary-treasurer, John 
S. Whittemore, Eastern Commercial Travelers, 
Boston; executive committee, Currie C. Chase, 
lowa State Traveling Men’s, Des Moines, chair. 
man; A. W. Franklin, United Commercial Tray. 
elers, Columbus, O.; L. R. Blackman, Conneeti- 
cut Commercial Travelers, New Haven; H, Ff. 
Trevvett, Commercial Travelers Mutual Accident, 
N. Y., and R, E, Pratt, Travelers Health, 





Utica, } 
Omaha. 


Falvey, Harvey Talks 
(Continued from Page 25) 
organizations rather than becoming in- 
dividual champions. He said that today 
“we know how to prevent accidents.” 
Those in the conservation bureau hold 
firmly to the opinion that prevention is 
a community problem. Where communi- 
ties have been successful standard meth- 
ods were used. They involved an effec- 
tive enforcement prograin, complete elim- 
ination of ticket fixing, an improved en- 
gineering program, an enthusiastic press 
and a hard-working citizens’ committee. 
Position of Pedestrian 
As to the pedestrian, Mr. Falvey ex- 
pressed the personal opinion that “we 
should make it more difficult for the 
pedestrian and the motor car to get to- 
gether.” Personal liberty should not be 
given undue prominence. “The core of 
the problem is not a question of privilege 
but definitely one of protection. The 
pedestrian will not protect himself and 
I believe the administrators should en- 
force protection on him. We must cut 
through pedestrian? animosity and _ fuse 
all divergent interests if positive results 
are to be obtained. We have lagged in 
the lack of universal feeling toward 
pedestrian control and direction. There 
never was a time when the wealth of 
our country needed so much protection. 
We are burdened with taxes beyond all 
human anticipation. Our greatest wealth 
is the flower of our humanity. No one 
can evaluate human life. It is our great- 

est natural resource.” 
New Manual’s Purposes 

Mr. Harvey in his address announced 
publication of a new manual to assist 
state and municipal governments in mak- 
ing the standard motor vehicle inspec- 
tion code work effective. This manual 
is being prepared by the Conservation 
Bureau at the request of the technical 
committee and will be completed soon. 
It can be helpful to a state which at 
present has no inspection system but 
would like to establish one, he said. The 
manual will present the pertinent tacts 
and point out the practicability of each 
of the major types of inspection stations. 
Thus different states may settle funda- 
mental questions for themselves. 

The manual can then be consulted re- 
specting the most suitable type of legis- 
lation, budget requirements, buildings, 
equipment, etc. For the inspection ad- 
ministrator, the manual will assist re- 
specting selection, training and duties 
of personnel, appointment of garages 
and their regulation, methods of dealing 
with the public, vehicle testing, ete. 


WITH TRAVELERS 20 YEARS 

Robert B. Notestein, manager casualty 
department, Travelers at Grand Rapids, 
Mich., completed twenty years with the 
company August 18. In 1919 he was 
assigned to Detroit as a special agent. 
In 1925 he was promoted and transferred 
to Milwaukee and in 1927 again pro- 
moted and transferred to Grand Rapids. 
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| Saw an Employers’ Group Ad 


In My Favorite Magazine 







‘ire 


lr For years we've been carrying 
fire insurance on our home and 
furniture — renewing it from time 
to time without giving it much 
- further thought. But one day | 

saw an Employers’ Group ad 
that brought me to my senses. This ad pointed out 
that a home needs much more than fire insurance for 
protection — and that the best way to get full protec- 
tion is to see an Employers’ Group Agent and let him 
make an analysis and insurance plan. Which | did, 


willingly and profitably. 


The Only Safe Way to Buy Insurance 


When I looked at the agent’s analysis | was amazed 
to see how wide open our home was to trouble. | 
bought his plan — which included revisions in our fire 


insurance and the addition of 


. ry a> : Wu ' 
liability, burglary, boiler and As 
dg ini le ; Fy 
> - 






personal floater policies. Now 
my home is safe and I'm in- 
debted to that Employers’ Agent 
for his very helpful advice. 
From now on all my insurance 


money goes to him. 














Over 1,500,000 good insurance pros- 
pects see Employers’ Group adver- 
tising every month. Our monthly 
magazine shows many ways to get 
these prospects’ business. Want a 
copy? Write to our Publicity Depart- 
ment for the latest issue. 





The EMPLOYERS’ GROUP 








110 MILK STREET, BOSTON, MASSACHUSETTS 
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“UNUSUAL” RISKS 
are not unusual 


with Indemnity 


Don’t worry about losing busi- 
ness because of inability to 
secure adequate coverage for 
your clients’ out-of-the-ordi- 
nary risks. Indemnity has had 
a great deal of experience with 
this type of business, and is 
equipped to handle unusual 
types of general liability or 
contract to cover all business 
needs. Let’s talk over your 
problems. We’re always glad 


to help wherever possible. 


Casualty 
Fidelity 
Surety 





ZAPITAL $2,500,000 


Indemnity 
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of North America 
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Adoption of Absolute Liability 
For Air Carriers Impracticable 


W. R. McKelvy, Seattle attorney, de- 
livered an informative address on avia- 
tion and insurance law to the insurance 
section, American Bar Association, when 
it met in San Francisco last month. He 
finds that: 

“The question of insurance is involved 
directly or indirectly in more aviation 
cases than any other subject. Many of 
these have related to questions arising 
from life and accident policies. The 
decisions relating to life and accident 
policies reflect the attitude which the 
courts have taken relative to the so- 
called ‘risk’ of aviation. 

“A comparison of early cases with 
those decided recently reveals an in- 
creasingly liberal view in the treatment 
of various novel legal problems pre- 
sented, judicial recognition of the un- 
certainties inherent in aviation and the 
rapid progress the industry has made. 
Many of these cases involve the inter- 
pretation of exceptions which insurance 
companies have placed in their policies 
concerning aviation accidents. These ex- 
cepted coverages are usually placed in 
the contract by the use of terms similar 
to ‘participating in aeronautics’ or ‘en- 
gaged in aviation.’ 

Change in Practice 

“While the courts have very properly 
recognized that the insurer has the right 
to exclude this new risk in life and 
accident policies, they have construed 
the terms ‘participating’ and ‘engaged in 
aviation’ as not including passengers fly- 
ing with regularly scheduled air car- 
riers, and in most instances have al- 
lowed policyholders to recover, despite 
such exclusion clauses. It is interesting 
to note that many of the life insurance 
companies have now removed clauses ex- 
cluding coverage while the assured is 
flying and now assume liability if loss 
occurs while riding in a ‘licensed air- 
plane, piloted by a licensed pilot, upon 
a regular route, between established air- 
ports.’ The courts will hold that poli- 
cies containing prohibitions, express or 
implied, against participation in aviation 
will be strictly construed and the ex- 
tent to which flying is to be excluded 
must be precisely and clearly stated. 
However, questions of coverage in life 
and accident policies are purely ques- 
tions of contract and construction. 

“The more difficult questions arise in 
analyzing the risks assumed by the un- 
derwriter of public liability and property 
damage for carriers by air. Public lia- 
bility and property damage underwrit- 
ers estimate their potential liability by 
loss experiences available, although it 
must be recognized that in aviation this 
is limited because of rapidly changing 
standards. The risk to be insured must 
be calculated with reference to methods 
of fixing fault.” 

Susceptibility to Change 

In his introduction Mr. McKelvy says 
that the subject of his address “compre- 
hends a discussion of one of the newest 
and also one of the oldest branches of 
the law. The law pertaining to aviation 
is just emerging from infancy. The law 
merchant and the law governing the 
insuring of risks represents a develop- 
ment of centuries of commerce, with at- 
tendant stability and rather well defined 
principles. 

“The most conspicuous characteristic 
of aviation, as a distinct subject, is its 
susceptibility to change. As an industry 
and as a device for commerce, it is new. 
Tt has had to develop ahead of anv codi- 
fication or establishment of fixed laws. 

“Federal comprehensive regulation of 
civil aviation has only recently become 
an accepted principle, although some di- 
versity of view continues, whether the 
control should be by the states or the 
Federal government. Uniformity in all 
laws and regulations pertaining to avia- 
tion is highly desirable and this can best 
be achieved through national adminis- 
tration. 

“Aviation is not only completely na- 


tional in scope, but also international in 
the very broadest sense. As much as 
any commerce and, in many respects, 
more than all other types, aviation is 
attended with perils and risks.” 


Absolute Liability 


After dealing with his subject in many 
aspects Mr. McKelvy reaches the fol- 
lowing conclusions: 

“From this examination, certain con- 
clusions are evident. The weight of rea- 
soning and the interest of the public 
condemn the adoption of a law of abso- 
lute liability for air carriers. Such a 
rule would simplify the presentation of 
cases by claimants but would ignore the 
evident truth that all shippers and all 
passengers accept and assume to some 
degree the inherent perils of air trans- 
portation. This assumption does no vio- 
lence to accepted standards of duty and 
liability in any other field of transporta- 
tion. To a greater or less degree some 
risks attend the traveler and shipper in 
all forms of transportation. Because of 
the element in which aviation operates, 
the mishaps, errors and natural forces 
which may interrupt any mode of travel, 
have of course more tragic consequences 
in air transportation. These  conse- 
quences in and of themselves do not 
logically call for any standard of ab- 
solute liability. The instability of the 
air, and the unpredictable elements to 
be encountered constitute a known and 
certain factor. 

“The very instability and unpredict- 
able character of these matters is obvi- 
ous to all using the service. Thus, the 
adoption of any plan of imposing abso- 
lute liability on air carriers regardless 
of fault imposes an illogical and undue 
burden upon the development and ex- 
pansion of this growing industry and 
commerce. Such a rule coupled, as it 
undoubtedly would be, with a limitation 
of liability would be unfair and unac- 
ceptable to the American public. The 
rule naturally must affect the computa- 
tion of the insurance load, and hence 
the cost and availability of air service 
in many districts. 


Assumption of Risk 

“A second conclusion follows from the 
first: Any sound rule for admeasuring 
responsibility for losses in aviation must 
be predicated upon some assumption of 
risk by the shipper and traveler. They 
should not be expected to assume the 
risk of negligence of the carrier, but 
should be expected to assume the usual 
and ordinary perils of airplane travel. 
They must naturally assume those risks 
incident to travel by air which are char- 
acteristic of it. Instructions to this ef- 
fect have been approved in well-reasoned 
American decisions. 

“A third conclusion or recommendation 
drawn from this study is that the prin- 
ciples of the Warsaw Convention now 
accepted by adherence of the United 
States, be followed in the enactment 
of a Federal statute for determining the 
liability of interstate carriers. 

Burden on Carrier 


“The standard which the Warsaw Con- 
vention provides for ascertaining the 
carrier’s liability, and exemption from 
liability, has much to commend it for 
adoption in this country. By the terms 
of the convention the air carrier is liable, 
unless it proves it took all necessary 
measures to avoid damage or that it was 
impossible to take such measures. The 
passenger or his representative need only 
prove the accident, the damage and the 
casual relation to establish a case; and 
the carrier must then assume the burden 
of showing it exercised due diligence. 
Adopting this rule would allow the doc- 
trine of res ipsa loquitur to be eliminated 
so far as aviation law is concerned. 

“The proposed rule of inferred negli- 
gence would not require the air carrier 
to attempt the difficult and often impos- 
sible task of proving the cause of the 
accident in order to avoid liability. 

“The adoption of such a rule would 
give the public, the bar and the courts a 


standard from which to operate. This 
uniformity should make aviation under. 
writing at least a somewhat more exact 
science. 

“Other provisions of the Warsaw Con- 
vention, such as sections relating to con. 
tributory negligence, wilful misconduct 
and survival of actions may merit con- 
sideration in drafting a Federal act, 

Need for Uniformity 

“Finally, it is evident that there must 
be uniformity in the rules under which 
aviation operates. This must be achieved 
either through national legislation or 
uniformity of state legislation, Certainty 
in the principles for computing the risks 
and liabilities in national and interna- 
tional aviation will lead to a broader 
and more uniform insurance coverage 
and determinable cost. This is in the 
interest of the public, carriers and the 
underwriters. 

“The objective of adequate and correct 
rules of law in the field of aeronautics 
is sufficiently important to command the 
greatest attention of those charged with 
their promulgation and enforcement. To 
adapt existing principles of law to avia- 
tion intelligently it is necessary that 
those charged with the legal status of 
the industry have the courage to discard 
obsolete and inapplicable concepts of duty 
and liability and to boldly formulate 
modern and appropriate principles. 

Justify Attention 

“Concededly, this is no small task and 
requires vision and sympathetic under- 
standings of the practical problems in 
the industry of air commerce. The late 
Mr. Justice Cardozo, in one case, re- 
ferred to aviation as follows: 

The latest of man’s devices for locomotion 
has invaded the navigable waters, the most 
ancient of hig highways. Riding at anchor is 
a new craft which would have mystified the 
Lord High Admiral in the days when he was 
competing for jurisdiction with Coke, and the 
Courts of Common Law. 

“Even though this system of transpor- 
tation would have mystified the Lord 
High Admiral, its present legal problems 
justify the same vigorous and objective 
attention as its scientific problems have 
received from those in the industry. 

“Judging from the long strides of avia- 
tion in its short history, and the obvious 
fact that aviation law is now ‘putting on 
its walking boots,’ it is safe to predict 
that aviation and aviation underwriting 
will witness more and more, new pages 
of what Kipling once called, ‘the chapter 


>” 


of endless possibilities’. 





Extra Premiums During 


Strikes Voided in Virginia 


Under an order entered by the Vir- 
ginia State Corporation Commission, Vir- 
ginia industries are exempted from pay- 
ing extra premiums on workmen’s com- 
pensation for strike breakers, guards 
and employes during strikes. At the 
request of the Workmen’s Compensation 
Inspection Rating Bureau of Virginia, 
the commission eliminated from the 
basic manual of rates approved by it 
the rule that during strikes firms must 
pay additional premiums of $1 a day 
for guards, watchmen and strike break- 
ers and 25 cents for other employes. 
The bureau in making the request point- 
ed out that the labor situation has 
quieted down for the moment to a point 
where the rule is not needed. It also 
felt that the rule was inequitable be- 
cause the same surcharge was made re- 
gardless of the size of the industry or 
the danger of violence in a strike. 


ORECON INSURANCE AWARDED 

The State Board of Control has award- 
ed the insurance contract on the Oregon 
state fleet of motor vehicles to Dooley 
& Co., Portland, on the low bid of $22,- 
651 made on behalf of United States 
Guarantee. 





H. H. FULLER ABROAD 
Harry H. Fuller, deputy United States 
manager of the Zurich, is abroad this 
summer and his itinerary includes a visit 
to the Switzerland head office of his 
company, Arabia and Africa. Well equip- 
ped with cameras and photographic sup- 
plies Mr. Fuller will pursue his favorite 

hobby in the countries he visits. 
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